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THRUSH 
FLOW CONTROL 


Teeatcumas 
when it w 








h Water Circulator is the finest and meee 
circulator on the market —and the lowest 

| ‘quality circulator you can buy. Your opportu- 

for renewed profit and broadened service to your 

ity lies in the wider sale of forced circulation 

‘with Thrush Water Circulator and the Thrush Flow 
Control System. Fill out and mail the coupon now. 


THRUSH FLOW CONTROL SYSTEM 


THRUSH WATER 
CIRCULATOR 
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Longer Service... . 
Fewer Repairs ... . 
and Satistied Customers 





























Vogel No. 1—Many thousands in use in 
all parts of the country. Cannot freeze, 
no matter how cold the weather. 
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Vogel No. 15—Frost-Proof Closet with 
overtop supply, vacuum breaker and ball 
check waste; canbe furnished with either 
enameled iron or vitreous china bowl. 

















Vogel No. 4—Frost-Proof. China bow!l, top 


VQGEL Frost-Proof Closets and Hydrants  322.ciimcvc'bstwsm doen 


have always more than lived up to the claims 
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made for them. You can guarantee them to give extra service,and (| ——~___ 
oge rost-Proo ydrant for ovut- 
side installation and for use on 


they give it. You can tell your customers that fewer repairs are — forms. doiries ond in unheated 


garages. Can never freeze. 


required, and over a period of years YVYQGEL Closets will prove it. 


These are the kind of products to install, because you make a bet- 


ter profit and your customer gets extra value for his money. Always 
recommend YVQGEL Frost-Proof Closets and Hydrants. Durable — 
Economical — and absolutely Frost-Proof. 


JOSEPH A. VOGEL COMPANY - Wilmington, Del. - St. Louis, Mo. 


Sold only through wholesalers of plumbing supplies. 


Gnost-Proof Products « 


643105 
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Levitt & Sons prove quality need not 


DOMESTIC 


be sacrificed in medium-priced houses 


Levitt & Sons of Manhasset, Long 
Island, successful builders of 
modern medium- priced homes, 
specify materials with an eye to 
the future. They realize that costly 
maintenance in the small home is 
far more burdensome than in a 
mansion. A standard item in these 
dwellings is Anaconda ‘'85’’ Red- 
Brass Pipe. It enables the builder 
to guarantee his clients permanent 
freedom from repairs, replace- 
ments and annoyance due to rust. 

Ten years were devoted to ex- 


haustive experiments before The 
American Brass Company recom- 
mended Anaconda “85” Red- 
Brass Pipe to architects. Subse- 
quent service records, accumulat- 
ing since 1924, have justified this 
recommendation. They provethat 
this pipe, containing 85% copper, 
is the highest quality corrosion- 
resistant pipe obtainable at rea- 
sonable cost. Additional informa- 
tion and specific data on Ana- 
conda “85” Red-Brass Pipe, will 
be found in Sweet's Catalogues. 


Ke NGINEERING 


Two medium-priced homes built by Levitt & Sons vf 
Manhasset, Long Island. Anaconda ''85"’ Red- 
Brass Pipe installed for hot and cold water lines. 


THE AMERICAN BRASS COMPANY, General Offices: WATERBURY, CONNECTICUT 
Offices and Agencies in Principal Cities « In Canada: ANACONDA AMERICAN BRASS LTD., New Toronto, Ont. 
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BOILERS* 
ARCO No. 7 IDEAL BOILER 
American Radiator Co., 40 W. 40th St., N. Y. C. 
BURNHAM ANTHRA-HEAT UNIT (Magazine 
Feed). Burnham Boiler Corp., Irvington, N. Y. 
FITZGIBBONS ANTHRA-HEAT BOILER 
(Magazine), and “COAL-EIGHTY” ‘ewa 
Fitzgibbons Boiler Co., Inc., N. 
INTERNATIONAL STOKER-BOILER 
a -fired). International Boiler Works, 
Stroudsburg, Pa. 
KEWANEE ROUND TYPE R BOILER 
Kewanee Boiler Corp., Kewanee, Ill. 
NEWPORT (Magazine Feed) 
Richardson & Boynton, New York 
PEERLESS TYPE EB BOILER. Peerless Heater 
Div., Eastern Foundry Co., Boyertown, Pa. 
SPENCER (Magazine Feed). SPENCER STEEL 
STOKER BOILER enet. -fired). Spencer Heat- 
er Div., Lycoming Mfg. Co., Williamsport, Pa. 
WEIL-McLAIN (Magazine Feed 
Weil-McLain Co., Michigan City, Ind. 


WARM AIR FURNACES* 


ALLIS-CHALMERS UNIVERSAL HEATER 
(sesezine Feed Type) 
llis-Chalmers Mig. Co., Milwaukee, Wis. 
FITZGIBBONS DIRECTAIRE 
Approved for stoker-firing - 
itzgibbons Boiler Co., Inc., N ; 
FOX SUNBEAM FURNACE (Stoker. a 
Fox Furnace Co., Elyria, Ohi 
KELSEY WARM AIR GENERATOR 
A\ proved for stoker firing only). 
elsey Heating Co., Syracuse, N. 
— STEEL WARM AIR FURNACE 
L. J. Mueller Furnace Co., Milwaukee, Wis. 
SPEAR WARM AIR DISTRIBUTOR (Approved 
for stoker firing only). James Spear Stove & 
Heater Co., 1823 Market St., Philadelphia, Pa. 
WATERMAN WATERBURY AIR CONDI. 
TIONER. (Approved for stoker firing only. 
Waterman Waterbury Co., Minneapolis, Minn. 
* Any 4 the boiler or warm air furnace manufac- 
turers listed above will furnish complete information 
on winter anthracite air-conditioning. 


AUTOMATIC ANTHRACITE 
STOKERS 

AUTOCOAL ANTHRACITE STOKER 

Crane Co., 836 S. Michigan Ave., Chicago, III. 
COOPER. Cooper & Cooper, Inc., 

37 Fenn St., Pittsfield, Mass. 
D&E AUTOMATIC ANTHRACITE es 

Dickson & Eddy, 17 Battery Place, N. Y. 
ELECTRIC FURNACE-MAN 

Electric Furnace-Man, Inc., 7 Dey St., N. Y. C. 
FAIRBANKS-MORSE (Hopper Feed Only). Fair- 

banks,Morse & Co., 900 S.W abash Av., Chicago. 
FLYNN & EMRICH ANTHRACITE STOKER 

Flynn & Emrich Co., Baltimore, Md. 
FREDERICK ANTHRACITE BURNER 

Frederick Iron & Steel Co., Frederick, Md. 
FREED 

Freed Heater & Mfg. Co., Collegeville, Pa. 


FUEL SAVERS 
Fuel Savers, Inc., 15 & Herr Sts., Harrisburg, Pa. 
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, APPROVED 


EQUIPMENT 


GENERAL STOKER 

General Stokers, Inc., Broad St. Station, Phila. 
GILKOAL 
Catskill Metal Works, Catskill, N. Y. 
HERCULES ANTHRACITE BURNER 

Sears, Roebuck & Co., Chicago, IIL. 
HOLLAND ANTHRACITE STOKER 

Holland Furnace Co., Holland, Mich. 
IRON FIREMAN. Sone Fireman Mfg. Co., 

420 Lexington Ave., Bele 
LINK-BELT (Hopper Feed Only). Link-Belt Co., 

2045 W. Hunting Park Ave., Philadelphia, Pa. 

MASTER ANTHRACITE STOKER 

Muncie Gear W orks, Inc., Muncie, Ind. 
MOTORSTOKOR 

Hershey Machine & Foundry Co., Manheim, Pa. 
NEWTON STOKERS. Newton Supp ply Co., 

S3rd & Baltimore Ave., Philadelphia, Pa. 
SKELLY 

Combustion Engr. Co., 60 E. 42nd St., N. Y. € 
STOKOL 

Schwitzer-Cummins Co., Indianapolis, Ind. 


VULCAN 
Vulcan Anthracite Stoker Co., Wilkes-Barre,Pa. 


BURNER BOILER UNITS 
IMP. V. M. Cruikshank Utilities, 
18 S. 7th St., Sunbury, Pa. 


WESTINGHOUSE. Westinghouse Electric Co., 
3001 Walnut St., Philadelphia, Pa. 


~ 


THERMOSTATIC CONTROLS 
AFCO ALL-ELECTRIC HEAT REGULATOR 
Atlas Foundry Co., Irvington, ‘ 
CHANDLER HEAT REGULATOR 
Cleveland Steel Products Co., Wellington, Ohio 


COOK HEAT CONTROL 
Cook Electric Co., 2700 Southport Ave., Chicago 


DETROIT ROOM THERMOSTAT. Detroit 
Lubricator Co., $5900 Trumbull Ave., Detroit 
ELECTRIC JANITOR. Minneapolis-Honeywell 

Regulator Corp., Minneapolis, Minn. 
GLEASON-AVERY ELEC. TEMP. REGULATORS 

Gleason-Avery, Inc., 27 Clark St., Auburn, N. Y. 
MASTER HEAT REGULATOR. White Mfg. Co., 

2362 University Ave., St. Paul, Minn. 
MERCOID CONTROLS 

Mercoid Corp., 4201 Belmont Ave., Chicago, Ill. 
MINNEAPOLIS-HONEY WELL CONTROLS 

Minneapolis-Honeywell Regulator Co., 

Minneapolis, Minn. 


PENN TEMTROL 
Penn Electric Switch Co., Goshen, Ind. 


PERFEX CONTROLS. Perfex Controls Co., 
915 W. Oklahoma Place, Milwaukee, Wis. 
PIONEER HEAT REGULATORS. Pioneer Heat 
Reg. Div., Master Electric Co., Dayton, Ohio 
RUSSELL “HOLD-HEET’” THERMOSTAT 
Russell Electric Co., 340 W. Huron St., Chicago 
SHEER HEAT REGULATORS 
H. M. Sheer Co., Quincy, IIL. 
be te RADIANT HEAT CONTROL 
. A. Thrush & Co., Peru, Ind. 
eTED CONTROLS No. 11 THERMOSTAT 
United Electric Controls Co., Boston, Mass. 


The presence of The Anthracite Industries, Inc., Seal 
of Approval on heating equipment indicates satis- 
factory performance in a series of exhaustive, 
unbiased tests, using Pennsylvania Anthracite. 
This symbol is a dependable buying guide in the 
selection of modern anthracite heating equipment. 





CONTROLS FOR TANK HEATERS 


(Domestic Hot Water Supply) 
ANTHRACITE HOT WATER REGULATOR & 
‘BLUE COAL’ HOT WATER REGULATOR 

D. L. & W. Coal Co., 120 Broadway, N. Y. C 
DEEGAN No. 122 REGULATOR 

Deegan Regulator Co., 725 E. 135th St., N.Y.C. 
JAMES REGULATOR. James Regulator Co., 

382 Peacock St., Pottsville, Pa. 
METAPHRAM H-3 REGULATOR 

National Reg. Div., Minn.-Honeywell Reg. Co., 

2301 Knox Ave., Chicago, Il 
SYLPHON REGULATOR 

Fulton Sylphon Co., Knoxville, Tenn. 


SERVICE WATER HEATING 
EQUIPMENT 
(Domestic Hot Water Supply) 
Tank Heaters* 
BENGAL (Magazine Feed Type) 
Floyd-Wells Co., Royersford, Pa. 
FREED (Magazine Feed Type) 
Freed Heater & Mfg. Co, Collegeville, Pa. 
PEERLESS (Magazine Feed T pe). Peerless 
Her. Div., Eastern Foundry Co., Boyertown, Pa. 


ELECTRIC FURNACE-MAN ; 

Stoker-fired for large installations 

lectric Furnace-Man, Inc., 7 Dey St., N. Y. C. 
SPENCER HEATERS | 

Spencer Heater, Williamsport, Pa. 

*In addition to these specialized heaters, there are a 
number of standard tank beaters available through 
various plumbing ly houses. When equipped with 
an Approved Control and a proper sized tank, these 
units give remarkable satisfaction and economy with 
Anthracite. 


INDIRECT HEATERS 
B&G 


Bell & Gossett Co., 3000 Wallace St., Chicago 
EXCELSO. Excelso Products Co., 

65 Clyde Ave., Buffalo, N. Y. 
PARACOIL. Davis Engineerin OR 

1058-72 E. Grand Ave., Eliza J. 


TACO 
Taco Heaters, Inc., 342 Madison Ave., N. Y. C. 


KITCHEN RANGES 
AGA STOVE 
Aga Stove Co., 500 Fifth Ave., N. Y. C. 
DUTCH OVEN KITCHEN RANGE 
Glove Stove & Range Co., Kokomo, Ind. 
JEDDO-HIGHLAND HEATERANGE 
Heaterange Corp., Jeddo, Pa 
KOL-AX RANGE 
Kol-Ax Co., Inc., Stroudsburg, Pa. 
NEW YORK FRENCH RANGE. New York 
French Range Co., 188 Chambers St., N. Y. C. 
SPACE HEATERS 


BRILLIANT MONOGRAM BASE BURNER 
Quincy Mfg. Co., Quincy, Ill. 
GLOW BOY PARLOR HEATER 
Globe Stove & Range Co., Kokomo, Ind. 
RENOWN 
Renown Stove Co., Owosso, Mich. 
ESTATE HEATROLA 
Estate Stove Co., Hamilton, Ohio 


ANTHRACITE INDUSTRIES, INC., Chrysler Bldg., New York 
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These Trucks Keep Old Friends 
» -e Make New Friends Every Day 


Gaia 
7 2 


These two International 1'4-ton Model D-35 Trucks do a low-cost job of hauling for Vallance Brown & Co., 
Hamilton, Canada. 


When the driver comes ‘in off a run and says, “Man, 
there’s a truck!” ... then you know what it means to 
make friends with one of these International Trucks. 
Friendships between owners and their Internationals 
have always been based on the highest type of per- 
formance and the lowest cost per ton or mile. 


* * * 7 


International Harvester has been in the truck busi- 
ness for a long time . .. more than thirty years. 
During these years there have been many changes 
in the truck industry. One of the most significant 
changes is the steady march of International Trucks 


up through the ranks to their present strong position. 


This substantial progress is the result of the sound, 
solid policies that guide our business. For example, 
we build TRUCKS for TRUCK WORK, and give 
them the full backing of our nation-wide service 
organization. And we build such a wide range of 
models that you can always choose an International 
Truck that fits your job, giving you perfectly bal- 
anced transportation. 

We invite you to visit the.nearest International 
dealer or Company-owned branch and check Inter- 
national Trucks against your requirements. There 
are 25 models in 81 wheelbases, from the Half-Ton 
unit to powerful Six-Wheelers. You will enjoy in- 


specting these beautiful, streamlined Internationals. 


INTERNATIONAL HARVESTER COMPANY 


(Incorporated) 


180 North Michigan Avenue 


Chicago, Illinois 


INTERNATIONAL TRUCKS 











Published annually and 
distributed around 
January Ist. 
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Manufacturers and wholesalers alike have learned 
that DOMESTIC ENGINEERING CATALOG DIRECTORY 
conforms to their every need. The increased usefulness and 
acceptance of this simplified purchasing guide is becoming 
more and more apparent as a valuable and economical 
method of presenting products for manufacturers and making 


their products EASY TO BUY for buyers and specifiers. 


The 1938 DOMESTIC ENGINEERING PLUMBING 
AND HEATING CATALOG DIRECTORY has been “stepped 
up” to keep pace with the modern trends of merchandising 
and as evidence of the increased usefulness, we respectfully 
submit another group of comments from the users of this 


consolidated CATALOG DIRECTORY. 


Accepted and Recognized By the Trade as 
Rendering a Valuable Service to Manufac- 
turer—W holesaler—Contractor-Dealer. 











DOMESTIC 
ENGINEERING 


PLUMBING- HEATING 
CATALOG 


AND 


DIRECTORY 


in buying and. specifying 


What the 1938 Edition Contains: 
MANUFACTURERS’ CATALOG SECTION 


. . . An increased number of Manufacturers’ Catalogs offering 
buying and specifying information which are illustrated with 
up-to-the-minute information. 


TABLES AND RULES 


... An enlarged technical data section in which you will find 
for easy reference over 100 standard rules, tables, charts, and 
layout diagrams. 


CLASSIFIED DIRECTORY 


. . . Several hundred pages of virtually every known product in 
the Plumbing and Heating Industry. 


TRADE NAMES 


... A new Trade Name Section which has been compiled sep- 
arately and shows not only the trade name, but also the item 
‘to which it is applied and the manufacturer's name and address. 


NAMES AND ADDRESSES 


. of all known manufacturers of plumbing and heating items. 


More Users’ Comments: 


“As a wholesaler, we can well say that your advertisers must 
be amply repaid for their investment. As soon as there is 
an item on order with which we are unfamiliar, we imme- 
diately turn to the Directory. Many a manufacturer, with 
whom we would ordinarily never do business (who has not 
an agent in this territory), has in this way started an account 
with us that led to many repeat orders.” 


JERSEY CITY, N. J. 


“ . . the improvements that you have made in the catalog 
are in line with the thoughts of the material jobbers on the 
Pacific Coast; in other words, you have made this catalog 
so that a rank amateur will be able to find most anything 


that he is looking for .. .” 
LOS ANGELES, CALIP. 
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Columbia Radiator Co. 


Combustion Engineering Co., Inc. 


Commonwealth Brass Corp. 


Compound Injector & Co. 
Fistures Co. foi 


Concrete 
Conssliiae. Brass Co. 
Cordley 
Coyne & 
Croll & | wc 
Curtin Va 
Curtis & 
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1& 2 ~S Inc. 


En ineering Co. 


Duriron - Co., 


Eagle-Picher Lead Co. 


Eastern Foundry Co. 
Economy Pumps, Inc. 


cine PS ame Cleaner Co. 


Co, 


Des & Machine Co. 


Elke Iron Works 


Enbee Mfg. 


g. Co. 
Erie Tool Works 
Eskay Valve Co. 
Eureka Packing Co. 
Eustis Mfg. - - P. 


Ever-Plastic Co 


Evry-Use Products, ine, 
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Fiat Metal 


Fitzgibbons Boiler Co. 


Flannery Co., P. 
Florence Stove 


Fritz Mfg. Co. 





J. 


Co. 


Franklin Rubber Corp. 


Gardiner Metal Co. 


General Wire 
Gerity-Adrian 


ring Co. 


g. Co. 


Gerstein & Smid Co. 


Giant Mfg. Co. 


Glebe Machine & Stamping Co. 
Goetze Gasket & Packing Co. 
Grabler Mfg. Co. 


Grinnell Co., Inc. 


H. L. G. Co. 
Haas Co., Philip 


Haley-Warren, Inc. 


. Harris & Co., Arthur 





Haws Drinking Faucet Co. 


Healey Brass Foundry Co., Peter 


Healy-Ruff Co. 
Hedges & Bro. 


Hedges-Walsh-Weidner Co. 
Hercules Chemical Co., Inc. 


Hicks & Sen Co., S. D 


Hindley Mfg. Co. 
Hoffman Specialty Co., Inc. 
Holmberg Steam Trap Co. 


Holsclaw Bros., 


Hotstream Heater Co. 


Hydro-Tex Corp. 


Insto-Gas Corp. 


Isert Co., Ine., John H. 


Jenkins Bros. 


Jenkins Mfg. Go. Inc. 


Jennison Co. 
Jewel Mfg. Co. 
Johns-Manville 


Kainer & Co. 


Kam Water Heater Mfg. Co. 


Kanstine Ge... 


Sameedy Me Mfg. 


Ketcham Mf C . 
a cont, Galt 


Kewanee 
~~ Bag 








Knight, Maurice A. 
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Leonard Valve © 
Levow, David 
Lockport Fittings Co., Inc. 
Lonergan Mfg. Co, 

Lookout Boiler & Mfg. Co. 


Malleable Iren Fittings Co. 
Martin & Sons, H. P. 
Marvel & Brass Works 


Mig feo. 












Milwaukee tert Co. 
1 we Shower Door Co. 


rts ‘Heating. Co. 


Muc Mvelles Sto 
M he y We wie 
re ye Co. 









ing Co. 
Neioral Pane Brodatz. 


ation 
National Steel Cet | 
Naugatuck Mfg. Co. 
New York Air Valve Corp. 
—— Magnesia & Asbestos 
0. 
Northern Indiana Brass Co. 
ge Products Corp. of New 
erse 
Nye Tool & Machine Works 








Oakland Foundry Co. 
Oatey Co., L. R. 
Ohio Brass Co. 

Oster Mfg. Co. 


Paine Co. 

Paradine Mfg. Co. 

Patrol Valve Co. 

Patterson-Kelley Co. 

Peerless Heater Co., See Eastern 
Foundry Co. 

Penberthy Injector Co. 

Pennsylvania seen Boiler Co. 

Peters Pump 

Philadelphia theve Co. 

Pittsburgh Incinerator Co. 

Powers Rewer Co. 

Production Plating Works, Inc. 


Radiator Speci Co. 


Rawlplug Co., Inc. 

Redlon, 

pele Thess Mis. Ca 
Richmond Foundry é Mfg. Cow 
Rie-wiL Co. 


Ridge Tool Co. 

Rife Ram & Pump Works 

Rival Strap Corp. 

Riverside Boiler Works, Inc. 
Riverside Foundry and Galv. Co. 
Robertshaw Thermostat Co. 












Self. Clean rai 
Selfridge-Norton Mfg. 
Sherwood Brass Wo 
Simplex Mfg. Co. 
Skinner Co., Herbert G. 
Skuttle Co., J. L. 


Spang Chalfant, Inc. 

Spearhead — Plag & 
Specialty 

Spencer Fal Co. 

Stahot Heater Corp. 

Standard Asbestos Mfg. Co. 

lard Brass _ 


Scredantirie. pe & Fittings Co, 
Stuart Oil Co., D. A. 
Sturtevant Co., Inc., B. F. 


_ Taylor Co. Halsey W. 

* Thompson & Son Co., Henry G. 
Thrush & Co., H. A. 

Titan Valve & Mfg. Co. 

» Titusville Iron Works Co, 
Toledo Pipe Threading Mach. Co. 
Trimont Mfg. Co., Ine. 

Tryco Products, Inc. 

Turk Mfg. Co., Joseph 


United States Gauge Co. 

United States Rubber Products 
U. S. Stoneware Co. 

Universal Sanitary Mfg. Co. 


Van Arnam Mfg. Co. 
Vineo Co., Inc. 
Vogel Co., Joseph A. 


Wade Mfg. Co. 
Wall Mfg. Supply Co., P. 
Wallweigh Building Products 
Warnock Mfg. Co. 
Waterfilm Boilers, Inc. 
b A Regulator Co. 
& Co., Warren 
is Mfg. Co., Inc., Henry 
Woe ls & Sons Co., D. D. 
Western Metal Specialty Co. 
Western Wire Products Co. 
Wheeling Machine Products Co. 
Whitlam Mfg. Co., J. C. 
Whitlock Coil Pipe Co. 
Wilhelm Co., A. 
Will & Baumer Candle Co., Inc. 
Williams-Bowman Rubber Co. 
Williams & Co., J. H. 
Wolverine Tube Co. 
bet Mfg. Co., Inc., John 
Brush & Scraper Co, 
aseé Mfg. Co. 
_Wyckol & Son Co., A 


Yeomans Brothers Co. 


Zero Water Softener Mfg. Co. 
MANUFACTURERS HAVE 
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STERLING ENGINEERING CO. MILWAUKEE. WIS 

















TREAMLINE 


: PE AND FITTINGS DIVISION 
\UELLER BRASS CO. 


PORT HURON MICHIGAN 


,/S 

MA E 
= 
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STREAMLINE 


TRADE MARK 


COPPER PIPE AND FITTINGS 


; There is only one STREAMLINE Solder Fitting. STREAMLINE Fittings were in- 


vented by engineers of the Mueller Brass Co., Port Huron, Michigan. These 

patented solder joint fittings are manufactured only by the Mueller Brass 
Co. and certain reliable concerns who hold a license under the Mueller Brass Co. 
patents. STREAMLINE is the Registered Trade Mark of the Mueller Brass Co. 


WHEN YOU ORDER STREAMLINE COPPER PIPE AND FITTINGS, MAKE CERTAIN 
THAT IS WHAT YOU ACTUALLY GET. 


The STREAMLINE Fitting is a cast bronze fitting—rigid and strong — providing 
ample support for the pipe lines. It has advantages from a practical angle when 
installing not incorporated in any other solder type fitting. The STREAMLINE Fitting 
alone possesses the true visual inspection feature whereby the mechanic can tell 
at a glance that the joint he has just made is leak-proof without resorting to an 
actual pressure test. He knows too when the proper amount of solder has been 
used, because the conditions and tolerance on each side of the feed hole are the 
same. When the solder appears at the outer edge of the fitting, it is proof that it 
also has traveled the same distance to the pipe shoulder. 


STREAMLINE Copper Pipe is not commercial copper pipe. It is a greatly improved 
product of uniform diameter and consistently close tolerance. 


STREAMLINE Solder Fittings are manufactured in sizes from '4” to 12” inclusive, 
and in a complete range of reductions in tees and elbows. You connect directly to 
the smaller or larger pipe lines without the use of adapters with their additional 
expense both for material and labor. A PERMANENT JOB—A LESS EXPENSIVE 
JOB — AND A MORE WORKMANLIKE JOB. 


Use STREAMLINE Copper Pipe, connect it with STREAMLINE FITTINGS — ALWAYS, 


Manufactured in Caneda Under License by 
CANADA WIRE 4 CABLE CO. LTD., TORONTO, CANADA 
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B « G MONOFLO WARM WATE 
HEATING BEST SUITS ALL THREE! 
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AND RESIDENCES 


There is certainly a reason for this wave of enthusiasm for the B & G Monoflo 
System ... and it comes under the head of “Better Heating for Less Money.” 
Better heating because this system furnishes not only adequate heat but is con- 
trollable with amazing accuracy. Less money to install and operate because it 
is a one-pipe, forced circulation warm water system! 

You'll find B & G Monoflo Systems going into residences, apartment houses and 
even into buildings where radiation is measured in thousands of square feet. The 
huge State Hospital pictured above is a Monoflo job. 


There are no fancy tricks required to install a B & G Monoflo System .. . as 
you'll discover when you write for full information. 


B&G Monof!> 
System as installed 
on residential 


boiler 





SETT CO. 


3000 WALLACE ST., CHICAGO 
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CHICAGO FAUCET NEWS 


Issued Monthly by The Chicago Faucet Co., 2700-22 N. Crawford Ave., Chicago, III. 








pa All parts of Chicago Faucets subject to wear are incorporated im a 
Pied standardized, removable, interchangeable operating unit and are as easily 
renewable as an electric light bulb. 


For Easiest Selling — 


CONCENTRATE ON 


ADD-A-SHOWER 


: and other Chicago Faucet Exposed Showers 
: The best known and most 
[ widely used attachable 
Shower fixtures 
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No. $28 Add-a-Shower for No. 530 Add-a-Shower with 

installation with spout in Quaturn double bath faucet 

a tub—valves in wall. Avail- in tub for tub on legs of 

ey No. 488 Add-a-Shower with able with off set riser to hase Also available with 

overim spout for installa- clear waste handle, as No. female flanges for built-in 
, Segoe 





’ 
; 


tion on wall over tub. 528-591. tubs as No. 532. 


Sa ge Re Sag hAE easy te PF 

































@ Simple to install without remodeling. Merely attaches in place of old 
spout or faucet. 


@ [Transforms old-style showerless bath rooms into modern ones. 


amity Ohare gale Seg thea we 2 







@ Improves appearance of room. 





aang 


a @ A handsome, permanent fixture. Nothing to wear out. Will give life- 
2 time service. 


@ Brownie Shower Head, standard equipment, saves 25 to 50 per cent of 
water ordinarily required. 


@ Requires but a few minutes to install. 


No. 752 Exposed Two-Valve 


Shower Fixture for stalls or 


See your copy of Price List No. 116 ar stg Ber Sn lay at 


ible in either rough nickel 


for complete descriptions and prices or finished chromium. 
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‘A FORTUNE 
AWAITS... 


*the genius who invents an alloy which in practical application can equal the endur- 


ing, non-corrosive qualities of GENUINE Wrought [ron 


® Through generations Genuine Wrought Iron Pipe 
has defied—Corrosion, Vibration, Strain and Electrol 
ysis. ‘Time, too, has bathed the inventive skill of those 
who have sought an alloy to match the durable, anti- 
corrosive properties of Genuine Wrought Iron and 


still keep within practical bounds. 


@ Note that we say “GENUINE Wrought Iron.’ 
Costly errors result when this term is confused with 
others. Do not use the term “wrought iron,” “black 


iron’ or just “iron pipe” when you want the “genuine”’ 





® ‘The composition of Genuine Wrought 
Iron is almost pure iron mixed with 


about 6% by volume of slag (silicate of 


quality of wrought iron pipe as made 100 years ago. 
Since the introduction of alloy pipes, the term ““Genuine”’ 
was added to the original “Wrought Iron Pipe’ to 


protect the identification. 


® GENUINE Wrought Iron Pipe costs more 


but the extra investment is small compared to the 
extra life and long service obtained. Where active 
corrosive agents are present, Cohoes GENUINE 
Wrought Iron Pipe is essential to lowest cost per serv- 


ice year. 


GENUINE WROUGHT IRON PIPE 
A COHOES TUBULAR PRODUCT 


(SINCE 1854) 


®Genuine Wrought Iron proves its 
superiority for damp _ places, cellars, 


underground work, acid waters, or where 


iron). ‘These slag fibres are finely dis- 


alkali, arsenical or salt solutions are con- 


tributed throughout the iron and while 
each individual fibre is infinitesimal, the veyed. It is highly resistant to electrol- 


total exceeds 250,000 to the square inch. ysis. The long fibrous structure makes 


A cross section of GENUINE Wrought 
Iron Pipe (enlarged from 1/16 pipe 
wall thickness) discloses the fine, inte) 
locking networks of practically non 
corrodible long slag fibres to obstruct 
corrosion at every point. The dark 
areas are slag, lighter parts are tron. 
The shaded area shows how rust is 
arrested at the surface. 





: 


These non-corrodible slag fibres create 
an almost impenetrable barrier against 
attacks of corrosion. The long fibrous 
structure makes it highly resistant to 


shock and vibration. 











the metal uniform, and of excellent weld- 
ing quality. It is known for its great 
ductility in bending, smooth, soft cutting 


and easy threading. 











MAIN OFFICE AND WORKS — COHOES, N. Y. 


COHOES GENUINE WROUGHT IRON PIPE @ MOHAWK STEEL PIPE @ MOHAWK COPPER BEARING STEEL PIPE 
@ MOHAWK RIGID STEEL CONDUIT @ COMOTUBE ELECTRIC METALLIC TUBINS 
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EASY TO SELL 


.. your customers know and want 


Goulds wiq ater Systems 


Your customers and prospects are eager for the convenience and health that go with 
fresh running water. They will be ors receptive when you tell them how they 
can get running water for as little as 3c a day. 


And when you show them the Goulds CID Water Supply Systems, they will be im- 
pressed by their sturdy construction and quiet, smooth-running pumps. These units 
are silent, efficient, self-starting, self-stopping, self-oiling. 

Goulds CID Water Systems are built for trouble-free performance in both a well 
and shallow well types. They are surprisingly low priced for quick turnover with liberal 
dealer and jobber discounts. 

Sell Goulds CID Water Systems and multiply your profits by the extra business for 
you in plumbing fittings, accessories, etc. 

If your regular jobber cannot give you information on the complete Goulds line, 
write us—today. 


GOULDS PUMPS, INC., 200 FALL ST., SENECA FALLS, N. Y. 

































= enn menage 


| S*” time in installation, time in sales with 
these products of unquestionable quality. 

Look about you on these pages and judge for 
yourself whether it would not be profitable for 
you to stock these — 

and other — Scovill 

and Morency- Van 


Buren items. 


POWERFUL 
Leheedeeduaumny, #meeTecaL 


ballcock makes close-off positive. It’s 
easy to install. Close tanks won't 
trouble you. The hard rubber regu- 
lator cannot freeze . . . corrosion is adjustable friction clamps assure a perfect fit. 
cut to a minimum .. . and the regu- 
lator is easy to reach. Full plunger 


bearing for entire length. Rapid, guard rail that makes it a safe place for all bathra 
quiet refill at pressures from 5 to 200 


Here’s a cover that solves the replacement proble 
for 6-gallon tanks, it has a flat surface with a stro 


pounds. articles too large for the medicine cabinet. It’s goolm 


looking and practical. Scovill provides free folders t 


help you sell this item. Write for them. 
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SCOVILL MANUFACTURING COMPANIY®= 


Morency-Van Buren division — Sturgis — Michigan Wateroille division — Waterville — Connectice' § 
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M-VB #38 LEVER 


Double-acting. horizontal Does not 
interfere with the raised seat of com- 
Pact closets. 3 simple steps instal! it. 


LEAD - JOINT TRAP 


Plumbers who have used 
fer it to other« Washer is of lead, 
anchored on. Pipe size nuts and 
collars. Leak proof cleanout. 


it pre. 


DOUBLE OFFSETS 


These were Originated by 
Scovill to take 

ing offsets 

and tailpiece. 


BRASS PIPE & 
COPPER TUBE 


Rigid SUPErVision over all 
ovill products 
them uniform 
out. This pipe 
cutting, and clean-thread- 
ING, every inch of it. And 
ovill copper tube is fa- 
mous for its quality. 
Stocks are carried in 
Waterville. Connecticut. 
San Francisco: An- 
gcles; Portland: Seattle; 
icago. 


SOLDERLESS - 
COPPER 
FLOAT 


No need to Pierce 
shell for Spud as- 
sembly 

the two haly 

this float are 
Joined by » 8pec- 
ial stamping op- 
eration, blending 
them into one 
Piece. 
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AWE “SELL ONLY TO QUALIFIED PLUMBING WH 
Ww 


= P . 4 " 7 ee ci 
bas me in installing 
Raves you time in selling, t1 


MS ytd NA ,? 
° 5 ° 
if. Fo gehe ry . 
*e * .* S 










KOHLER 
COSMOPOLITAN BATH 
and the 
REVERSE TRAP BOLTON 









Note the BOLTON’s NEW TANK with vertical recessed panel. 
Its cover is flatter and has a slightly raised ledge. Two 
bowls are available — elongated and regular — no dirt- 
gathering beads, ridges or grooves. Here is a well-bal- 
anced, free-standing fixture your prospects will buy. 


40) 5h nee) = 


PLANNED PLUMBING 
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SAFETY, ROOMINESS and new bathing comfort are 
the outstanding characteristics of this ace-high 
Kohler bath. The bottom is wider and flatter for 
showering safety and more bathing space. The 
broad, flat rim serves as a seat for the elderly 
and the very young; makes foot-bathing simpler 
for all. The lower rim (panels fade into it) 
assures easier access. 

Cosmopolitan advertisements are entering 
millions of homes the country over. The Cosmo- 


politan is going to sell. 


The new Cosmopolitan and the new Bolton 
are two fine examples of Kohler craftsman- 
ship, Kohler engineering and Kohler quality. 
Get these sellers in your showroom now. 
And other Kohler fixtures — for both bath- 
rooms and kitchens. Write today for infor- 
mation and literature. Kohler Co. Founded 


1873. Kohler, Wisconsin. 


KOHLER 


AND HEATING 


July, 1938 
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FLEXIBLE LEAD. 


... MAKES 
YOUR 


INSTALLATIONS 


PERMANENT 








Use Caulking Lead 
stamped with our Seal of 
Approval. It meets our 
rigid standards —— assures 
satisfaction. 


The advantages of lead 
pipe 

Durability © Flexibility © 
Compactness ® Non-Rust- 
ing © Minimum Clogging 
® Prevents Trap Siphon- 
age © Costs Little or No 
More ® Only a Plumber 
Can Install ® Non-Staining. 


The advantages of Wiped 
Joints 

Minimum Resistance to 
Flow ® Makes One Contin- 
uous Piece of Pipe ® Can- 
not Loosen © No Thread- 
ing *© No Weakening ° 
A Skilled Operation, No 
Guesswork. 
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The SEAL... 
Identifies Highest 
Quality Material 


Lead pipe has flexibility to provide 
for movement found in every build- 
ing as a result of ground settlement, 
pounding of traffic, or expansion and 
contraction of building materials. 
This flexibility prevents strain on 
pipe and joints and cracking of fix- 
tures. It helps to assure permanence 
of plumbing and avoids unsanitary 
conditions caused by cracked pipe or 
fixtures or damaged joints. 

Flexibility also enables you to make 
compact installations with lead, to get 
in all necessary piping without weak- 
ening the structure by notching joists 
or other structural members and 
without expensive reinforcement. It 
permits easy bends that do not ob- 
struct flow or clog, and it helps a 
plumber make the most complicated 





REMEMBER —Every Lead Job Is 


19 











installations suecessfully. Durability 
of lead itself and wiped joints bond- 
ing sections of pipe firmly together 
add to the long trouble-free life of 
lead plumbing. In short, the use of 
lead means satisfaction for your cus- 
tomers and more business for you. 

Added to these advantages you can 
have the assurance of highest quality 
material meeting our rigid standards 
if you use only lead pipe, traps, bends 
and caulking lead bearing the Lead 
Industries Seal of Approval. If you 
are not receiving “Plumbers’ Forum” 
we ll be happy to add your name to 
the mailing list. Lead Industries 
Association, 420 Lexington Avenue, 


New York, N. Y. 


a Plumber’s Job 
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You can connect to either side! 


4. Fost - rf 
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See the threaded steam supply and return con- 


nections on both sides of the “Speed Heater”. ig 
No need to bring your supply line around this ES 
heater. You simply connect to the inlet header 1 Time-Saving Hangers e 

° . ° Furnished with every Speed Heater. Mild steel. Easily bt 
on the side of the heater nearest the supply line. formed in vice. a 


rye . . oem ee . 
This is a “Speed Heater” feature that saves time, 2 Double Pipe Connections = =—s | 
Supply and return connections may be mae on either 
labor. pipi ng. side of unit. Save time, labor, pipe. 
: . ee : 3 Maximum Headroom 
Check the other big ~ weed Heater : advantages. You can install Speed Heaters tight up against ceiling. 
roa a I I 


And write for the “Speed Heater” catalog—or 4 leakproof Heating Element 


Special leakproof tube joints at headers. 





obtain a copy from our distributor, Crane Co. 





5 Guaranteed for 200 Ibs. 


B. F. STI ‘RTEY \ NT i & livde Pa rk, Boston, AY ass, Suitable for all steam pressures up te 200 Ibs. a 
° Le 4 

Py 

B. F. Sturtevant Company of Canada, Ltd.—Galt, Toronto, Montreal 6 Le Final Te peratures 4 





Assure comfort for people near heaters. 
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7 Guaranteed Capacities 


In accordance with A.S. H.V. E. requirements. 


urieévan 


AEG. VU. &. PAT. OFF. 


8 Many Sizes 
Ranging from 100 sq. ft. equivalent direct radiation to 
1250 aq. ft. 
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9 Quick Shipment 


Popular voltages stocked at local points. 
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The PLUMMER 
BROTHERS 


SELLING COMPLETE KITCHENS fm 
BRINGS THEM MORE PROFIT} \ — 
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- DO WE REALLY MAKE ANY 

= MONEY HANDLING ALL 

‘ THE DETAILS ON THESE 
| COMPLETE KITCHEN JOBS : 


p 
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MONEY /--- 
LOOK AT THESE FIGURES ED-- 
WHEN WE PUT IN A CRANE 
“FAMILY PLANNED” KITCHEN 
WE NOT ONLY SELL A BETTER 
SINK AND CABINETS, BUT 
MAKE REAL MONEY ON THE 
WHOLE JOB. WHY BE SATISFIED 
WITH SMALL PROFITS ON A 
CHEAP SINK AND A LITTLE 
LABOR WHEN WE CAN 
SELL A REAL JOB 2 




















VALVES + FITTINGS «+ PIPE 
PLUMBING + HEATING + PUMPS 





CRANE CO. + GENERAL OFFICES: 836 SOUTH MICHIGAN AVENUE + CHICAGO 


NATION-WIDE SERVICE THROUGH 134 BRANCHES AND MORE THAN 500 WHOLESALERS 





















1) 
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ey Ge nd ee 
MAN TO SHOW YOU HOW 
Bae, tf 42 30 3865 
SwrmrseElTE KITCHENS 
WITH CRANE’S HELP 


@ Get all the facts on the New Crane Finance Plan operating under F. H. A. approval, at Government Rates 
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RADIATOR 
HEATING SYSTEMS 





they cut the cost of selling 











EVERYTHING bu: boiler, radiulurs 


and pipe comes to you in one carton. 




















Meet the prospect —figuré the job — 
get the order—all in one call! 


SAVE TIME AND MONEY NO FANCY JOB...BUT — 


it’s got Sales Appea! for 
your customer and Profit 
Appeal for you. Engi- 
neered and backed 100% 
by the best known name 
in Heating. 


AMERICAN, [DEAL 























LASH FIGURING... speed selling... these are the 
keynotes of Arcorad—the heating system in a *“'pack- 


age’’ especially designed for small, low-cost homes. 

Arcorad Heating Systems are completely coordinated; 
come complete... include every item in the system — 
Boiler, Radiators, Copper Pipe and Fittings, Air 
Valves, Vents, Drain Cock, etc. 

With the special Arcorad price sheet you figure a job 
on the job — while your prospect is “‘hot.’’ No time 
lost figuring separate items, driving back and forth to 
the prospect's home to make your bid. 

With Arcorad you can offer owners of small homes 
the comfort of genuine American Radiator Heating at 
competitive prices and on easy FHA time payment 
terms too. A one-pipe steam system for homes of 140 
to 240 sq. ft. of radiation is now ready. Other types 
will follow. Write today for complete facts and the spe. 


cial Arcorad price sheet that gives complete system cost 
at a glance. Make money on many small home moderni- 
zation sales this summer! 


AMERICAN RADIATOR COMPANY 


prvisiow OF AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
40 West 40th Street, New York, N. Y. 








HINT FOR SUMMER SALES 


Warm weather profits take a big 
jump when you feature this superb 
new Arco Cooling Fan. Easy to sell, 
easy to install, it comes complete. 
| Priced to fit the average purse. Oper- 
ey ates for as little as é¢ a night. A win- 
ner for summer sales — get all the 

facts and feature it now! 
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SELL LOW-COST SUMMER COMFORT WITH ARCO COOLING FAN 
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PIPE VISE 
STANDS GET 
MONKEY GLANDS 


There’s Power in the Old 
Boys Now 


CLEVELAND, O., July 1l— 
(OW)—Master Plumbers who at- 
tended the National Convention 
here last month are still talking 
about the “pepped up” vise stand 
on exhibition in the OSTER Booth. 

The big surprise came when the 
old, familiar, docile-looking stand 
suddenly leaped into action and 
started to thread pipe, cut and 











ream it and turn on fittings with- 
out even so much as the twitch) 
of a muscle on the part of the big | 
journeyman who was watching it. | 
This on all sizes up to 2 inches, too. | 

“How come?” the journeyman | 
was asked. ‘“‘There’s power in the 
old boy now,” was the answer. 
“Just a flip of the switch and all 
your toughest jobs are done for 
you and the beauty of it is this 
new POWER PIPE VISE STAND 
goes right on the job with you, 
same as the old-fashioned kind. 
Just think, power and all, it 
weighs only 110 pounds.” 

The Oster Manufacturing Co., 
which takes all the credit for in- 
jecting the dose of controlled 
lightning and thereby lightening 
a burden of the Plumbing and 
Heating Industry, predicts a com- 
plete “sellout” at a price of less 
than $100. 

“MOTORIZE YOUR STOCKS 
AND DIES” is the slogan sug- 
gested by the performance of the 
new vise stand. No doubt, that 
is exactly what plumbers and 
steamfitters will be doing now, at 
a very great saving in their time 
and labor costs on every job. 
The manufacturers report that 
those who did not see the stand 





at the Cleveland Convention can 
get pictures and complete infor- 
mation by writing to 


THE OSTER MANUFACTURING 
COMPANY, 





2069 EAST 61ST PLACE, 





CLEVELAND, OHIO. 
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installs stoke : 


Above, the attractive home of 
Emil Steinhorst, Jr. of Emil 
Steinhorst & Sons, Inc., heating 
contractors, Utica, N. Y. At 
right the equally attractive in- 
stallation of FITZGIBBONS 
DIRECTAIRE, with anthra- 


cite stoker shown just behind 7 , 
it, and in background the steel HE yearly cost of fuel and electric power for Winter air conditioning 


wall of the dust-proof coal bin. this home, is $84.30. Check that against any comparable figure! 
Note the ash-pit cover in the 
floor beside the unit. Here 
ash is stored, and removed only 
at long intervals. 


Of course, it’s an ideal installation — why shouldn't it be? The owner 
of the house being himself a heating and air conditioning engineer, 
naturally followed his best judgment all ’round. Hence the FITZGIB- 














BONS DIRECTAIRE, noted for its enthusiastic cooperation with any 2 
kind of burner or fuel, its balanced delivery of properly humidified, 2 
filtered, warmed and circulated air at remarkable operating savings, its . 
quiet performance, its good-looking, businesslike appearance. = 
Every plumbing and heating contractor and dealer will be vitally tS 
interested in DIRECTAIRE details. Write for them — and for informa- a 
tion about the Fitzgibbons Dealer Franchise. @ 
‘Con, oa** , i = 
Fitzgibbons Boiler Company, Inc. 5 

ae ee General Offices: sea aa sos a 
ARCHITECTS BUILDING, 101 PARK AVE., NEW YORK, N. Y. ae 


oe 
Works: Oswego, N. Y. Branches and Representatives in Principal Cities Bs 
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—VACUUM— a 
Adjustable Airport 


AIR VALVES 


Graceful lines—smart in appearance—Factory tested—Guaranteed Air Valves— 
Sensitive bellows—acting element gives positive assurance that vacuum will be 
‘held in the radiator after steam has receded. Volatile float, non-corrosive nickel- 
silver pin and seat and positive operating drip tube. Tamperproof airport adjust- 
ment made by removing the cap and using screwdriver or coin. Adjustment 
screw cannot be removed. 











See the new "H" Line—it's a winner in appearance and operation—another 
addition to the well known line of Sure Hot Air Valves made in Vacuum and 
Syphon Types in all classes. 





Adjusting 
Airport 
2 on 
S No. H—2 
-, No. H—2A Quick Vent 
: Quick Vent Adjustable 
Adjustable Airport No. H—2 Non-Adjustable Airport 





| THE M. S. LITTLE MFG. CO. 


HARTFORD CONNECTICUT 
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Out goes rust 


If you use pipe in locations where it is 


subject to severe atmospheric corrosion the 
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following facts about Beth-Cu-Loy Pipe 
will be of interest to you. 
Tests run by the American Society for 


Testing Materials on irons and steels with- 
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in a price range making them available for 
pipe, show copper-bearing steel of composi- 
tion identical with that of Beth-Cu-Loy to 
be the best corrosion-resistor of them all. 
This steel outlasted plain steel by 2 to 24% 
times and other material by substantial 
margins. 

Beth-Cu-Loy costs only slightly more 
than ordinary steel. This original small 
increase in cost is repaid many times over 


in longer service. 


BETHLEHEM 
STEEL 
COMPANY 
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There’s Customer Satisfaction 
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and PROFIT TO YOU 


in Residence Installations of 


Speakman Showers and Fixtures 
assure you customer satisfaction 
and prevent the costly call-backs 
which cut so deeply into your in- 
stallation profits. For fine resi- 
dence installations they offer, in 
addition, the lustrous appearance 
and good design that high-grade 
customers demand. 

For seventy years the Speakman 
craftsmen have specialized in 
quality brass plumbing fixtures. 
All Speakman Fixtures are made 
of electrically melted brass to 
obtain non-porous metal of finest 
possible grain. Machining to hair- 
line accuracy and thorough PRE- 


K-9900— Speakman Chromium Plated 
Si-Flo (Patented) Closet Flush Valve. 
Efficient, noiseless operation is assured 
ee piston unit, hidden from 
v but easily accessible and quickly 
interchangeable. 











K-5015— Speakman Metaline Lavatory 
Combination. Metal escutcheons and 
4-arm metal handles with black enamel 
indexes. Raised nozzle 4‘ inches long. 
Valves with \%4-inch threaded tails, re- 
newable seats, swivel discs and encased 
washers. Pop-up waste with metal knob 
and 1\4-inch diameter tail. 


TESTING guarantee a life-time of 
efficient, economical, trouble-free 
service. 

All exposed parts are smoothly 
and heavily plated with sparkling 
chromium. Valve waterways are 
large and unrestricted. All wear- 
ing or working parts are remov- 


S PEAKM AN: 


SHOWERS « SHOWER HEADS © BATH FIXTURES © SI-FLO (SILENT) FLUSH VALVES 
LAVATORY FIXTURES © SINK FIXTURES © INSTITUTIONAL AND INDUSTRIAL FIXTURES 


«s SHOWERS AND FIXTURES 





jreakman 


SHOWERS & 
FIXTURES 





able and renewable—your pro- 
tection against costly call-backs, 
your customers protection against 
costly repairs. 

Remember— you pay no more 
for Speakman quality. Prices are 
competitive. 

Write today for free Sales Helps. 


SPEAKMAN COMPANY 
WILMINGTON, DELAWARE 


K-4039-M—Speakman Mixometer Shower 
and Tub Combination. ‘2-inch size. 
Metal escutcheons and 4-arm metal han- 
dles with black enamel indexes. Any 
stream Self-Cleaning Shower Head, Ball 
Joint and Act Easy Pop-up Waste. Valves 
connected with brass pipe and tested. 
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Variety 
the Spice of 
Life... and 
















large variations in sizes, styles 
and acid resisting colors... 





There was a time when just any type of lavatory served the 
purpose, but not today. Housewives have gone modern! 
They demand a variety from which to choose, to make their 
homes beautiful, distinctive. ‘This modern beauty and dis- 
tinctiveness, sought by your customers, is found in the 
United States NEWPORT. In its many sizes, styles and 
acid-resisting colors, more customers will find Just what they 
want ... something with that individual touch. They'll be 


satisfied and you'll profit. Write for further details today. 


Tntte? tales Sanitary MYG-Co. 
GENERAL OFFICES: PITTSBURGH, PENNA, 
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HOW WOULD YOU HAVE HANDLED | 
THIS AIR CONDITIONING PROBLEM ?| 






ARIATIONS in weather made fixed production 5» Production was increased 20°, without adding new 
schedules impossible in che Calcasieu Bakery at Lake machines or floor space 
Charles, La. When bread was set to cool, no one knew 6. All loss was eliminaced in che dough-room, from 
whether one hour would be required or five. drying ouc or crusting. 





To step up production,.a new plant was 
planned which would have room for addi- 
tional machines; a ventilating system was 
figured for the new building. The total in- 
vestment would have been $11,800. 

As an alternate, an air conditioning 
system was figured for the old building, 


HE Trane Commercial Air Conditioner, 
illustrated above, is only one of many 
units produced by Trane for commercial, 
process, and comfort work. Applications 
varv from the feather-weight (30-pound) 














based on the Trane Large Capacity Com- Have you ordered Mie cheeenoete ieee yg inte, Wag, * seroma 
mercial Air Conditioner. Price, complete your Trane Air Con- . h /* ae = _ memes 4 : 
‘ . ; ‘ ‘eo ~ re “O y - ; . ) 
with compressor, duct work, and. inciden- a se eed to aaa RS : : conditioning ne + unIe 
q 5 2 ~ vr; . Tre ‘ > > 
tals, $3,500. The Trane System was selected. deen thin 305 camveel tO order for Chicago s great Falmer Mouse 
Aa it — ‘te Trane Heating. Cooling. 
Note the interesting results: ~r is a great contri The complete Trane Heating ooling 
Se pter ebay hedul d ution to the air con- and Air Conditioning Line is merchandised 
strict production schedule was made ditioning industry. for installation by the local contractor, 
possible. Price $5.00, with panes pi eee, 
; order, postpaid in based upon specifications by the architect 
2. Product became more uniform, meeting the U.S. and consulting engineer. Cooperation 
legal requirements of weight and mois- through 70 branch offices in U.S.A., or 
ture content in a more economical way. write direct to the main office at 2006 
3. They produced a better loaf in keeping qualities, Cameron Ave., La Crosse, Wis. 
freedom from mold, texture, and appearance of crust or 
and moisture content. AiR) ee : 
ee , f $8 300 a di le of The Symbol €'*/ is used exclusively by Trane to Signify 
cre Was a Saving O $8,300 as a direct result O the Nth degree of excellence in Heating, Cooling, and Air 
solving the problem with Trane equipment. Conditioning Equipment. 


TR 
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Unit Heaters Specialties Convectors Chmate Changers me Unit Coolers Biast Couls Unit Ventilators 
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MYERS 


) ATER SYSTEM 
~~ DEALERS 





of 





What are you doing about "RUNNING WATER" in your locality? 
Thousands of dealers have already answered this question. They are ‘going 
to town’ with largely increased sales and profits on Myers Water Systems— 
the complete, all-year, money-making line that leads to business on all fronts 
along utility or R. E. A. rural electrification projects, and where electric power 
is not available they are selling and installing Myers Engine-Powered Water 
Systems to provide running water conveniences until power lines are extended. 

Acquaint yourself with the inherent superiorities of MYERS. You can't 
miss a single prospect with this complete line. Dependable, up-to-the-minute 
styles and capacities for almost every type of installation. Unfailing relia- 
bility, simplicity and extreme economy. Consistent national publicity. Favor- 
able prices and terms. All are important factors which afford every oppor- 
tunity for Myers dealers to get in on this fine business in a big way. 


We invite dealers to write us for catalog and complete information. 


THE F.E.MYERS & BRO.COMPANY 
ASHLAND, OHIO. 


STEMS HAY TOOLS DOOR HANGERS 
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You can obtain Fretz-Moon Pipe in 
both standard and extra long lengths, 
in steel or copper-bearing steel, and 
in black finish or with a tight, non- 
scaling galvanized coating further 
protected by a coating of lacquer. 


Write for detailed information. 
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DOMESTIC ENGINEERING 


REIL: MOON 
PIPL 


Tuent are two distinct ways in which Fretz-Moon can help you to 
make more money on piping jobs. 

First: Because Fretz-Moon Pipe is made by the ‘‘continuous process” 
of pipe manufacture ...a method controlled exclusively by Fretz- 
Moon ... it offers advantages available consistently in no other butt 
weld pipe. Fretz-Moon Pipe is highly uniform in every length. It is 
free from hard or “burnt” spots. It is soft and ductile . . . easier to work 
than ordinary pipe. Hence, it is easier to install . . which means lower 
costs and greater profits. It will help you to make a profit on jobs 
which require close bidding. 

Second: Fretz-Moon Pipe is a quality pipe...sound in every 
respect, clean and free from scale. It will last for many years of 
service, help create customer satisfaction and help you to obtain 
additional business through a reputation for high class piping. 

Ask your jobber for Fretz-Moon Pipe. If he cannot supply you, write us. 


FRETZ-MOON TUBE CO., INC. 
BUTLER + PENNA. 


TRY FRETZ-MOON PIPE—AND KNOW THE DIFFERENCE 
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GUARD Against 
COSTLY MOTOR REPAIRS 


Now you can be sure of less motor worry! 


Use Century “ALL-WAY” protected motors on all the stokers 
you install... Then: 


Customers won't jangle your telephone with complaints about 
costly motor repairs — service costs will be less — because: 


“ALL-WAY" 
PROTECTION 


Century Motors may be provided with a built-in thermal 
element that automatically functions to open the circuit and 
thereby protect,the motor against high temperatures in the 
winding from prolonged high starting currents — or sustain- 
ed overloads. 


PROVE IT—ASK A CENTURY SALESMAN 


It’s easy to test the motor on your own job—and prove that 
it is protected against high starting currents and dangerous 
overloads. Write our general office or one of our conven- 
iently located branch offices for full information. 


CENTURY ELECTRIC. COMPANY 
1806 Pine Street ° . ‘ St. Louis, Mo. 


Offices and Stock Points in Principal Cities 











HEATING 
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Thanks— 
I have been a con- 
stant subscriber and 





reader of your pub- 

lication for twenty r 
years and_ after 

thirty-five years at i 


the game I still find 
it a necessary part 
of my business. 


F. H. E. 








Ideas and Ideals . 





. Which make up 


gtieer Quinelned 


this Issue 





Evidence of the effective way in which the cam- 
paign to build business is being used to stimulate 
action is indicated in the following letter: 

“To All Members: 

“It is suggested that our salesmen be thoroughly 
informed on the campaign; sign the PLEDGE 
FOR BETTER BUSINESS; carry the emblem on 
the windshields of their automobiles; and in every 
way do their part. 

“To obtain these emblems, the member house 
should forward to DOMESTIC ENGINEERING 
the pledge card as per the specimen enclosed, filled 
in with the salesman’s name. The emblem and a 
special letter stressing business-building possibili- 
ties will be sent by return mail. 

“We have a supply of these pledge cards on hand 
and shall be glad to send you whatever number 
you require.” 

J. E. Heaslett, Secretary-Manager, 
Northern California Plumbing and 
Heating Wholesalers Assn., Inc. 


Building 
Business 

Since only good stories begin with the phrase, “Once 
upon a time,” we shall plunge right into the following 
account without more ado. <A salesman who travelled 
for a coffee concern thought he would build good will 
for his firm by giving away free samples on his way 
through the south. While following this practice he 
met a colored man who was leaning against a fence 
and asked, “Do you ever drink coffee?” 

Yes, indeed, the man drank coffee—a lot of coffee. 
As a matter of fact he drank about 50 cups a day. 
“Why,” said the salesman in surprise, “doesn't that 
much coffee keep you awake?” 

“Well, it helps,” answered the colored man. 

That’s the way with one of the feature articles this 
month, while it won't build business for contractor- 
dealers, it will help them to do so, This particular ar- 
ticle takes the form of a personal inventory sheet on 
which contractor-dealers can check their business-build- 
ing efforts. Developed in the article is the old truth 
that there are no new ways to build business, but there 


are several re-applications of old methods which 
can be used with success. There are a number of worth- 
while guide posts contained in the article which our 
industry can use in evaluating present merchandising 
policies. 

[In times of business depression, wasted effort, 
whether it is in production or selling, is more of a 
crime than ever; consequently, contractor-dealers 
should be very careful in judging whether or not the 
business-building efforts they are making are bringing 
returns commensurate with the amount of effort ex- 
pended on them. It is equally important too that con- 
tractor-dealers be sure that they are not overlooking 
any merchandising methods which might bring in re- 
turns. In both cases, this month’s personal inventory 


article will be very helpful. 


Coming 
Next Month 

You may have heard the story about the doodle bird 
who always flew backwards because he didn’t care 
where he was going but wanted to know where he'd 
been. Well, in contrast to that little bird we give you 
a brief preview of next month's issue, 

First of all we present a gentleman who firmly be- 
lieves that a clean boiler means a hot prospect for other 
heating and plumbing work. <A quick glance over the 
merchandising policy of C. F. Bachler & Son, Phila 
delphia contractor-dealers, shows that the firm literally 
finds prospects in the boilers they clean. An extensive 
mailing campaign is carried on by the company urging 
boiler cleaning at special prices. This brings in a con- 
stantly increasing list of prospects for other products 
and services handled by the company. For more de 
tails be sure to read the August issue. ° figuratively 
speaking, the heating season is just around the corner 
which means that there will be a great amount of in 
terest in the August article on various forms of auto 
matic heating. Last but not least, there will be the 
continuing features which appear each month—news 
of the industry, questions and answers, patents, new 
trade literature and new equipment. 


Your Eater 
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—‘*THE FINEST PIECE OF EQUIPMENT 
EVER INSTALLED IN OUR SHOP— 


—and would highly recommend it to any customer or prospect.” 

A mighty fine testimonial for any pipe machine, and we feel sure a “TOLEDO” No. 1-2-4 
1” to 4” Power Pipe Machine would prove just as satisfactory for you. 

4” pipe is cut off in 9 seconds and threaded in 42 seconds. Smaller sizes even faster. 

Four blade cut-off. Separate adjustable quick-opening die head and dies for each size pipe. 
Cone-type reamer. Multiple disc clutch. 

Six spindle speeds—forward and reverse. Automatic lubrication. Round renewable ways. 


All steel construction. 
The fastest, most efficient 4” pipe machine. Write for full details today without obligation. 


THE TOLEDO PIPE THREADING MACHINE CO. 


TOLEDO, OHIO NEW YORK OFFICE AND DISPLAY, 72 LAFAYETTE STREET 


“TOLEDO 
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Factors in Public Acceptance 


Vari JUS constructive forces in our indus- 
try have assumed the responsibility for presenting to the 
consuming public the optimistic and complimentary as- 
pects of our industry. Because this burden has been 
discharged with increasing effectiveness, there may be 
a tendency to accept these efforts as a matter of course. 
Such an attitude or condition would have undesirable 
results for the reason that the practical value of pub- 
licity lies in the degree to which it is utilized. Its prac- 
tical value is measured by the extent to which it devel- 
ops a public acceptance of the products and services of- 
fered. If our industry as a whole, and each contractor 
and dealer who comes in direct contact with Mr. and 
Mrs. Consumer, are not conscious of the efforts to direct 
the attention of the buying public to plumbing and 
heating, the full value of the effort is lessened. 

Publicity may be classified in two ways. First, there 
is that which results from a natural sequence of events 
and which is entirely haphazard. This is_ publicity 
over which our industry, and individuals comprising 
it, have no control. For instance, there was the pub 
licity which resulted from the Chicago amebic dysen- 
tery outbreak in 1933. Later there was widespread 
publicity resulting from the school explosion at New 
London, Texas, in 1936. Both of these tragedies 
were traced to handymen activities and the publicity 
which resulted from them can be classified as acciden- 
tal. Certainly, every effort of our industry is in the 
direction of avoiding conditions leading to such disas- 
ters and such publicity. However, the amebic dysen- 
tery outbreak and the school explosion had immeas- 
urable benefits in averting like disasters, through im 
pressing the public consciousness with the close rela- 
tionship between plumbing and public health, and with 
the necessity for properly installed work under trained 
and adequate supervision. 

As a further example of accidental publicity, within 
the last few days, newspaper headlines have shouted 
“Hospital Closed as Health Menace. Blame Nurse's 
Death on Water Pipe.” 

It has been indicated, on good authority, that the 
plumbing defects mentioned in the foregoing give every 
evidence of having been brought about by handymen. 

\ second type of publicity is that which is planned 
in an effort to develop a true understanding of the 
activities and accomplishments of our industry. Ex- 


amples of this have been in evidence in numerous news- 
papers throughout the country, in connection with the 
recent campaign to explode the idea that plumbing and 
heating costs are high. This effort, which took on the 
proportions of a major campaign, received support 
trom all branches of our industry and was sponsored 
aggressively by Domestic IXNGINEERING. 

further examples of planned publicity were con- 
tained in Boston newspapers during the recent con- 
vention of the Heating, Piping and Air Conditioning 
Contractors National Assn. Still further examples 
were found in Cleveland newspapers during the 
N.A.M.P. convention. The Boston and Cleveland pub 
licity was generated as a part of the continuing effort 
of the Plumbing and Heating Industries Bureau which 
is supported by contractors, wholesalers and manufac- 
turers alike. 

Practically every small-town newspaper carries evi 
dence of planned publicity resulting trom the activities 
of civic-minded members of our industry, who recog 
nize the value of keeping plumbing and heating before 
the reading public. 

In addition to this publicity which is obtained with 
out charge (but not without genuine effort) through 
editorial columns of newspapers and magazines, there 1s 
paid advertising which different contractors, wholesal 
ers and manufacturers originate. All of these efforts 
pave the way to consumer acceptance. 

The competition our industry must face today 1s that 
which is presented by other industries making a_ bid 
for the consumer's dollar. The automobile industry, 
the amusement industry, the clothing industry, the 
radio industry, the recently revived piano industry ; all 
of these appeal to the buying public for favor and pre 
sent competitive aspects which, in many _ instances, 
dwarf our inter-industry problems. 

With improved technique in molding public opinion 
and buying habits, there comes a correspondingly in 
creased need for a renewed consciousness of the basis 
of the favorable position occupied by our industry. It 
is essential that our industry as a whole become in 
creasingly conscious of the efforts which have been, and 
which are continuing to be expended, to publicize 
plumbing and heating. Beyond this, it is essential that 
all factors in our industry take full advantage of these 


efforts. 
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A. C. Cralculations—Fora Cold 2 


Plumbing and heating dealer builds 
profits in a new field—the air condi- 
tioning of consumers’ cold storage plants 


M ULLIEN Bros. and Co., Inc., plumbing and 


heating contractor-dealer of Dubuque, lowa, is build- 
ing business for itself by the vigorous exploitation 
of a new market for air conditioning which is opening up 
with the introduction of consumers’ cold storage locker 
systems, These miniature cold storage plants consist of 
a receiving room, a chilling room, a cutting room, a 
quick-freeze room, and a storage room consisting of a 
number of individual lockers which are leased to con- 
sumers. They may also include a smoke house and a 
rendering room, and a reception room or other accom- 
modation for customers. The food products generally 
stored are fresh meats, poultry, wild game, fruits, vege- 
tables and sometimes fish. The availability of such stor- 
age space to consumers permits buying in economical 
quantities and storage without waste or loss for con- 
sumption over a period of time. They provide a means 
for the farmer to process his meat in bulk, store it with- 
out curing and withdraw it for use over a long period of 
time. In this manner he can kill at any time of the 
year and have fresh meat as he wishes it without 
danger of spoilage. In the experience of those oper- 
ating the locker systems now in use, which are scat- 
tered over a large area in the Middle-West, city 
dwellers rent about 20 per cent of the lockers and 
use them as a means of economizing in their pur- 
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chases of all food products which are perishable. 

Fruits and vegetables can be stored in season after 
being properly processed, thus making these delicacies 
available during the winter months when otherwise un- 
available or very costly. 

The idea of locker storage was started in a western 
lowa town in 1934. By the end of 1935 there were 26 
plants, and to date there are about 200 plants in Iowa. 
The movement is now spreading to other states and the 
market for refrigeration and air conditioning equipment 
and service in this field is rapidly expanding. 


CHILL ROOM 


The chill room is utilized to cool the incoming car- 
casses and other products for storage and also as a stor- 
age place in which to age meats to improve quality. It 
may also be used during rush seasons as a storage space 
for unprocessed products in order to spread the work of 





At the left is a floor plan of a typical cold storage 
plant with individual lockers for the use of consumers. 
This is, of course, but one of many possible good 
layouts. Above is a photograph of one of the cooling 
units used in an installation made by Mullen Bros. & Co.., 
Inc. of Dubuque, Iowa 
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Storage Plant 


processing over a longer period of time for more eco- 
nomical operation. This room is maintained at a tem- 
perature of 35 to 40 deg. Fahr. and at approximately 87 
per cent relative humidity. 

The calculation for heat gain in the chill room is out- 
lined as follows: 

1. Heat gain per hour through insulated walls is ob- 
tained by multiplying the coefficient of transmission for 
the wall used by the number of degrees temperature dif- 
ference between the exterior and interior by the total sq. 
ft. of surface. 

2. The door loss is obtained by multiplying the factor 
for door loss by the number of cubic feet of space in the 
room and by the number of degrees temperature differ- 
ence between the interior and exterior. If the chill 
room adjoins colder rooms, the heat gain from such 
walls will be a negative quantity. In other words, heat 
will be lost to these walls and the Btu. per hour would 
he subtracted rather than added. 

3. The heat gain from workers in the chill room may 
be calculated on the basis of 750 Btu. per person per 
hour, 

4. The heat gain due to lights in use is obtained by 
multiplying the total wattage by 3.4 to obtain the total 
heat gain in Btu. per hour. 

5. The formula for calculating the product load for the 
chill room is 


~ a 


+ & the number of lockers & temperature diff. * 0.75 


0.67 « 24 hours 
= Btu. per hour 





Shown at the left are the compressors for the two sep- 
arate cooling systems used in this installation. When 
defrosting is necessary, one compressor is shut down and 
the hot gases from the other one diverted through the 
ice covered coils which act as condensers and accomplish 
defrosting in about 15 minutes. Immediately above is a 
view of the individual lockers provided for customers 


where the temperature difference is that existing between 
the temperature of the chill room and the temperature 
of the incoming meat and 0.75 is the approximate spe- 
cific heat of the meat, and the factor 4 1s the average 
number of pounds of meat added per locker per day. 
6. A safety factor of approximately 10 per cent 
should be added to the total of the above quantities to 
give the total heat gain for the chill room. lor the sake 
of economy and flexibility of operation, the chill room 
is usually cooled with a separate unit and the quick 
A sufficient 
amount of coil surface must be used in the chill room 


freeze and storage rooms with another unit. 


so that the cooling may be accomplished with a maxti- 
mum temperature difference of approximately 17 de- 
grees between the coils and the desired room tempera 
ture. This is necessary in order to maintain the high 
relative humidities necessary to prevent dehydration of 
the products stored. 

Processing work includes making sausage, rendering 
lard, smoking meats, cutting and wrapping, and in some 
cases butchering on the farm and transporting meats to 
the storage plant. The fee for processing usually runs 
from one to three cents per pound depending on the 
class of work done with an additional charge tor butch 
ering and a flat rate per mile for haulage. This process 
work usually is performed by the butcher in charge ot 
the plant who either receives the entire processing tec 
or is paid out of the processing revenue, depending upon 
the type of organization used. 

Fruits and vegetables also require some processing. 


(Continued on Page Ss) 














































extra business? 


Am I taking advantage of seasonal trends and changes to get 








remodeling jobs? 


Am I using long term finance facilities as a tool for obtaining 
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Am I showing displays at home shows, building expositions, 
etc. to keep my name before the public? 





tract more customers? 


.| Am I making the most effective use of window displays to at- 








return? 


Is my showroom attractive enough to insure a dollar and cents 








Am I following up small repair jobs for the purpose of devel- 
oping new business from my satisfied customers? 
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Am I doing each job so well that I’ll get repeat business, a 
recommendation or a testimonial? 











Check Up Now , 


Dealers surveyed claim old ways best 
for Business-Building. Chart above 1s 
for use in checking your own methods 


oot 

OW do you get your business?” In 
line with the current Business-Building campaign this 
question has recently been asked in face-to-face inter- 
views with several hundred successful plumbing and 
heating contractor-dealers. In an effort to determine 
why certain dealers are today enjoying good business 
at a time when others may be experiencing a period of 
slump, the keys to successful business, suggested by the 
dealers interviewed, have been outlined and compiled in 
the form of a personal business analysis which appears 
in the charts above. 

There would seem to be no deep mystery regarding 
the methods actually used by contractor-dealers experi- 
encing a lively business today. The survey indicates 
ihat their business comes from so many varied sources 
and through such a broad combination of proved meth- 
ods and contacts that they get whatever jobs are avail- 
able. Not all dealers interviewed use all of the above 
steps in capturing their share of business, but the 14 
points listed here have been turned into questions for 
the benefit of the dealer who wants to check up on his 
present business-building methods. Many of the points 
sound a bit threadbare, but it seems that the old story 
is still often the best story. 
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1. Am I taking advantage of seasonal trends and 
changes to get extra business? 

Successful contractor-dealers interviewed generally 
tie-in their selling effort with the customer’s need of 
the moment. For example, during a prolonged period 
of sub-zero weather earlier this year several wide-awake 
dealers ran advertisements soliciting pipe thawing jobs 
and experienced a good business. These same dealers 
later readjusted their selling efforts, their windows and 
their advertising toward sprinkler systems, heating sys- 
tems, etc. depending upon the season. 

2. Am I using long term finance facilities as a tool 
for obtaining remodeling jobs? 

ven though many successful dealers are not actually 
employing time payment plans extensively, the _first- 
flash appeal of time payments to the public is apparently 
still tremendous. In North Chicago, Gene Conway & 
Son, plumbing and heating contractors, have this to say, 
“We use the time payment plan and small down pay- 
ment appeal to spot the customer and make the contact 
even though the majority of our customers finally pay 
cash for the jobs.” It seems that even cash buyers are 
attracted best by low payment figures, even though they 
later decide to save the interest. 
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8.| Am I using modern direct mail selling and collecting methods 
to increase sales and economy? 








% 9.| Am I constantly checking over past customer files for addi- 





Am I actually asking everyone to buy, and are all of my em- 


a tional remodeling prospects? 
ployees salesmen regardless of other duties? 





| 11.; Am I applying a clean-up and modernize campaign to my own 








business as an example to my customers? 
12.| Am I tying in with the Business - Building campaign for the 


lumbing and heating industry, as a constructive selling force? 














13 | Am I taking active part in civic and group activities to multi- 
ly my contacts and sales? 








14.) Am I using the present business conditions as an incentive for 


hard work rather than an excuse to let down on the job? 























On Your Business-Building Efforts «.. 


3. Am I showing displays at home shows, building pose of developing new business from my satis- 
expositions, etc. to keep my name before the fied customers? 
public? Many dealers interviewed successfully use the small 
Displays of plumbing and heating fixtures at home repair job as an entree for a new water heater sale or 
shows definitely pay, according to KE. J. White, contrac- a complete remodeling job. How often have we all gone 
tor-dealer of South Bend, Ind. Mr. White installed a out to buy a pair of socks and come back with new 
booth at a recent South Bend Builders Show and actual shoes and shirts as well. The repair job often furnishes 
sales from the display covered costs and left him with the initial contact necessary for a larger sale, and by 
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about 50 live prospects and much good will. Literature 
to the extent of over 3,000 pieces was handed out and 
potential customers never before reached were contacted. 


4. Am I making the most effective use of window 
displays to attract more customers? 

Displays don’t have to be expensive to be attractive. 
Many dealers enhance the display of simple fixtures by 
the use of bright colored backgrounds and spotless win- 
dows and floors. Shop frontage on a street costs money 
and unless the windows are actually used to stop cus- 
tomers the shop might as well be on the second floor. 


5. Is my showroom attractive enough to insure a 
dollar and cents return? 

Showrooms that really pay for themselves are usually 
not over extensive, but compact, really beautiful dis- 
plays. Probably no merchandise lends itself to display 
better than sparkling new plumbing fixtures kept spot- 
less. Most dealers agree that it is better to set up one 
or two really effective fixture displays with harmoniz- 
ing backgrounds of color than to try to arrange an ex- 
pensive hodge-podge of every conceivable installation. 


6. Am I following up small repair jobs for the pur- 


A display that paid is this booth by Louisville plumbing con- 
tractors which was featured during the Louisville Home Show 
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suggesting additional necessary equipment the plumber 
who is also a salesman doubles or triples his order. 


7. Am I doing each job so well that I’ll get repeat 
business, a recommendation or a testimonial? 

Fully half of the dealers today enjoying good business 

say repeat orders are due to extra attention given each 


call and the fine job last done for the customer. 


(Continued on Page 102) 
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Model Stor C—Builds Business 


A modern showroom and 24 hour service 
constitute this winning combination 


66' ' 
HE day in which the plumber may hope 


to conduct a successful business from his basement or 
garage is gone.” This is the emphatic opinion of Her- 
man Zien, head of the Zien Plumbing and Heating Com- 
pany of Milwaukee, Wisconsin. Recently Mr. Zien 
proved the sincerity of this opinion by moving his own 
business into one of the finest and most modern show- 
rooms in his business community. Mr. Zien has always 
followed a progressive merchandising policy in_ the 
operation of his business, and the new location, just a 
few doors south of his old quarters, represents one more 
step in nine years of successful operation and progress 
in his business. 

Located on an important traffic artery in Shorewood, 
a Milwaukee suburb with a population of approximately 
15,000, the Zien Plumbing and Heating Company now 
occupies a streamlined building with a modern, glass- 
block front. Its rounded display window fronts on the 
main thoroughfare with a long side window facing a 
filling station which occupies the corner site of the block. 

Realizing the tremendous display value of this modern 
setting and key location, Mr. Zien provides the best in 
up-to-date illumination for his display windows. They 
are lighted by seventeen 100-watt indirect ceiling lamps 
set off by blue lights diffused through the translucent 


glass blocks below and above the showroom. The top 
panel of the building is set off by the firm’s name in 
block letters lighted by flood lamps. In order to take 
fullest advantage of the sales potentialities offered by this 
setting, the Zien Company changes its window displays 
on an average of once every two or three weeks. Pedes- 
trians, motorists and street car passengers who pass the 
showroom all have been attracted to the Zien window 
and its merchandise as evidenced by the steady influx 
of good prospects from the street. 

The distinguishing mark of the showroom itself, which 
measures 18 x 45 ft., is its cheerfulness. Decorated in 
light green with woodwork of a slightly darker shade 
and a floor of dark green rubber tile, the salesroom 
invites inspection by virtue of its pleasing appearance. 
It is equipped with automatic heat and air conditioned 
for the comfort of customers and employees in the 
summer. 

“We have found the appearance of our showroom a 


big asset in the conduct of our business,” Mr. Zien 
declared. “We like it and the public likes it. In my 


estimation, it is about cme plumbers awake to the reali- 
zation that they must have the proper organization and 
a presentable place of business if they want to succeed.” 

Furnishings include a variety of metal, red leather 
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One of the biggest publicity assets the Zien Co. possesses 
is its attractive and efficient fleet of delivery and service trucks 


upholstered chairs, Venetian blinds and, as a final touch, 
a canary. “It has been our experience that courtesy 
goes a long way in promoting business,’ Mr. Zien said. 
“Customers appreciate being offered a comfortable chair 
when they come to inspect merchandise. Even the canary 
has a part in creating a pleasant atmosphere for custom- 
ers and new prospects.” 

The showroom display includes closets in different 
styles and colors together with lavatories and kitchen 
sinks along one wall, with refrigerators, gas stoves and 
hot water heaters along the other wall. Also displayed 
are various panels of bathroom and kitchen accessories, 
while plumbing sales literature furnished for the con- 
sumer by various manufacturers is kept at hand for easy 
access. Mr. Zien was introduced to the plumbing and 
heating field when he learned the trade 35 years ago 
from Dave Stern, a Milwaukee plumber, and is today 
building a business for his four sons, three of whom are 
already associated with him in its operation. [Edward 
Zien, who is 18 years of age and the youngest son, 1s 
learning the business from scratch as an indentured 


apprentice. 

Sons Allan and Berton are handling the firm's elec- 
trical appliance and gas stove division, while son Robert 
graduates in June from the Carnegie Institute of Tech- 











Above is a view of the new 
showroom interior. Furnished 
in modern style with every con- 
sideration for the customer’s 
convenience, it aids materially 
in building customer accept- 
ance and lasting good will 


Designed to capture and hold 
the attention of all who pass, 
the Zien Company’s new and 
up-to-the-minute showroom 
provides an unusually large 
and attractive window space 


nology to which he received a scholarship award from 
the National Association of Master Plumbers. The 
electrical appliance division has been inaugurated by the 
firm since its move to new quarters. Mr. Zien believes 
such a department for a plumbing and heating firm feasi- 
ble and profitable where it can be given the proper and 
undivided attention which it requires. For himself, he 
concentrates his efforts exclusively upon the plumbing 
and heating division. ‘The firm’s plumbing and heating 
business is confined largely to repair and service work 
rather than new jobs. As a result, it stresses the fact 
that it offers 24-hour service. 


SERVICE "ROUND THE CLOCK 


“And when we advertise 24-hour service, we mean 
just that,” Mr. Zien stated. “It is as easy for a customer 
to get us tor an emergency job at 2 o'clock in the morn- 
ing as it 1s at the same hour in the afternoon.” ‘To facili- 
tate the prompt and ethcient handling of all calls, the 
company has a trunk telephone system which 1s con- 
nected with Mr. Zien’s residence. Each of the firm’s 
plumbers 1s furnished with a completely equipped truck, 
and the company operates a fleet of seven. Mr. Zien 
refers to them as “‘Hoating billboards.” Painted white with 
black lettering, the trucks carry the slogan “Our Auto 
Shop to Your Door” in addition to the firm name, 
address and telephone number. Service calls are made 
anywhere in Milwaukee County. According to Mr. Zien, 
95 per cent of the company’s repair jobs are serviced 
right off these trucks, so efficiently are they equipped. 

“It has been our policy to handle only standard mer- 
chandise for which we can replace any and all parts,” 
Mr. Zien stated. ‘This holds equally true for our appli 
ance division where we sell only nationally advertised 
and trade-marked merchandise. We have found that such 
products meet with a better reception on the part of the 


(Continued on Page 103) 

















Pubh«aty for Our 
Industry 


Bev JW, are reproduced some of the quota- 
tions taken from the clippings on the next page. 
headline mentioning that a hospital has been closed be- 
cause of plumbing and the story which accompanied it 
are reproduced merely to indicate to members of our 
industry how the public is being told of the relationship 
between plumbing and public health. 
stories indicate planned efforts to build good will and 


consumer acceptance for our industry. 


“Plumbing fixtures, heating plants, oil burners, electric 
refrigerators and many other items of modern home 
equipment are vastly improved over those in 1926 and 
far lower in price.” 

Home Owner's Council. 


“A widespread propaganda has for months been at 
work attempting to create the impression that building 
costs have become so excessive that people cannot afford 
to build new homes or remodel existing dwellings. Un- 
fortunately, this misleading distribution of half4ruths 
has actually cheated many people out of the benefits of 
home ownership by causing them to postpone, unneces- 
sarily, their home building activities. 

“Actually, 1938 is an unusually favorable year in which 
to build. Compared with the normal ‘Base Year’ 1926, 
a far better dwelling can be erected now with an equal 
or lesser investment when ALL of the building costs are 
taken into consideration. 

“The truth is surprising and is overwhelmingly con- 
trary to the prevalent idea that costs are too high. It 
may be years before they are as low as they are right 
now. All indications point to higher prices as soon as 
steps to relieve the national building shortage get under 
way. 

The Daily Times, Davenport, Ia. 


“Ernest Landreville, of the Credit Bureau of Dayton, 
talked to the Master Plumbers’ Association Monday 
night on credit information. Trade questions were dis- 
cussed. Henry S. Blank, past president of the state 
association, Mrs. Blank and Mr. and Mrs. C. M. Ganger 
left Monday for Cleveland to attend the annual meeting 
of the National Association. Delegation of members 
headed by J. E. Withers, business agent, will go Tuesday.” 

Dayton (Ohio) Journal. 


“How a Portland plumber built up a fleet of five 
modern service trucks, each a plumbing shop in minia- 
ture, to overcome the well-known joke about plumbers 
going back to the shop for tools is described in the 
national trade journal, Domestic ENcineerinc. L. F. 
Chess is the plumber.” 

Portland (Oregon) Journal. 


“Domestic ENGINEERING magazine states as follows: 
‘Even if prices were greater than they were in 1926, it 
would be justifiable because of the superior products 
now available. Surprisingly enough, in addition to the 
plumbing and heating industry giving better products 
with more beauty, utility, serviceability, safety and other 
features, prices today are almost in every instance from 
5 to 40 per cent under prices for like products in 1926.’ ” 
South Bend Mirror and other newspapers. 
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Tue purpose of this article is to aid in an “ 
understanding of what is happening, first, to impress the e 
consuming public with the relationship between plumb- 
ing and public health and second, what is being done to 
promote our industry through publicity. 


BUSINESS-BUILDING CAMPAIGN 


“As an incentive to better sales methods among con- 
tractor-dealers in the plumbing industry and the piping 
divisions of the heating industry, Domestic ENGINEER- 
ING 1s sponsoring a prize contest. The purpose of the 
contest is to assist dealers to increase their sales which, 
in turn, will help the entire industry and consequently 
business in general. The awards of the prizes are based 
on the best sales methods brought out by contractors in 
selling.” 






Chicago American 







N. A. M. P. CONVENTION 


“The Home Comfort Exposition opened at the Public 
Auditorium yesterday. It is being held in connection 
with the annual convention of the National Assn. of 
Master Plumbers, and will continue for four days, up 
to and including Thursday. It is a showing of all the 
latest equipment in plumbing, heating, air conditioning 
and kindred material and is open to the public from 10 
in the morning until 10 in the evening.” 

The Cleveland Plain Dealer 














PLUMBING AND PUBLIC HEALTH 


“Among the violations found to exist in the hospital 
are the following: 

“The plumbing system has many defects, the most 
serious of which are cross-connections permitting sew- 
age to back into the drinking water. This is a repeti- 
tion of conditions previously found in the hospital, cor- 













“We believe the time is appropriate to embark on a program 
in an endeavor to educate the public on the dangers of improper 
installation of plumbing,” states portions of one of the resolu- 
tions adopted at the N. A. M. P. Cleveland convention. At the 
right are some newspaper clippings which show, first, how the 
public is being impressed with the relation between plumbing 
and public health; second, how plumbing and heating prices, 
according to Government figures, are below previous levels; 
and third, what groups and individuals in our industry are doing. 
These clippings are related only in the fact that they represent 
instances and types of publicity for our industry 
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Public Is Reading ..... 


plumbing to public health; planned publicity 
ture improvements 1n plumbing and heating 
services; news of members of our industry 
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rected, but now re-established in violation of the ordi- 
nance, 

“These plumbing violations create hazards to the 
safety of the drinking water and may lead to outbreaks 
of water borne diseases such as amebic dysentery. Four 
cases of this disease and one death among the nurses in 
the hospital have been reported during the past year.” 


H. P. & A. C. C. N. A. CONVENTION 

“Improved business conditions ‘by the end of the 
summer’ were forecast by Arthur C. Babson, director 
of the educational division of the Babson Statistical Or- 
ganization, speaking yesterday at the Heating and Air 
Conditioning Convention at the Hotel Statler.” 


“We are not pessimistic about the future,’ the expert 
told 500 delegates io the national conference of the Heat- 
ing, Piping and Air Conditioning Contractors National 
Assn. ‘By the end of the summer, men who own stocks 
are going to feel better.’ 

‘The convention, which will continue through Thurs- 
day, was opened by Thomas O'Callaghan, President of 
the Boston Association, who welcomed the delegates 
from all parts of the country. Reports of various com- 
mittees were received by H. Merwin Porter of Minne- 
apolis, President of the national group. He stated that 
the heating and air conditioning industry had made 
greater strides in the last two years than in the preceding 
half century.” Boston (Mass.) Herald 

















INTERNATIONA 


The prize fund for Domestic ENGINEER- 
ING’S Business-Building contest continues to grow as ad- 
ditional contributions from manufacturers and wholesal- 
ers arrive. Typical of the expressions of confidence in 
the contest as a means of building business is the fol- 
lowing comment made by Vreeland Tompkins, president 
of the Smooth-On Manufacturing Co. of Jersey City, 
N. J., “We certainly do endorse your campaign to stim- 
ulate business and consider it worthy of support.” 

A letter from B. E. Adams, president, Adams Engi- 
neering Co., Chicago, says, “Please accept our belated 
contribution to Domestic ENGINEERING’s drive to build 
better business for the plumbing and heating industry. 

“We are familiar with the splendid job you did in the 
last drive and I am fully convinced that when a better 
way is found to build business for our industry you and 
your organization will find it. 

“Wishing you a smashing success and assuring you 
of the cooperation and support of our organization, | 
am - 

And from C. H. Smith, vice president of the Retriger- 
ation and Air Conditioning Institute, Chicago, comes this 
comment: “You may be that this institution 
would want to contribute in any way that it can to such 


sure 


a worthy program.” 
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First prize in the contest is an International motor truck. 
Other prizes with cash values will be announced soon. 
Begin now to prepare your contest entry 


The splendid support being given the Business-Build- 
ing campaign by our entire industry is based upon an 
increasing consciousness of individual responsibility for 
Husiness. Those who are on the sales firing line are 
asked only to build business for themselves in order that 
the whole industry may benefit. Contest rules follow— 
start today to build your business and win a prize. 


RULES OF THE CONTEST 


1. All that you have to do to be eligible to win the motor 
truck or other prizes in the contest is send us evidence show- 
ing how you are increasing business for yourself through 
the sale of plumbing and heating equinment and services. 

2. This evidence may consist of one or more of the follow- 
ing: A. Address a letter to the Prize Editor, Domestic En- 
gineering, telling how you are increasing your plumbing and 
heating business. B. Send us copies of your newspaper ad- 
vertisements, samples of your direct mail pieces or samples 
ef your other advertising matter. C. Send us photographs of 
your remodeling work, both before and after it is done, of 
your show windows, of your home show booth, and of your 
showrooms. D. Describe any other merchandising activity 
which has resulted in building plumbing and heating busi- 
ness for you. 

2 Skill in writing will not 
prizes. 

4. Your enterprise and ingenuity in meeting today’s spe- 
cial sales problems will be the determining factors, 

5. Your sales plan or merchandising activity submitted 
should, preferably, have resulted in a sale dalthough this is 
The size of the job or the amount of the 


be considered in awarding 


not necessary. 





















Further details 
of the Business- 
Building Contest 


snlie will not necessarily enter into the decision, 
heating contractor or 


6 Any plumbing and 


enter and is eligible for a prize. In ense of a tie, duplicate 


prizes will be awarded. 
7. The judges will be selected from 


ures and will be chosen for their Knowledge of the plumbing 
and heating business and of the national housing campaign. 
Their names will be announced in a later issue. 


of the judges will be final. 


Ss. All entries must be submitted or postmarked not tater 


than midnight, Nov. 15. 1948. 
thereafter as possible. 
one entry if desired, 


9 In order to report promptly to 


and most practical sales ideas so as to 


general in our industry, Domestic 


privilege to use and publish all or any 


received, 


10. All communications should be addressed to The Prize 
Kditor, Domestic Engineering, 1900 Prairie 


Illinois, 

















Adams Engineering Co., Inc., Chicago. 
Anderson Products, Inc., Cambridge, Mass. 
The American Brass Co., Waterbury, Conn. 
American Radiator Co., New York City. 
Beaton & Cadwell Mfg. Co.. New Britain, 
Conn. 


Burnham Boiler Corporation, Irvington, N. Y. 
Consolidated Brass Co., Detroit. 

Crane Company, Chicago. 

Decatur Pump Co., Decatur, IIL. 

Dempster Mill Mfg. Co., Beatrice, Nebr. 
Elkay Mfg. Co., Chicago. 

Fitzgibbons Boiler Co., Inc.. New York City. 
Grinnell Co., Providence, R. L. 

Hays Mfg. Co., Erie, Pa. 

Healy Ruff Co., St. Paul, Minn. 

Hindley Mfg. Co., Valley Falls, R. I. 
Hoffman Specialty Co., Waterbury, Conn. 
Johns-Manville, New York City. 

Kam Water Heater Mfg. Co., Brooklyn, N. Y. 
Kohler Co., Kohler, Wis. 


Lead Industries Association. New York City. 


McDonnell & Miller, Chicago. 

Milwaukee Stamping Co., Milwaukee, Wis. 

Minneapolis-Honeywell Regulator Co.. Min- 
neapolis, Minn. 

Mueller Co.. Decatur. Il. 


The Nye Tool & Machine Works, Chicago. 
The Paine Co., Chicago. 

Penn Electric Switch Co. Goshen. Ind. 
Pennsylvania Range Boiler Co., Philadelphia. 
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Water Heater Manufacturing Co., Ine. 
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LIST OF CONTRIBUTORS TO THE PRIZE FUND 


Refrigeration & Air Conditioning 
Chicago. 


The Ruby Chemical Co., Columbus. Ohio. 


Scovill Mfg. Co., Waterville Division, Water- 
ville, Conn. 

Slater Mfg. Co., Wakefield, Mass. 

Smooth-On Mfg. Co., Jersey City, N. J. 

Speakman Co., Wilmington, Del. 

Sterling Engineering Co., Milwaukee, Wis. 


Trimont Mfg. Co., Ine.. Roxbury (Boston). 


Mass. 
Uniflow Mfg. Co., Erie, Pa. 
United States Sanitary Mfg. Co.. 
Pa. 
Walworth Co., New York City. 
Warnock Mfg. Co., Worcester, Mass. 
Watts Regulator Co., Lawrence, Mass. 
J. B. Wise, Incorporated, Watertown, N. Y. 


York City. 


Pittsburgh. 


“\” Laboratories. Inc... New 


Allen Plumbing Supply Co. Ine. Marl- 


borough, Mass. 


Francis J. Baker, San Francisco. 
Busser Supply Co., Lewisburg, Pa. 


Columbia Pipe & Supply Co., Chicago. 

Harry Cooper Supply Co., Springfield, Mo. 

County Seat Plumbing Supply Co., Ine.. Mt. 
Vernon, N. Y. 


Englewood Plumbing Supply Co., Ine.. Engle- 
wood, N. J. 


ADAMS ENGINEERING CO. 


WATER HEATERS + HEAT EXCHANGERS 
946 AGT CHIR STREET © TEL, OHLAWARE F888 
curicace 
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Institute. 


Farwell. Ozmun. Kirk & Co. St. Paul. Minn. 
(rarrity Co. Chicago. 


Inland Supply Co., Chieago. 


LeValley, MeLeod. Kincaid Co.. 
N. ¥. 


Inc.. Olean. 


Merrimack Valley Supply Co.. Lowell, Mass. 
Mid-City Plumbing Supply Co. Chicago. 
\. B. Moore Co., Ine.. Daytona Beach, Fla. 
The Murdock Mfg. & Supply Co. Cincinnati. 


New y ork 


Jamaica. L. L.. 


Plumbers’ Specialties Co. Ine. 


a we 
Ohio Pipe & Supply Co.. Cleveland. 


Pierce-Perry Co. Boston. 
Plumbers Supply Co., Louisville. 
Providence Plumbing Supply Co.. Providence. 


RK. I. 


Southern States Supply Co.. Columbia, S.C. 

Springfield Plumbing Supply Co.. Springfield, 
Mass. 

Edwin Sterner Co., Flint, Mich. 


The L. 
_ = 


Webb Supply Co. Framingham, Mass. 

Ralph E. Weeks Co., Seranton, Pa. 

Weil-MeLain Co. Chicago. 

Whitney and Ford Co., Chicago. 

Willow Grove Plumbing & Heating 
Co.. Willow (,rove. Pa. 


H. Tillinghast Supply Co. Providence, 


Supply 


Yelton-Weaver Supply Co., Springfield, U1. 



































Photos show examples of apprentice and journeyman training 
displayed at N.A.M.P. exposition, Cleveland. Above—Tom Cro- 
gan, Jr., journeyman, Youngstown, Ohio 





Above—Left to right, George W. Strom and George Masterton, 

organizers and John Coefield, general president, United Assn., 

inspect the work of a lead burning class. Below—Don Roth, 
apprentice, Canton, Ohio with exhibit of lead work 
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(500d Codes 


An analysis of 
and Elizabeth, 


Sy RAcuSE in New York and Elizabeth in 
New Jersey are typical cities of similar size, both of 
which are located in states without a state plumbing law. 
kor this reason a study of the pilot drawings and codes 
of the two cities will be helpful to those interested in 
plumbing codes. Fig. 1 is a reproduction of the pilot 
drawing of Elizabeth, N. J., and Fig. 2 of the pilot draw- 
ing of Syracuse, N. Y. The various practices referred to 
in the drawings will be identified by number with the 
letter E added if the reference is to the Elizabeth draw- 
ing and with S added if the reference is to Syracuse. 
In the trapping of fixtures there is some difference. 
Syracuse has the following code requirement, shown on 
the drawing at three points by I-S. 


TRAPPING OF FIXTURES 


Section 325. Traps.—Every fixture shall have its own 
separate trap, but batteries of basins, or two or three 
wash tubs, may use the same trap if the fixtures are lo- 
cated immediately and compactly together. Bath traps 
must be of the drum trap type either extra heavy lead or 
cast brass. Every trap shall have a*water seal of at least 
1% in. depth, except on waterclosets and slop hoppers. 
Grease traps of proper form and construction and ade- 
quate in capacity shall be required on all sewers from 
packing houses, lard rendering establishments, butcher 
shops, laundries, hotels, restaurants, dairies, and board- 
ing houses. 

The corresponding requirement in Elizabeth’s code, 
shown in two places on the drawing by 1-E, follows: 

Section 29. Every water closet, urinal, sink, basin, 
washtray, bath and every tub or set of tubs and hy- 
drant waste pipes must be separately and effectively 
trapped, except where a sink and washtub immediately 
adjoin each other, in which case the waste pipe from the 
tubs may be connected with the inlet side of the sink 
trap. In no case shall the waste from any fixture be 
connected with a water closet. 

In this same connection, Elizabeth allows all compart- 
ments of a soda fountain sink to connect into one trap, 
while Syracuse calls for the trapping of each separate 
compartment (see drawings). 

Venting is covered by the following three sections in 
Elizabeth's code. 

Section 30. Traps must be placed as near the fixtures 
as practicable and in no case shall a trap be more than 
2 ft. from the fixtures. All traps must be protected from 
siphonage and back pressure and all branch vent lines 
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plumbing codes in Syracuse, N. Y., 
N. J., showing points of similarity 


must be connected with the adjoining soil or waste line 
well above the top of the highest fixtures. 

Section 31. Offsets of the 45 deg. angle pattern will be 
permitted on waste or vent lines and all vent lines must 
be connected at the bottom with a “Y” branch to soil 
or waste pipe or house drain in such a manner as to pre- 
vent the accumulation of rust scale and to relieve com- 
pression. The area of all vent pipes must be increased 
as they pass upward so as to correspond to the combined 
area of all branch vents passing into them, and must 
always have a continuous slope to avoid water by con- 
densation. 

Section 32. A vent line need not be run from a 
closet located on the highest floor unless said closet 


shall be situated more than 3 ft. from the main vent pipe 
in which case a 2 1n. continuous vent must be used. If the 
closet 1s more than 10 ft. from the main soil pipe, the 
soil pipe serving closet shall be continued upward 
through the roof of the building by a vent pipe not less 
than 2 in. 

Syracuse's venting, excellent in practice, has the tol 
lowing definite code requirements. This paragraph is 
trom the Syracuse code: 

Section 324. Vents.—Vents from bathrooms may be 
connected to water-closet vents. Main vents shall be 
connected at the bottom with the sewer or with the stack 
below the lowest fixture. All other water closets and 
traps and all other fixtures shall be back vented, except 


Fig. 1—Shown below is the drawing which illustrates the points discussed in relation to the pilot chart of Elizabeth, New 
Jersey. The points referred to in the discussion are noted by the key letters and numbers which are shown on the drawing 
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all cellar drains and water closets not exceeding four on 
one stack, that are within 4 ft. of the main line. 

The toregoing shows that both cities have similar re- 
quirements as to connecting main vent stacks into main 
soil and waste lines, 2-lX and 2-S, the Elizabeth reference 


showing the reasons why. 


VENTING 
The laws of the two cities concerning the venting of 
a water closet at a distance from its stack are shown in 
3-IX and 3-S. In one city if the distance 1s 4 ft. and in 


the other if the distance is 10 ft., the vent for the fixture 
must be extended separately through the roof. There 
1s wide variation in this practice over the country, some 
cities allowing the distance to be 15 ft. and even 20 ft. 
Under the following paragraph Syracuse covers sev- 
eral subjects generally taken up under separate sections: 
Section 321. All waste pipes under bathroom floor 
shall be lead pipe or of standard weight brass except on 
all Durham systems. In no case shall a branch waste 
from any fixture be connected into the trap of any other 
fixture. Branch wastes from sinks or hoppers where 
acids or other chemicals are discharged shall be con- 
structed of a pipe which will resist the effect of such 
acids and chemicals. No waste pipe trom any refrigera- 
tor, or tray or other receptacle, in which provisions are 
stored, shall hg connected directly with any house drain, 
soil pipe or waste pipe, but shall be discharged into an 


hig. 2--This drawing illustrates many points which are found 


open fixture. No waste from a fixture shall be of less 
diameter than the trap, nor less than 1!4 1in., except 
cuspidor fountain wastes. Traps from highest fixtures 
need not be back vented unless they are more than 3 ft. 
in a horizontal position from main stack. Wastes from 
safes under fixtures shall not connect with any house 
drain, soil pipe or waste pipe, but shall discharge di- 
rectly into an open fixture. 

Elizabeth's covering of these subjects is in the follow- 
ing paragraphs: 

Section 33. All water closets in buildings to be pro- 
tected from siphonage and back pressure by a special re- 
vent pipe of suitable area not less than 2 in. in diameter. 

Where safes are placed under fixtures the safety 
waste shall be run separate to the basement or cellar and 
empty over a water supplied and vented fixture. No 
waste pipes from a refrigerator or other receptacle where 
food is kept shall be connected with the house drain, soil 
or other waste pipe. Refrigerator wastes must be of 
a ciameter of not less than 1% in. and so arranged as to 
They shall empty over a water 


be properly flushed. 
On build- 


supplied sink properly trapped and vented. 
ings over two and one-half stories high the waste must 
he extended to make a continuous vent above roof and 
must be increased to at least 2 in. in diameter. 

Section 34. The sediment pipe from kitchen boilers 
must never be connected to any part of the plumbing or 


drainage system of any building. Kitchen boilers must 


in the code of Syracuse, New York. The purpose of these 


pilot charts is to clarify certain points in the code by means of a visual presentation. Key numbers are explained in the text 
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be provided with a proper draw cock for emptying pur- 
PpOses. 

These cities have similar regulations on the installa- 
tion of safe wastes, and both cities require a main trap 
and fresh air inlet. Elizabeth covers this subject thus: 


INSTALLATION OF SOFT WASTES 


Section 18. An extra heavy running trap with double 
hand hole must be placed on house drain near the wall 
or building on the sewer side of other connections. When 
outside of the house it must never be less than 4 ft. 
below the surface of the ground. The house trap must 
have two extra heavy brass ferrules caulked in_ tor 
cleaning purposes or be of inproved style. Cellar drain 
traps to be 4 in. extra heavy running trap with a leader 
connected to maintain a permanent water seal with ap- 
proved back pressure valve caulked in house side open- 
ing of cellar drain. 

Section 19. A fresh air inlet, not less than 4 1n. in 
diameter must be connected with the house drain just 
inside of the house trap. Said fresh air inlet to have 
an opening to the outer air at least 5 ft. from any win- 
dow or cold air duct and to be carried a distance of 5 ft 
from any window or air shaft. No cap or cowl will be 
permitted on air inlet or vent lines. 

The Syracuse ordinance ts: 

Section 319. Drain.—The house drain, from its con 
nection with the house sewer at curb, shall be if made 
of extra heavy cast iron, complying tully with the re 
quirements for cast iron pipe, specials, and joints, as 
given in this code. The house sewer shall be trapped 
outside the building at least 15 ft. from the wall, or at 
the curb line of the street. 
have a 14 in. fresh air inlet 
the trap to the house drain. [The outer open end of the 
fresh air pipe shall not be placed nearer than 15 ft. 


. The house sewer shall 


connected just iMside 


from any door or window. 

As shown at 5-F and 5-S, the main trap in one case 
is inside the cellar wall on the house drain and, in the 
other instance, outside the cellar wall on the house sewer. 
The inside location is the common method, but appar 
ently either method accomplishes the result expected, 


STEAM WASTES 


lizabeth’s requirements covering the discharge of 
waste from steam plants into the sewer are: 

Section 39, No steam exhaust, blow-off or drip pipe 
trom a steam boiler shall connect with the sewer or any 
drain, soil pipe or waste pipe. Such pipes must dis- 
charge into a condenser or sump pit. Sub-soil drains 
must be provided when necessary and in no case shall 
these drains have a direct connection with the sewer or 
the drainage system of any building. 

Syracuse covers the subject in this wav: 

Section 309, Discharges.—No connection shall 


made through which steam from any engine, heating 


he 


plant, heater, steam-tank, or steam exhaust, can be 
discharged into sewer unless such steam shall first be 
discharged into a condensing tank which will effectively 
condense the steam. <All connections between steam 
boilers. tanks or other vessels which contain steam. hot 
water, or other hot liquids, gases, or vapors, entering a 


(Continued on Page 104) 





WORK OF PLUMBERS APPRENTICES 
PART Tit TRADE EXTENSION SCWOR 


WARDEN 


In the photograph above is shown evidence of the training given 
apprentices studying at the Part Time Trade Extension School 
in Warren. Ohio. under the supervision of a joint committee of 
Plumbers Local Number 225 and the Warren Master Plumbers 


(Assn. Apprentice Harry Cobb is shown with the leadwork. 


Below, apprentice Carl Swanson with leadwork made under the 
supervision of a joint committee of Plumbers Local Number 427 


and the Alliance. Ohio. Master Plumbers Assn. Neither these 
photos nor those on page 46 pertain to the accompanying article 


Wie OF PLUMBERS APPRERTICLS 
ban” Tl RADE EITIRGEON “unm 


: see Ovi 


- 
Slama oteiniehean net ee ee 




















: 
’ 













rays 

| Hie forty-ninth annual convention of the 
Heating, Piping and Air Conditioning Contractors Na 
tional Assn. (May 31, June | and 2, Boston) brought 
analytical discussion on many vital subjects, indicated 
that the membership is fully aware of present-day trends 
Selling was 


and problems affecting their businesses. 
one keynote. Legislation was auother. 

Retiring Pres. 11. Merwin Porter in his report touched 
on the new regulations regarding bidding on Govern 
ment work. “It has been our duty to call the attention 
of our members to the recent Order No. 62 of the Pro 
curement Division of the United States Treasury De 
partment and Addendum A. .., and it is our belief that 
under this drastic order most of our members will not 
desire to obtain Government contracts 1f they must com 
ply with this regulation,” he stated. 

This point-of-view was reinforced by resolution num 
ber 1: “Resolved, that Addendum A, issued April 
1938, by the Procurement Division of the United States 
Treasury Department, even in its amended form, is ob 
jectionable to this industry because through its applica 
tion to only three trades in the building mdustry it casts 
reflection upon the integrity of those engaged in these 
three trades and places additional burden upon those bid 
ding on Government work let by this Federal agency; 
and, be it further resolved, that the incoming board ot 
directors be instructed to vigorously protest these regula 
tions and request the Treasury Department to withdraw 
immediately Addendum A.” 

Mr. Porter’s address also covered membership, the edu 
cational program, channels of distribution (Robinson 
Patman Act), the work of committees. In closing, he 
nade a strong plea for non-competitive selling: “... I 
submit for your approval the expansion and greater activ 
ity of our committee on trade promotion. The successful 
members in our industry had a large share of the volume 
of their business along lines which are not highly com 
petitive and I hope that we will be able to develop selling 


Left—George H. Dickerson, Chicago, new president; above 
Frank E. Kise, Cincinnati, vice president; William J. Olvany. 
New York City, treasurer 


H.P.WA.C. 


“Selling — active, 
answer to present- 
Heating, Piping & 


suggestions which will encourage the rank and file of our 
industry to put forth greater individual efforts for non- 
competitive selling.” 

The featured address was by Arthur C. Babson, famed 
economist, on “The Business Outlook.” He illustrated 
past trends in business and finance, and went on to state 
that he looked for better circumstances in the latter part 
of 1938 and in 1939. 

Much of the real meat of the convention was contained 
in reports of committees. Sec. Joseph C. Fitts in his 
report provided an answer to the question of low vol- 
ume caused by recession conditions: “By selling—active, 
energetic, creative selling.” 

He stated: “If this annual convention has just one ac- 
complishment to its credit, if it encourages every member 
to go back home and thoughtfully and energetically to 
overhaul his sales methods, to modernize them and to 
streamline them in the 1938 style, the convention will go 
down in history as one of the most valuable we have ever 
had.” 


Seiea 





New officers of the Heating, Piping and Air Con- 
ditioning Contractors National Assn.: George H. 
Dickerson, Chicago, president; Frank FE. Kise, Cin- 
cinnati, vice president; William J. Olvany, New 
York City, treasurer. Joseph C. litts continues as 
secretary. The following were elected to three year 
terms as board members: Mr. Kise; Mr. Olvany: 
\. C. Rodom, San Francisco; J. Ff. MceNevin, Den- 4 
ver: 1. 1. MeConachie, Detroit 
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George H. Dickerson and Norman |]. Radder, secre 
tary-manager, reported for the Plumbing and Heating 
Industries Bureau, using a shde film entitled “Capturing 
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Joseph C. 
director of advertising and sales promotion, Crane Co.; 


A. 


All of the above spoke at the annual convention of H. P. & A. C, 


Public Attention.’ The work of the bureau was men 
tioned by various other speakers and committee chair- 
men. The report of the committee on welding was re 
viewed by William J. Olvany. 

The Wednesday morning session began with the read 
ing of the legislation committee report by James M. An 
derson. The report discussed briefly the housing pro 
eram and the reorganization bill; wages and hours legis 
lation also was touched upon. Vocational education was 
stressed. 

Following this report, Secretary Fitts discussed high 
lights of the air conditioning report in the absence of J. 
lawrence DeNeille, chairman. The following was sug 
gested: ““When you, as a contractor, undertake the sale 
of air conditioning apparatus in your community there 
Your success 


are certain questions you must consider. 
They are: 


will depend upon finding the right answers. 
(1) What are the climatic conditions to be met in your 


Group photo of a session at H. P. & A, 


energetic, creative selling” urged 
day problems at annual convention 
Air Conditioning Contractors Nat. Assn. 


Cc. 





Fitts, reappointed secretary of the association; Roland Hamilton, president of American Radiator Co.; R. G. Creviston., 


Scott, assistant to the president, Anthracite Industries, Ine. 
Contractors National Assn. 


Contractors’ National Association ...s..e-. 


as 
ot 


town’ (2) What do the buyers in your city think an 
conditioning is? (3) What can your fellow townsmen 
afford to buy? (4) What is available for you to sell 
(5) How much capital can you divert from other phases 
of your business to develop this held of activity?” 

George P. Nachaman, chairman of the committee on 
standards, commented on his groups report. Walham | 
Spillane, James B. Clow & (Chicago, urged con 


tractors to make a drive tor the small heating contracts 


SONS, 


sometimes lost to outside interests and installed by handy 


men. Russell Gs. Creviston, director of advertising and 


sales promotion for Crane Co., Chicago, suggested that 
his listeners go after the small homes market. 


vested that contractors sell what the public wants, citing 


lle sug 


reasons for nuproved chances to get this business Re 
land Hamulton, president of American Radiator Co., New 
Y ork City, predicted that when recovery comes it wall be 


based on investment, not speculafive building 


Contractors National Assn. convention 
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or; 


& 































Left, H. O. Green, treasurer of the association since 
1930, re-elected to serve for another year. Right, 
Otto T. Nelson, appointed secretary 


Porter Heads | 


ASN Ye 
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H. Merwin Porter, Minneapolis, newly elected president, 
N.A.M.P.. congratulates Henry S. Blank upon his election to 
the vice presidency, at Cleveland 


H. MEERWIN PORTIER, Minneapolis, who 


has served the National Assn. of Master Plumbers dur 
ing the past year as vice president, was advanced to the 
position of president, during the association's annual 
convention held in Cleveland June 6-9. 

Henry S. Blank brought recognition to Dayton, Ohno, 
where outstanding efforts are being carried on to estab 
lish and maintain the validity of the so-called. sticker 
ordinance, when he was elected vice president of the 
N.A.M.P. Mr. Blank is a past president of the Ohto 
association and is a past president of the Dayton asso 


_— 
: 


ciation, 
GREEN REELECTED 


H. ©. Green of Tulsa, Oklahoma, who has been treas 
urer of the association since 1930, was reelected to suc 
ceed himself. 

Otto T. Nelson of Minneapolis, former président ot 
the Minneapolis association and now serving his second 
term as president of the Minnesota association, was se 
lected by Mr. Porter to serve as secretary of the na 
tional association. His appointment was confirmed 
unanimously by the delegates. 

Much of the business ot the convention was sum- 
marized in the 48 resolutions which were presented to 


the members and delegates for their action; 28 of these 





Resolutions introdu 
covered wide variety 


were adopted, some with modifications. Others were 
referred to the incoming board of directors; still others 
were withdrawn by the sponsors and certain resolutions 
were rejected, 

; 


RESOLUTIONS PRESENTED 


four resolutions were presented by the Board of Di- 
rectors, one of which provided for an agreement to em- 
ploy ernst L. Ilentje as executive secretary of the na- 
tional association for a three-year period ending July 1, 
194] 

This agreement was approved by the convention 
The second resolution which was approved and which 
was introduced by the directors provided for the forma- 
tion of a corporation “to engage in the printing, publish- 
ing and distribution of magazines, periodicals, pamph 
lets or other literature dealing with the subject of plumb- 
ing, heating, air conditioning and/or any other subject 
directly or indirectly connected with or allied thereto 
and/or any other subject whatsoever allowed by law.” 
It is provided that stock in this corporation is to be pur 
chased by the N.A.M.P. and by the corporation under 
which the flowa testing laboratory functions. A third 
resolution presented by the board of directors apparently 
provides for the holding of executive sessions at conven- 
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Left to right: E. P. Ingram, Jersey City, N. J., chairman, apprenticeship committee: J. L. Murphy, New York, chairman, standard- 


ization committee; Professor F. M. Dawson, lowa City. State University of lowa; Norman J. Radder, Chicago, secretary-manager. 
and John J. Calnan, Chicago, chairman, both of Plumbing and Heating Industries Bureau 


N ‘ A. M. P —hlank is Lice President 


ced at 56th annual convention, Cleveland, 
of major problems confronting industry 


tions of the N.A.AM.P. and conventions of aftilated state members; 1499 were guests: 6al were exhibitor 246) 
and local associations as a result of amending Article were members of the Women’s Auxihary and 351 were 
12, Section 9 of the by-laws by deleting the following ruests of the auxihar: 
provisions: “The holding of executive sessions at con Invitations for entertammeg next years convention 
ventions of this Association and at conventions of affih vere received from the cities of Minneapols, Minn., De 
ated state and local associations shall be prohibited.” trot, Mich... Qakland, Caht.. Tulsa, Okla., and Grand 
The final report of the Credentials Committee showed Rapids,  Atiel and were presented at the con 
a total registration of 3,/62. Of this number, 1,015 were vention 


Below. left to right: Herbert F. Weldin. Wilmington, Del. chairman. conference committee: Charles A. Dreier. Chicago. chair- 
man. resolutions committee: Charles M. Swinnerton. Los Angeles, chairman, sanitary committee: Richard J. Weleh. Lowell, Mass.. 
chairman, scholarship committee and E. D. Maurer, Cleveland, chairman. master plumbers committee and auditing committee 




















Wide interest is found in some ot the facts presented 
by William KF. Patterson, executive secretary, Federal 
Committee on Apprenticeship, who discussed the sub- 
ject “Dollar Value of Apprenticeship.” Mr. Patterson 
stated, “I have recently had occasion to observe some 
data on the unduly high cost of the public work done by 
Incompetent, unskilifud workers. According to these fig- 
ures, the so-called handymen workers are responsible 
lor an actual, increased cost in every type of work done 
i the branches of the construction field. It would ap- 
pear, then, that here is a golden opportunity for the 
plumbing industry to educate the public to the desir- 
ability of full competence for all of its skilled workers. 

“It follows that the best evidence you can offer 
the nation of your desire to bring about this condition 
is your willingness to work actively in establishing a 
sound apprenticeship system in your industry.” 

Mr. Patterson continued by emphasizing that “‘one of 


(Continued on Page 60) 


Among Those Present— 


Right, 1 H. W. Eckhardt, Cleveland, O.; W. W. Gesling, state 
president, Lancaster, O.; H. M. Wormley, past state president, 
Struthers. Ohio. 2 Otto Waskow, Milwaukee, Wis.; J. Heck. 
president, greater New York Assn.; Walter Kohler, Jr., Kohler 
Co.: Herbert Smith, New York City section; Morris Jacobs, New 
York City and J. L. Murphy, New York City, chairman of 
standardization committee. 3 J. W. Holt, Chicago; Mrs. J. 
Green, and Mr. J. Green, both of Detroit, Mich. 4 A. G. Wein- 
berg, Youngstown, Ohio. & S. C. Andres, Ann Arbor, Mich. 6 
Chas. Swinnerton, Los Angeles, Cal. R. L. Oatey of L. R. 
Oatey Mfg. Co., Cleveland. @ W. F. Knauss, Chicago. 9 
Geo. P. Nachman, Cleveland, O. 10 Ed. B. Kleine, past na- 
tional president, Cincinnati, O. 11 Howard Reed, state secretary, 
Jackson, Mich.: F. B. Lent, and Alfred Mitchell, state president, 
both of Saginaw, Mich. 12 Mr. J. J. Lawler; Mrs. J. J. Lawler: 
Mrs. C. D. Dunlop and Mr. C. D. Dunlop, all of Springfield, Mo. 
13 F. GC. Christman: F. G. Christman, Jr.. and O. A. Toelle. all 


of Terre Haute, Ind. 14 Jacob Stockinger, Jr., vice president, 
New York State Assn., New York City. 15 E. C. Bliss, Ridge 
Tool Co., Elyria, Ohio. 16 C. J. Swann, state secretary, West 
pages Assn., Huntington, W. Va. 17 T. W. Merryman, Chi- 
cago. 18 A. E. Hayman, Wilmington, Del. 19 Edw. D. Maurer, 
Cleveland, Ohio. ‘20 William Mallon, secretary, Kansas City, 
Mo. Assn. 21 John Toth; Mrs. John Toth of Roseville, Mich.: 
Mrs. A. W. Moss and Mr. A. W. Moss of Warren, Mich. 22 Mrs. 
Fred Koehler, Washington, D. C.; Mrs. D. H. Alsop, Washington, 
D. C.; Mrs. W. McAndrew, Tampa, Fla.; Mrs. M. H. McCarthy, 
Washington, D. C., and Mrs. W. E. Bookhultz, Washington, D. C. 
23 John E. Kennedy, Ft. Mitchell, Ky.; Albert F. Hirsch, and 
Martin A. Wittmer, both of Louisville. 24 Carl H. Reynolds, 
chief plumbing inspector, Baltimore. 25 J. P. Ponsell, Wilming- 
ton, Del. 26 E. F. Keating, Phelps Dodge Copper Products 
Corp., New York City. 27 Wm. Ludlow, state president, Buf- 
falo. 28 M. Garelib, Detroit. 29 Wm. Thaler, sales manager, 
Philip Haas Co., Dayton, 0. 30 John Kuhn, Chicago. 34 
Otto F. Kohl, and Mrs. A. E. Harroun; Mr. A. E. Harroun. 
executive secretary, all of Minneapolis. 32 Mr. Hugo E. 
Guntzel; Mrs. Hugo E. Guntzel of Minneapolis; Mrs. W. L. 
Neihart; Mr. W. L. Neihart, president of local and vice pres- 
ident of state association of St. Paul, Minn. 33 Henry 
McAuliffe, E. Chicago, Ind.; J. W. Boughton and Alex Auchin- 
achie, both of Binghamton, N. Y. 34 Henry E. Longley, past 
national president, Wilmington, N. C. 35 C. H. Russell, Flor. 
ence, Ala. 36 Mrs. Rupert J. Weber and Mrs. George Mathews, 
both of Chicago. 37 Fred H. Steffins, vice Te of C.S.A., 
Hardware and Supply Co., Akron, Ohio. 38 E. H. Ost, state 
secretary, Kansas City, Mo. 39 J. B. Stewart, Grabler Mfg. Co 

Cleveland, O. W. T. Andrews, W. T. Andrews Co., Detroit 


Below, 1 Jos. G. Hayes, Indianapolis and E. L. Penfrase, Copper 
and Brass Research. 2 Geo. O. Toepfer, secretary, Wisconsin 
Assn., Milwaukee and Robert T. Morrill, past president, Wiscon- 
sin Assn., Beloit. 3 Mr. S. F. Floyd and Mrs. S. F. Floyd, Green- 
ville, S. C. 4 Henry J. Woord, past New York Assn. president 
and Joseph O. Stapf, vice president, both of Albany, N. Y. 
Francis C. Dorsey, Baltimore, Md. @ R. E. Murphy, Chicago. 
H. O. Heiser, past president and A. B. Hunt, secretary of 
state association, both of Williamsport, Pa. 8 J. H. England and 
G. R. Williamson, both of Mouat Vapor Heating Co., Cleveland. 
9 Chas. Hoffman, Mansfield, Ohio and R. J. Cluxton, Cincinnati. 
10 J. M. Holt, North Chicago, IL, and J. E. Fitzgerald, Lake 
Forest, Ill. 14 Mr. H. V. Zein and Mrs. H. V. Zein, Milwaukee. 
12 Mr. Axel V. Benson and Mrs. Axel V. Benson, Grand Island. 
Nebr. 13 L. J. Bachle, N. O. Nelson Co., St. Louis and C. . 
Olsen, president, Fox Furnace Co., Elyria, O. 14 A. H. Moore 
and S. G. Russell, Oklahoma City, Okla. 15 Walter C. Williams, 
Wilkes Barre, Pa. 








ia a 
yy 
% 


Eee, ui h ; 
’ . » a ng - « : 








DISTRIBUTION AS YOU want iT 


DOLE AIR & VACUUM VALVES 


Rs 
‘2% 























rieelap, 


ate 





ee) a ee es Vee 
eh RAR TT SS 








Left, 1 C. E. Berry, sales manager, Streamline Pipe and Fittings 
Div.. Mueller Brass Co., Port Huron, Mich. 2 R. M. Sylvis, 
advertising manager, and Cort Guthrie, sales department, both of 
Spang, Chaifant, ine., Pittsburgh. 3 Roger 5. Lynch, water heater 
sates. Whitehead Metal Prod. Co., New York City. 4 J. M. Hart- 
man, research engineer, Kewanee Boiler Corp., Kewanee, Ill. 5 
A. C. Brown, president, and D. P. Ganey, sales manager, both of 
Chicago Faucet Co., Chicago. 6 L. L. Wright, sales dept., Never- 
Split Seat Co., Evansville, Ind. Z M. R. Jackson, sales dept.; 
Ross Martin, president; Lowell Culp, sales dept. and Harry 
Shreiner, sales department all of Northern Indiana Brass Co.., 
Elkhart, Ind. 8 Al Porter, Northern Ohio representative, “X” 
Laboratories, Inc., New York City. 9 O. A. Reiter, advertising 
manager; George Gebhart, sales manager; L. Mendelson, presi- 
dent; E. Sanger, and S. E. Chubbuck, all of Hotstream Heater 
Co., Cleveland. 10 A. W. Doelling, manager, Mansfield branch; 
A. J. McNab, manager, Toledo branch; A. E. Bartley, manager, 
Canton branch; J. W. Green, manager, Akron branch; E. J. Hart- 
man, director of sales promotion, Pittsburgh, and John K. Faw- 
cett, sales department, Canton, all of Standard Sanitary Mfg. Co.., 
New York City. 11 R. H. Smith, sales department, New York 
and L. J. Russell, sales department, mid-west, both of Scovill 
Mfg. Co., Waterville, Conn. 12 Edw. H. Hendricks, mechanical 
department, Youngstown Sheet and Tube Co., Youngstown, O. 

G. M. Campbell, field man, Anthracite Industries, Inc., New 
York City. 14 C. E. Pullum, vice president, Bell & Gossett Co., 
Chicago. 15 Martin E. Erickson, sales manager, Cleveland 
office, The M. S. Little Mfg. Co., Hartford, Conn. 16 R. M. 
Little, assistant general sales manager, Fretz-Moon Tube Co., Ine., 
Butler, Pa. 17 A. G. Blake, sales promotion manager, Ruud 
Mfg. Co., Pittsburgh, Pa. 18 R. L. Ziegfield, and Robert Dick, 
both of Lead Industries Assn., New York City. 19 Ralph M. 
Nelson, vice president, and Wm. D. Murphy, advertising man- 
ager, both of Sloan Valve Co., Chicago. 20 B. E. Horne, presi- 
dent, Watts Regulator Co., Lawrence, Mass. 21 H. Howell, 
sales manager, and E. A. Gustavson, sales department, both of 
Cleveland Heater Co., Cleveland. 22 E. P. Zelnis, engineer: 
W. B. Smart, Detroit representative and Wm. G. Boales, Detroit 
representative, all of Dole Valve Co., Chicago. 23 George H. 
Lang, sales promotion manager, and Joseph Hirshstein, presi- 
dent, Josam Mfg. Co., Cleveland. 24 R. C. Kileen, Mueller Co.. 
Decatur, UL. 25 Byron C. Wilson, advertising division and 
L. Joe Bolles, Armco sales, both of American Rolling Mill Co.. 
Middletown, O. 26 M. Shetler, owner, Shetler-Calkins Co.. Flint. 
Mich. 27 R. S. Edmonds, sales engineer, Water Pressure Vital- 
izer Co., Philadelphia. 28 Fred L. Palm, district sales manager, 
Cleveland, and Chas. E. O’Brien, both of Grabler Mfg. Co.. 
Cleveland. 29 Carl Heiser, appliance division and G. E. 
Drollinger, dishwasher Disposall sales section, both of General 
Electric Co., Nela Park, Cleveland. 30 R. J. Koblitz, sales de- 
partment; E. Takach, Mr. Hirshstein’s secretary and M. J. Hirsh- 
stein, director of sales, Josam Mfg. Co., Cleveland. 31 Wm. Mul- 
holland, special representative; George Hamburger, promotion 
dept., and Al Roscoe, promotion dept., all of Chase Brass and 
Copper Co., Waterbury, Conn. 32 Harry M. Nobis, Cleveland. 
33 J. E. Nelson, sales dept., and J. J. Conte, Cleveland sales 
manager, both of Eljer Co., Ford City, Pa. 34 Jack Horn, adver- 
tising manager, The Duro Co., Dayton, O. 35 J. M. Sands, vice 
president in charge of sales, The Sands Mfg. Co., Cleveland. 36 
David Smythe, Central Tube Co., Pittsburgh. 37 Alfred R. 
Springer, Rochester representative, Imperial Brass Mfg. Co., Chi- 
cago. 38 Henry Zouck, special representative, Bethlehem Steel 
Co., Bethlehem, Pa. 39 G. W. Meehan, manager, jobber sales, 
John Wood Mfg. Co. Inc., Conshohocken, Pa. 


Right. 1 William B. Clark, representing N. W. Ayer and Son. 
Inc., Chicago; Reuben Angelbeck, advertising manager; Albert 
Kuebler, Cleveland representative; J. E. Marshall, Chicago 
branch; H. C. Sehrader, manager, Chicago branch and F. S. 
Prunkard, Pittsburgh branch, all of Kohler Co. Kohler, Wis. 
2 W. C. Hummelbaugh, sales manager, Pipe and Tube Div.;: 
L.. A. Stutz, Cleveland sales representative, and Philip Davidson, 
advertising manager, all of Bridgeport Brass Co., Bridgeport, 
Conn. 3 Bill Oliver, sales department and David E. Utz, sales 
department, both of W. A. Case and Son Mfg. Co., Buffalo. N. Y. 
4 John Healy, advertising manager, and O. H. Dutton, field 
representative, both of Acme Metal Products Corp., Chicago. 

Wm. B. Neal, vice president, Somerville Iron Works. Somer- 
ville, N. J.. and Lee M. Keller, zone representative, Cleveland, 
of Crane Co., Chicago. @ W. J. Qua. Buffalo representative: 
Fr. L. Cornelius, production manager: R. E. Larson. sales man- 
ager: L. Cornelius, general manager. and C. N. Billem. Cleve- 
land revresentative, all of Wolverine Brass Works. Grand Rapids. 
Mich. 7 Top row—Stanley Nilson, president: F. B. Cowan. Bof- 
falo representative; G. C, Hay, promotional sales manager: 
Howard S. Nilson, manager. Long Island City branch: K. Ger- 
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rish, New York sales representative; G. C. Chell, Chicago, sales 
representative, all of Fiat Metal Mfg. Co., Long Island City, N. Y. 
Bottom row—Mrs. Stanley Nilson and Mrs. Howard Nilson. 8 
A. D. Cook, service dept., and Harold Worden, sales manager, 
water systems, both of A. D. Cook, Inc., Lawrenceburg, Ind. 9 
Paul B. Andrews, asst. sales manager; Robert M. Lake, director 
of promotion and Jack Gamber, asst. sales manager, all of Revere 
Copper and Brass, Inc., New York City. 10 L. N. Boosey, sales 
and advertising manager; Norman Boosey, president and J. D. 
Ryan, sales department, all of Norman Boosey Mfg. Co., Detroit. 
11 George E. Kolyer, Cleveland manager and W. W. Baer, Chi- 
cago manager, both of C. F. Church Mfg. Co., Holyoke, Mass. 
12 R. D. Parkinson, general manager, and H. F. Belcher, sales 
manager, both of Insto-Gas Corp., Detroit. 13 Bert C. Bloch, 
sales department; Arthur Schachtel, sales director; Fred Prior, 
president; L. C. Herman, superintendent; J. D. Stokes, auditor 
and N, E. Dickason, pattern maker, all of Glauber Brass Mfg. Co.., 
Cleveland, O. 14 David C. McKelway, sales department; Verne 
F. Bliss, president and Elmer E. Rawdon, secretary, all of Union 
Coil & Mfg. Co., Pittsburgh. 18 N. A. Capo, asst. sales manager 
and J. D. Taylor, sales manager, both of Pittsburg Water Heater 
Corp., Pittsburgh. 16 R. E. Mertens, sales department; Geo. S. 
de Luna, export department; Agnes Phillips, general office; 
Stanley Piascik, assistant superintendent and Lud Shally, all 
of Oster Mfg. Co., Cleveland 


Below, 1 R. L. Oatey and L. R. Oatey, both of L. R. Oatey Co.., 
Cleveland. 2 H. S. Blank, Dayton, O. and U. S. Larsen, Toledo, 
0. 3 J. S. Levene, state president, Kansas City, Mo., and J. L. 
Comer, Crane Co., Chicago. W. A. Brown and Rupert J. 
Weber, both of Chicago. W. E. Miller, Washington, D. C. & 
Richard J. Welch, chairman, scholarship committee, National 
Assn., Lowell, Mass. Z Mrs. Ethel Sampson; Mr. J. P. Brickey 
and Mrs. J. P. Brickey, all of Denver. 8 M. Rosenfelt, and 
Walter Klie, Cleveland, 0. 9 E. W. Jones and P. O. Boylan, 
both of W. M. Pattison Supply Co., Cleveland. 10 Mr. John D. 
Els, and B. Braum, both of St. Louis. 11 Frank Fee, past na- 
tional president, New York and James Bresnahan, Buffalo. 12 
E. J. Sweeny and R. A. Wise, both of Cleveland. 13 E. B. Clay- 
ton, state president and Mrs. E. B. Clayton, Denver. 14 G. H. 
Franklin, sales manager and W. J. Deck, general manager, both 
of Charles F. Lenhart Supply Co., Cincinnati, O. 1 A. B. 
Dibble, New Haven, Conn. 


Right, 41 F. J. Wilson, experimental engineer; E. M. Fitzgerald. 
sales supervisor, H. C. Scott, Streamline sales; and W. A. Blessed. 
sales engineer, all of Streamline Pipe and Fittings Division, 
Mueller Brass Co., Port Huron, Mich. 2 A. P. Hare, superin- 
tendent of foundries, Kewanee Boiler Corp., Kewanee, Ill. 3 





Jack Carroll, manager, plumbing dept., Buffalo branch; J. M. 
Grimm, asst. manager, Columbus, Ohio branch; Geo. E. Hoff- 
man, manager of plumbing and heating dept., Chicago, and J. G. 
Wilhelm, manager of plumbing and heating dept., Pittsburgh, 


all of Crane Co., Chicago. 4 Frank B. Hackett, manager,” 


plumbing fixture div., and Wm. B. Bryar, Pittsburgh representa- 
tive, both of Brunswick-Balke-Collender Co., Chicago. § Pinkney 
Varble, small systems division; J. E. Lamping, manager, Cleve- 
land office; B. F. Stall, assistant director sales promotion, and 
I’. Adriaen Onderdonk, Arco Thermo Systems Div., all of Amer- 
ican Radiator Co., New York City. @ C. O. Petterson, district 
sales manager; F. M. Thompson, sales manager; C. O. Pratt, 
sales department; and C. A. Wheeler, Cleveland representative, 
all of Dole Valve Co., Chicago. 7 Mike Mercury, Chicago repre- 
sentative; W. M. Dillon, vice president; and A. J. Harvey, Jr., 
Cleveland representative, all of Watts Regulator Co., Lawrence, 
Mass. ® Pete Runyan, Cleveland representative, and F. C. 
Davitt, Detroit representative, both of Brunswick-Balke-Collender 
Co., Chicago. @ M. R. Hamlin, Cleveland office; B. F. Lerch, 
asst. advertising manager, and Charlie Grissom, credit manager, 
all of Warren Webster & Co., Camden, N. J. 10 L. C. Coombs, 
sales manager; Paul V. Clarke, Pittsburgh representative and 
R. A. Tank, Chicago representative, all of Imperial Brass Mfg. 
Co., Chicago. 11 J. D. McCaulley, sales department; W. L. 
Parcell, sales manager; E. C. Bliss, Illinois sales representative, 
and M. Fried, Ohio sales representative, all of Ridge Tool Co., 
Elyria, O. 12 N. F. Hancock, assistant manager, Morency Van 
Buren Div.; A. H. Goepel, manager of sales development, both 
of Scovill Mfg. Co., Waterville, Conn. 13 F. C. Binnall, sales 
department; W. A. Speakman, Jr., president, and J. F. Wright, 
sales manager, all of Speakman Co., Wilmington, Del. 14 M. G. 
Thomas, Chicago district manager and I. D. Blumenthal, presi- 
dent, both of Radiator Specialty Co., Charlotte, N. C. 15 W. E. 
Fruhan, pipe sales division; R. Baker, sales promotion; 
F. J. Schreiber, Cleveland sales office; R. H. Sonneborn, assistant 
manager pipe sales; C. E. Howes, Berger Div. of Republic Steel. 
and W. L. Senkbeil, plumber, all of Republic Steel Corp., Cleve- 
land. 16 F. Adriaen Onderdonk, Arco Thermo Systems Div.., 
New York City, and J. M. Dyshere, heating dept., Standard 
Sanitary, Cleveland branch, both of American Radiator Co., New 
York City. 17 Ray Barkley, sales promotion manager; “Pinkie” 
Philips, sales department; Al Thornton, Pittsburgh sales depart- 
ment; and Bill Andrews, Chicago sales department, all of Beaver 
Pipe Tools, Inc.. Warren, O. 18 F. M. Gillespie, sales promo- 
tion manager; Roy Spearen, sales department; Frank J. Sisk. 
Pittsburgh representative and T. O. Johnson, sales department, all 
of Henry Weis Mfg. Co., Inc., Elkhart, Ind. 19 P. F. Herold, 
sales department; Frank Hamlett, sales representative, and 
W. J. MeKee, assistant general manager of sales, all of National 


Tube Co., Pittsburgh, Pa. 20 Mr. Katz; Paul V. Clark, Pitts- 
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burgh representative, and Robert C. Harris, all of Elkay Mfg. 
Co., Chicago. 214 C. W. Jernigan, sales engineer; Wm. Murphy, 
manager, Chicago office; Mrs. Wm. Murphy, and Jack Blocker, 
assistant manager, Chicago office, all of Hedges-Walsh-Weidner 
Div., Combustion Engineering Co., Inc., Chattanooga, Tenn. 22 
Parke H. Holton, sales promotion manager, and Mrs. L. D. Pat- 
terson, general manager, both of “X” Laboratories, Inc., New 
York City. 23 C. L. Buell, sales representative, Rochester; Dick 
Wanger, president, and Ray Loviner, sales representative, Co- 
lumbus, Ohio, all of Woodward-Wanger Co., Philadelphia. 24 
Top row—H. Ray Dunshee, sales department, T. M. Lilleberg, 
factory man, and, bottom row—A. P. Nye, sales department and 
A. A. Erickson, sales department, all of The Nye Tool & Machine 
Works, Chicago. 25 W. B. Sawyer, manager, Cleveland branch: 
W. Harold Dowd, exhibit manager; A. J. Baker, Cleveland 
agent, and Donald M. Carmody, Detroit salesman, all of The 
American Brass Co., Detroit. 26 W. I. Sivitz, Pittsburgh and 
Cleveland representative, and R. P. Taylor, engineering and 
sales, both of The Duriron Co., Ine., Dayton, O. 27 D. P. Ken- 
nedy, Erie sales representative; Chas. F. Newport, engineer. 
Michigan City; M. C. Reich, advertising manager and Everett M. 
Jack, Cincinnati sales representative, all of Weil-MeLain Co.. 
Chicago. 28 Sam Wetzler, Jr.. secretary; Sam Wetzler. president 
and M. Goldberg, sales department, all of Blue Seal Chemical 
Co., Roselle Park, N. J. George Frankland, assistant man- 
ager, Chicago: C. C. Simoni, staff manager, insulation dept., New 
York City, and W. Saul Smith, staff representative, Cleveland 
district, all of Johus-Manville, New York City. 30 C. E. 
Brokaw, sales department, and FE. R. Youngs, sales department. 
both of Toledo Pipe Threading Machine Co., Toledo. 
George L. Spengler, sales department; Sam Wood, sales depart- 
ment: L. L. Jaynes. manager, Pittsburgh sales, and Harvey A. 
Albrecht, Cleveland sales, all of Wheeling Steel Corp., W. Va. 
32 FE. H. Austin and R. R. Burnell, American Gas Assn... New 
York City. 


Right. 1 Daniel Hayes, member N. A. M. P.. San Francisco and 
M. A. Ehrenwerth, eastern sales representative, both of Sterling 
Brass Co.. Cleveland. 2 Harry R. Andersen, Omaha, Nebr.: P. E. 








Sleister, Fremont, Nebr.; John A. Anderson, Omaha, Nebr., and 
Geo. J. Daniel, secretary of state assn., Omaha. L. R. Comb 
and E. M. Fitzgerald, both of Mueller Brass Co., Pt. Huron. 
Mich. 4 Freeman Abbott, Lake Forest, Ill. § Peter J. King, 
Milwaukee, secretary of both local and state assn. @ Jere 
Sheehan, past national president, St. Louis. Z Herbert L. Rose. 
Jr., Boston, president Massachusetts Assn. 8 Wilbur F. Blake, 
president, Maine Assn., Wilbur F. Blake, Inc., Portland, Me. 9 
Miss Alma Niesen, national secretary of women’s auxiliary, Cin- 
cinnati. 10 L. R. Schmaus, Milwaukee. 11 L. G. Parson, York 
Corrugating Co., York, Pa., and Edgar F. Czarra, E. G. Shafer 
Co., Washington, D. C. 12 Mrs. John Wagner and Mr. John 
Wagner, Muskegon, Mich. 13 Mr. H. S. Smith and Mrs. H. S. 
Smith, Warren, O. 14 John J. Sherin and John Karges, both of 
Kansas City. P. W. Donoghue, past national president. 
Boston. 16 J. Miller Heidweiler, Trenton, N. J. Mrs. V. I. 
Strack, Trenton, N. J. EK. J. Geyer, past president, Bergen- 
field, N. J. 19 H. F. Weldin, Wilmington, Del. 20 Mrs. J. J. 
McLeod and Mr. J. J. McLeod, vice president of state assn., and 
president of San Francisco Plumbers Assn., San Francisco. 21 
Glenn P. Seeley; Mrs. Glenn P. Seeley; Mrs. E. J. Duffy and 
Mr. E. J. Duffy, all of Pontiac, Mich. 22 Thos. F. Glennon: 
Clif Lueas; Geo. Frey; Sam Burnam, president and Harry 
Clueas, all of St. Louis. 23 A. Swartz, secretary of state plumb- 
ing board and J. H. Peterson, past state president, both of Grand 


Rapids, Mich. 


(Continued from Pagwe 54) 
the outstanding benefits to the plumbing industry which 
can be expected from an apprenticeship system is the 
When consid- 
erg remedies for bad competitive conditions, the thor- 


mnprovement of competitive conditions. 


ough traming of the future business men is too often 
neglected.” 
Ile continued by saying, “It is only through the com 


bination of a complete experience in the mechanical part 
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of the work, plus a sense of personal responsibility, that 
the high type business competitor desired by your in- 
dustry can be obtained.” 


BEST SELLING MEDIUM 


Mr. Patterson stated, “Your best selling medium is 
the journeymen you send into the homes of your cus- 
tomers. The confident and able journeyman who has 
gone through an apprenticeship that has fitted him to 
cope completely with any problem he may meet will be 
a credit to you. When he goes into your customer's 
homes, he will appear on the job looking neat and clean; 
and he will work with an efficiency that will tend to 
make the customer a regular patron. He will be an ob 
servant employee who not only does the job at hand but 
who also calls the attention of the customer to additional, 
needed improvements, thus bringing in new business to 


his employer.” 
VIRGINIA LAW 


It was pointed out that the state of Virginia has just 
adopted an apprenticeship law, thus making a total of 
four states (Wisconsin, Oregon, Arkansas and Virginia ) 
which have adopted legislation which conforms to that 
recommended by the Federal Committee. 


Additional pictures featuring the grand parade of the 
womens auxihary of the National Assn. ot Master 
Plumbers will be found on the women’s pages beginning 
on page 82 in the news section. Information concern 
ing auxiliary officer elections is also included, together 
with news of the auxiliary meetings at Cleveland. 


Left, 1 W. B. Neal, vice president and Phil. Faherty, vice presi- 
dent of Somerville Iron Works, Somerville. N. J. 2 John S. 
Coe, Chase Brass and Copper Co., Cleveland office, and V. H. 
Eggert. 3 A. R. Herske, vice president, American Radiator Co.., 
New York City and Mrs, Patterson, “X” Laboratories, Inc., New 
York City. 4 H. H. Chaplin. American Radiator Co., Chicago. 
5 Jacqueline Calhoun; Wm. Phillis, vice president and general 
manager, Beaver Pipe Tools, Inc., Warren, Ohio and June Phillis. 
6 C. B. Nolte, president, Crane Co., Chicago. 7 E. J. Gossett. 
president; C. E. Pullum, vice president and W. C. Bell, Cleve- 
land manager, all of Bell & Gossett Co., Chicago. 8 C. D. 
Little, Crane Co., Chicago. @ Art Kehoe, Toledo representa- 
tive, Milwaukee Valve Co., Milwaukee. 1410 Walter Vallett. 
EverHot Heater Co. Detroit. 11° L. L. Delavigne, Fretz- 
Moon Tube Co., Inc., Butler, Pa. 12 E. H. Dennis, Amer- 
ican Sanitary Mfg. Co.. Abingdon, Il. 413 Harry E. Beglen. 
vice president, Standard Sanitary Co., Chicago, and R. E. Jen- 
sing, manager of Cincinnati branch of Standard Sanitary Mfg. 
Co., Pittsburgh. 14 Roy H. Blanchard, sales representative: 
Edward S. McLean, chief engineer and Harry J. Harte. east- 
ern sales manager, all of Speakman Co., Wilmington, Del. 
15 O. A. Reiter, advertising manager, Hotstream Heater Co.., 
Cleveland. 16 H. Shonberg, vice president, Alpha Metal & 
Rolling Mills, Inc.. Brooklvn. 17 A. C. Brown, president, Chi- 
cago Faucet Co., Chicaco. 18 D. G. MacGregor, president, Mac- 
Gregor Brush Co., Detroit. 19 J. S. Herring, sales dept., Ohio 
Galvanizing and Mfg. Co., Niles, O. 20 Robt. EFidinger, Hydro- 
Tex Corp. Chicago. 21 Willard S. Briscoe, advertising dept.; 
J. H. Seanlon, sales devt.. and Henry Zouck, metallurgical dept.. 
all of Bethlehem Steel Co., Bethlehem. Pa. 22 E. J. Sweeny. 
Cleveland: R. A. Wise. Cleveland and H. B. Horsby., Crane Co.. 
Chicago. 2B Paul Keller. sales dept.: C. W. Ganzel, sales dept.. 
and M. A. Vickers, sales dent.. all of Bethlehem Steel Co., Beth- 
lehem, Pa. 24 F. W. Gibson. Jr.. Trimont Mfe. Co., Ine., Rox- 
bury. Mass. 25 Dick Wanger of Woodward-Wanger Co., Phila- 
delphia. and Russell G. Creviston. Crane Co. Chicago. 26 
T. M. Dugan. National Tube Co. Pittsburgh. 27 H. E. Robin- 
son: W. H. Texter and Fred Webb, all of Youngstown Sheet 
and Tube Co. Youngstown, Ohio 
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Decline Slows .. . 





Sales Top 1936 . . . 





Industry’s Sales Hold 


© Plumbing and heating volume maintains decided advantage 


over business in general 


Plumbing and heating sales for the 
first five month period of 1938 have 
maintained a lead of 8.58 per cent over 
the same period of 1936. During May 
alone this industry has maintained an 
only slightly smaller lead of 4.18 per 
cent over May of 1936. 

This figure for May represents a sea- 
sonally adjusted decline of about 3.3 
per cent from April, 1938; which in 
turn approximately parallels the slight 
declines in trade activity as well as 
industrial production which occurred 
during May. 

The position of the plumbing and 
heating industry is to be commended 
when it is considered that general busi- 
ness activity is running about 22 per 
cent behind 1936 as shown by the New 
York Times index. The same situation 
exists when we consider production 
figures, for although general industrial 
production is running about 15 to 20 
per cent below 1936, plumbing and heat- 
ing factory shipments this April about 
paralleled April of 1936. Items on 
which shipment figures are available 
that ran ahead of April, 1936, are range 
boilers, radiation, water systems and 
mechanical stokers. Those which were 
behind April, 1936, were cast iron boil- 
ers, steel boilers and oil burners. 


Sales Compared 

Comparisons with 1937 show a con- 
siderable decrease in both the case of 
wholesalers’ sales and factory ship- 
ments; however, as was previously 
pointed out, this decline is not to be 
misinterpreted since it is largely due to 
over stocking during the early months 
of 1937. However, as we have passed 
March, the abnormal peak of 1937, it is 
interesting to note the gradual improve 
ment in comparisons made with 1937 
For example, April showed a decline of 


19.81 per cent from April, 1937, while 
May declined only 12.60 per cent from 
the corresponding month of 1937. 

Territorially, the Western and South 
Atlantic States continue to report the 
best volume, while the Middle Atlantic 
and East North Central regions are 
holding up remarkably well. 


Key Wholesalers 
The reports of 113 plumbing and heat- 
ing wholesalers showed an average in- 


crease of 4.18 per cent in May over 
May, 1936. This represents a decline 
of approximately 12.60 per cent from 
the May, 1937, level. 

For these same 113 wholesalers, the 
average gain for the first five months 
of this year over the same period of 
1936 is 8.58 per cent. Comparing this 
with figures reported in 1937, it is de- 
termined that the combined first five 
month period of 1938 is 18.79 per cent 
behind the corresponding period of 1937. 

Of the 113 firms reporting this year, 
sixteen anticipate an increase in June 
business over June, 1936, 41 expect 
these two months to be about the same, 
37 expect a decline, and nineteen did 
not comment. 

New England States: Eight reports 


1936 Business _ 





This chart standing at 104.18 shows an increase of 4.18 per cent over May 
1936 and a decrease of 12.60 per cent from May 1937 
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are found in the close-coupled “Standard” 
Compact. I¢ stands free and is designed to save space. 
And that’s welcome in small, odd-shaped bathrooms 
Notice the unif ll 
where compactness becomes a necessity. Assure your 9 try emt 
obstructed bore of the 


customers of dependable and efficient service with ee ee ae 
large water area in the 


the “Standard” Compact. pe Ep 
The “Standard” Compact has a deep seal, large ee 

water area and a strong syphon vortex flushing action. Two models are 

available in white and ten pleasing colors. See your “Standard” Whole- 

sale Distributor for complete information about the Compact and the 

easy FHA terms offered through our affiliate, Heating & Plumbing 


Mi%** of the features of a real One-Piece Closet 


Copyright July, 1938, Standard Sanitary Mfg. Co 


Finance Corporation. 


Standard Sanitary Mfo. Co. 


PITTSBURGH, PA. 
Division of AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
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AIR FILTERS, humidifier and heat transfer units 
are allarranged in compact design directly above 
the boiler in this fine air-conditioning unit... 
Selectair offers every desired feature for econom- 
ically heating, air-conditioning and ventilating 
the modern home... Domestic hot water the year 
‘round...Oil fired by the Johnson Pressure-Type 
Burner, Selectair is fully automatic, maintain- 
ing constant humidity and temperature in the 
home whatever the weather may be outside. 


W orthwhile territories and Johnson franchises 
available to aggressive dealers anxious to serve 
their communities with a complete line. Write 
us today giving full details as to qualifications. 





S.T. JOHNSON CoO. 


940 ARLINGTON, OAKLAND, CALIFORNIA 
401 N. BROAD ST., PHILADELPHIA, PA. 
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Tue 1938 Sales Quota Sheet, just off the press, is 
even more complete than in previous years. Issued 
annually over a long period, the Sales Quota Sheet 
has come to be accepted by manufacturers as a basis 
for determining whether or not they are enjoying 
their full share of the available business in each state. 
and as a basis upon which to formulate sales quotas. 





Plumbing, heating and combined plumbing and 
heating seasonal curves are now included. These 
charts make it possible to break down annual quotas 
by months for each territory. 


MARKETING AND 
DIVISION OF DOMESTIC 


1900 Prairie Avenue 





THERE’S A JOHNSON OIL BURNER FOR EVERY PURPOSE 











THAT T : iT ; _ 6. Income by states (1933, 1934 
W H \T iT CONTAINS and 1935 average) 
!. The percentage of total sales Building permits hy states 
possibilities in each state 937) 
8. Number of wholesalers handling 
each of 25 principal items in the 
3. Annual shipments of 40 princi rrp aa i oo 
pal items in the plumbing. heat 9. Number of plumbing and heat 
ing and air conditioning field ing contractors hy states. and 
since 1930 many other interesting statistics 
Estimated population by states on the plumbing and heating 


2. Hasic data for the compilation 
of state quotas by months 





Number of dwellings by states market 


we 








The Sales Quota Sheet will assist you in detecting 
any points where your distribution may be weak, 
and thus enable you to correct the situation before 
it becomes serious. Copies are available at $2.50 
each. Order yours today! 


RESEARCH BUREAU 


ENGINEERING PUBLICATIONS 


Chicago, Illinois 
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KEY WHOLESALERS 
ox v, 
pe a ¢ 
wi a ys Zoe 
= =e = a? 2. 
3, = SO ec Prospects for next nonth compares 
J 5» =e - oP od 7 ~~ VW ith S<tlhie month cot Leah cL yy oF 
cae oe SES No Com- Total 
Las “2-5-T le setter Same Worse ment Report 
New England .....-ce. 1.69 5.68 2 ‘ 9 b 
Middle Atlantic 1.52 6.34 14 IS ti L 
South Atlantic ........ 19.90 20.69 i 3 
Kast North Central.... (05 11. i 2 12? s 
Kast South Central 16.25 3.66 
West North Central. ' thy 6.2% i , “ 
West South Central S.UU t.64 | | 
DGMINEEREED. 66.600. 66.008 ee 23.33 16.67 | 
Pe cceeeeves 22.19 oe a 
Lh +] wT i 
SHIPMENTS OF PLUMBING AND HEATING ITEMS 
i 
4 a ‘ _ 
April April it No : “ ; 
1938 1937 Bhs wae foot 
Cast Iron Boilers , | 
Thousands of pounds 11,¢5% 16,1 iN4 
Cast Iron Radiation . | . 
Thousands of sq. tt. of heating surface Ho? 1624 OOS 4“ 
Steel Boilers . : | 
Number of units....... 5S i4s 2 
tange Boilers 7 | e 
Number of eae , yas os 66.10 ~)] O06 2 VS i) 4 
Domestic Water Softening Apparatus . ~ 
Number of units.. N71 Pode Nie 
Plumbing Brass | | 
Thousands of pieces 1,446 O58 1NS | 
Oil Burners - 7 | 
Number of units.. . i,o18 14.65 706 
Mechanical stokers (tor residential, apart | | 
ment and small commercial use) 14) Sof ) } 
Domestic Water Systems | . 
Number of units 15.421 V6? EN 
received from this section revealed an hehind May, 1937, while sales for the 
average decline of 4.69 per cent in May aggregate first five months of 1938 were 
from May, 1936. The gain for the aggre- lo.5 per cent behind that period of 1937 
cate first five months as reported by Prospects for June appear better than 
these same firms was 5.68 per cent over June, 1936, for three of these firms. th: 


the like period of 1936. Two of these 
firms expect business in June to be 
hetter than in June, 1936, three expect 
it to be about the same, while two ex- 


pect a decline and one had no comment 
to make. 
A Rhode 


Island wholesaler reports 


that he expects June to show an im- 
provement because his firm is receiv- 
ing more requests for figures. How- 
ever, in New Hampshire a wholesaler 


remarked that general conditions are 
getting worse. 

The Rhode Island wholesaler also 
ported a decline of 5 to 10 


trade prices of brass pipe and brass fit- 


re 


per cent in 


tings. 
Middle Atlantic States: The Middle 
Atlantic States, according to the re- 


ports of 41 key wholesalers, showed a 
pain of 1.52 
1936. The gain for the first five months, 
however, 6.34 the 
same period of 19235. Comparing these 
with 
over 1936, it is shown that in May, 


per cent in May over May, 


was per cent over 


increases those reported during 


1937 
Middle Atlantic sales were 8&.7 


per cent 


This map shows the average percentage of change in the business of 


mn each 


section 


of the 


eountrys 


woebgcsegs 


*.* 
‘* 


for 


the 


first 


for tourteen, worse. for eighteen, 
and six did 
A New 


marked, 


Same, 
not comment. 
York 

looks 
better 


wholesaler re- 
the 


Wwe 


City 
like 


as 


month of 
retting 


An- 


as 


“It 


June will be are 


from out of town.” 
York _} 


Pennsylvania 


business 
New 
i southeastern 
that 


SOIne 


other ity firm, as well 


firm, re 


ports price conditions are un- 


steady. 


South Atlantic States: Eleven whole- 


in this section show an average 


Salers 


gain of 19.90 per cent in May over May, 


1936. The advances for the entire first 
five month period of this year over the 


Sume period of 1936 was 20.69 per cent. 


Three of these firms expect business In 


June to show an improvement over 


June. 1936. four expect it to be about 


the same, three expect a decline and 


one did comment, 
Wholesalers 


western 


not 


who are located in the 


North 


buildings 


part of Carolina report, 


a humbe Ot are being 


erected in this” vicinity’’—‘‘Conditions 
are improving, however, market con 
tinues disturbed.” A southern Virginia 
Wholesaler stated that trade prices of 
fiitings, tubular brass, boilers and radia 


have all advanced 


rs 


East North Central States: Twents 
five wholesalers reporting from. the 
Kast North Central States showed an 
average Increase of 7.05 per cent in 
lay over May, 1936, and an average 
cain of 11.77 per cent for the combined 
first five months of this year over the 
same period of 1936 Vay. 1938. com 
pared with May, 1937, for this section 
shows a decline of about 8.2 per cent, 
while the first five months of 1938 com 
pared with the same period of 1937 
shows a drop of 17.1 per cent 








key 


1938. compared with the 


wholesalers 


five months of 


sume period of 1936 

















O06 

A firm in southeastern Michigan 
stated that there has been no improve- 
ment in general outlook locally during 
May. 

East South Central States: 
from four key wholesalers in this sec- 


Reports 


tion showed an average decrease of 
16.25 per cent in May from 1936, and 
an increase of 3.66 per cent in the com- 
bined first five months of this year 
from the same period of 1936. One of 
these firms expects June to be the same 
as June, 1936, one expects it to be 
worse, and two did not comment. From 
eastern Tennessee comes the 
“All jobbers are trying to get back to 


report, 


sheet prices.” 


West North Central States: The West 
North Central States, according to the 
reports of 13 key wholesalers, showed 
an average decline of 3.07 per cent in 
May from May, 1936, and an increase 
of 6.27 per cent in the first five months 
of this year over the same period of 
1936. Four of these firms expect busi- 
ness to be better in June than during 
June, 1936, three expect it to be about 
the same, two expect a decline, and 
four did not comment. 

An eastern Kansas wholesaler made 
“Nothing be- 
ing sold except a few fixtures for specu- 


the following statement: 


lative work No replacements at all 
through the regular old time shops.” 


DOMESTIC ENGINEERING 

West South Central States: Three 
firms in this section show an average 
decrease of 8.0 per cent for May from 
May, 1936, and an average decrease of 
4.67 per cent for the first five months 
of this year from the same period of 
1936. One of these firms expects June 
to be better than in 1936, one expects 
a decline and one did not comment. 


Mountain States: May compared to 
May of 1936 showed an increase of 23.33 
per cent, and the first five months of 
this year compared to the same period 
of 1936 advanced 
shown by the averages of three key 
wholesalers in the Mountain States. 
One of these firms expects June busi- 
better than in June, 1936, 
one expects it to be about the same and 


16.67 per cent. as 


ness to be 


the last one expects a decline. 
A southern Montana wholesaler has 


reported a decline of 5 to 10 per cent 
in the trade price of pipe fittings. 


Pacific States: Five wholesalers in 
the Pacific States report an average 
increase of 22.19 per cent for May as 
compared to May, 1936, and a gain of 
917 per cent for the first five months 
of this year compared to the same 
period of 1936. 

Three of these firm expect June to 
show an improvement over June, 1936, 
one expects it to show a decline and 
one did not comment. 
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Metal Prices 


(Prices as of June 24, 1938) 
New Metal Market: 
Domestic) European Copper is higher. 
Foreign \ $9.25-$9.375. 
Electrolytic Copper-—-Delivered, Middle 
West, $9.125. 
Lead, St. Louis, $4.35 cwt. 
Lead, New York, $4.50-4.60 cwt. 
Lead Ingot (5 Ibs.), St. Louis, $4.85. 
Zinc, St. Louis, $4.50 cwt. 
Tin, New York, $43.15 cwt. 

Brass Ingot—L(’L, delivered, 85/5/5/5, 
$9.25: CL, $9.00. 
Yellow Ingot-——-LCL 
CL, $7.50. 
Scrap Metal 
Composition and 

cwt. 
Strictly Heavy Yellow 
Cast, $4.00 cwt. 
Mixed, strictly cocks and faucets,, in- 
cluding ball cocks, etc., $4.50 cwt. 
Light Brass, tubes, pipe, old sheets, etc., 


delivered, $7.75: 
(Dealers Buying Prices) 


Steam Brass, $5.00 


Brass Scrap, 


$3.75 cwt. 

Old scrap lead pipe, etc., $3.50 cwt. 

Copper, sheathing and roofing free of 
nails, $5.50 cwt. 

Copper boilers, tanks and other light 
materials, $5.25 cwt. 

Soldered joints (F.0O.B. Chicago), nom- 
inal? 


Block Tin (F.0.B. Chicago), $35.00 cwt. 




















FEATURES THAT SAVE FOR USERS 


Uniflow Pumps and Systems are chock- 
full of sales appeal—thousands of users 
like them for reliability, quietness and 
economyincurrent consumption. Study 
the 8 points of the “business end’’ of 
Uniflow’s Deep Well Pump. See how ‘‘new 
performance’’ is retained after years of 
service — point 6. 
sweet running pump that ‘‘clicks’’ with 


users. 


Uniflow Deep Well Systems tested and 
ready to set up for as low as $104.00 less 
generous discounts. 
saler or dealer proposition and our new 


pump catalog. 


UNIFLOW 


UNIFLOW MFG. CO. 


ERIE 


Uniflow gives you a 


Write for whole- 


PENNSYLVANIA 











ch eee 
why T a eee hire ae 
FURR AS ar OR Nae 












cs 

‘ 

4 

ie 

(eas 
ihe 
ise 
Paige 
= 
a 


ee 
a 


EWPAS 


Bes oes 


eee 
A ke 






Ee Ra and apc GRR RG Ti > 
Pep Saeed Aen *) 2 ar 
eae eas site Cease 


Sth ag’ 
Ch pre hee 


‘E et pac 


aero 


Fe oR GS 


2 See Ys SRN vent 
., Bsa men STi tot 
Sie pease a Mate 


Po 
wae 





















ag 
, 
as 
Pa 
tae 
Beg 
pa 
. im 
a 
* 
CaN 
wae 
as 
ee 
+2 


OR Ets Nite OU. Cha P Ss 
ite yes FS Ate NS 
PR art SN eS 


SERS, 
Saye 


aS 
Syd 


Rietbe ft ot Brn a pee 
eS Eaag akong eh 


Sh ee eee 


Age 





= Sas 


News of Men... 





Meetings .. . 


Companies... . 





Stoker Manufacturers’ Assn. 


© FE. C. Sammons named president of Stoker Manufacturers’ 
Assn. at annual meeting—Retiring Pres. Goddard reports 


outlook favorable 


The annual meeting of the Stoker 
Manufacturers’ Assn. (Hot Springs, Va., 
June 16 and 17) climaxed a year of ex- 
tensive activity and progress in the au- 
tomatic coal burner industry. 

The following were elected officers: 
E. C. Sammons, vice president, Iron 
Fireman Mfg. Co., president; Frank 
Hoke, vice president, Holcomb & Hoke 
Mfg. Co., vice president; G. Walter Os- 
trand, Link-Belt Co., reelected treasurer. 
These three officers, with retiring Pres. 
Ray C. Goddard, Combustioneer Div., 
Steel Products Engineering Co., and J. 
R. Whitehead, manager of research de- 
partment, Fairbanks, Morse & Co., 
comprise the executive committee. Marc 
G. Bluth was reappointed secretary. 

In his final report, Mr. Goddard com- 
mented on affairs in the industry. ‘Last 


year at this time,” he said, “our pros- 
pects for a record-breaking year seemed 
very good. Considering the fact that 
the smash came right in the middle of 
our peak season, it is rather remarkable 


that we made the 1937 showing that we 
did. .. Let us not forget that the small 


automatic coal burner business really 
got under way in the midst of a serious 





Albert Penn. president, Penn Electric 
Switch Co. 


and widespread depression. We are still 
surrounded by prospects who have the 
money to buy. There are more reasons 
now than in prosperous times for re- 
ducing expenses and there are still tens 
of thousands of boilers of the commer- 
cial and industrial sizes which need 
stokers.”’ 

Referring to the home owner, Mr. 
Goddard commented that stoker pros 





KE. C. Sammons, vice president, Iron Fire- 
man Mfg. Co., new association president 


pects are in a class less affected by poor 
business conditions than in practically 
any other line. “The class of families 
who should have our residential stok- 


’ 


ers,” he observed, “are in the group 
who can and do buy nearly everything 
that they really want.” 

The association adopted standard rec 
ommendations covering free service and 
replacement parts guarantee based upon 
a study of current trade practices of its 
The engineering committee 
was authorized to proceed to findertake 


members. 


a survey covering cast iron boiler set 
ting heights and to bring together allied 
industries interested in the establish 
ment of data and facts on which to base 
the intelligent application of stokers to 


- 


j/ 





E. J. Gossett, president, Bell & Gossett Co. 


cast iron boilers in an effort to meet 
requirements of smoke abatement au 
thorities 

At the opening session Friday morn 
ing representatives of allied industries 
presented papers. Among the speakers 
were Albert Penn, president, Penn Elec 
tric Switeh Co.; J. E 
chian Coals, Inc.; A. F. H. Scott, assist 


Anthracite Indus 


Tobey, Appala 


ant to the president 
tries, Ine.; W. B. Hughes, manager, 
automatic heating boile) division, 
American Radiator Co.; KE. J. Gossett, 
president, Bell & Gossett Co. A. V 
Hutchinson, secretary of A.S.H.V.E., an 
nounced that the stoker-boiler test code 
which had been prepared by a special 
committee of that society, had been of- 
ficially approved. 

The annual meeting was concluded 


with a reception and banquet. 





W. B. Hughes, manager. automatic heating 
boiler division, American Radiator Co. 
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Webster Honored 
Warren Webster, president and foun 
der of Warren Webster & Company, 
Camden, N. J., was honored June 23 to 
26 on his completion of 50 years in busi- 
ness. More than 300 employees, to- 
gether with the managers of 60 sales 


offices and others, gave a surprise testi 





Warren Webster 


monial dinne This was followed by a 
week-end in Atlantic City for the entire 
Lroup. 

kK. K. Lanning, sales manager, acted 
as chairman. Addresses were made by 
William Walker, for the factory and 
home office; W. C. Green, for the sales 
offices, and Kdward Darling, Darling 
Bros., Ltd.. Montreal 


Gives Heater 


MO. A. Reiter, sales promotion man 
ager of The Hotstream Heater Co., 
Cleveland has announced that Dan 
MacDermid, Toledo, Ohio, a visitor at 
the company’s booth at the N.A.M.P 
Home Comfort Exposition, was pre 


sented with a water heatet 


Nice Place You Have 

They get the publications a little late 
out there tut when a certain reader 
received his November, 1937, issue of a 
popular magazine in May, 19388, he did 
not hesitate to clip the coupon on a ce} 
tain air conditioning unit and demand 
all details from the manutacturer. The 
home office is trying to decide which 
salesman should rent a boat and row 
out to see the prospect For the ad 


dress given was Alcatraz Island 


Anthracite 


The tenth session of Anthracite In 
dustries, Inec., merchandising school 
held in New York City May 3 to June 
% devoted most of the lectures in the 
program to equipment maintenance. 
operation and installation One hun- 


dred and ten men were enrolled 
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Eastern Golf 


The 1938 season of the Eastern 
Trade Golf Assn. began on May 24 with 


a meet at the North Hempstead Coun- 


try Club, North Hempstead, L. 1, with 
over 50 members and guests present. 
Activities of the new season are under 
the direction of J. C. MeDonald of 
('. S. Radiator Corp., president; T. W. 
Powers of Asco Supply Co., Inc., vice- 
president; R. G. Bookhout, secretary- 
treasurer, and J. B. Garfield of Ameri- 
can Radiator Co., captain. On the 
board of governors are L. Power, C. 
V. Haynes, L. B. Harrison, E. G. Wil- 
liams and C. S. Coleman. Committees 
appointed by President McDonald in- 
clude W. W. Hubbard. H. Townsend 
and J. B. Garfield, handicap committee, 
and A. F. Hinrichsen, W. L. Keplinger, 
Jr., Walter Heibel and L. Power, tour- 
nament committee. 

At the North Hempstead meet W. B. 
Gondielock won the guest prize. The 
first fourteen of the following won 


prizes. The scores: 

icrnest Williams 4) 25 65 
(" Ss (‘oleman x7 Is Ht 
T W Powe S0) la ral 
W. A. Davi ‘4 i4 fal 
lL. Powe 7s i i | 
Lew M. (Neil 82 1] il 
\ Re. Hinrichses So 1S fe 
(" PF. Gaabosch ‘| ) fe 
(. Hl. Leibfried 4] 20 il 
Mrnest GG. Williams 4 23 i] 
John €. Kojoernes is tj i2 
lloward J. Rose \S lt iz 
1 J. Mohrman Q1 19 ia 
Al bagel Wo 21 42 
(;eorgee kK Sheehat Pa a d2 
bien Sletk oe} 2h io 
. Hunt s4 1” 4 
Willittm NKeplinget I} BZ ‘ i. 
l kt. tjarfield 83 . fe 
EF. Keating SD aL i.) 
T. M. Kellogg %] 16 iD 
Harold Townsend "4 1‘ ri 
Williams Murphy wy] ls ar 
Arthur Johnson SO 4 77 
J. M. Higth ' S] i ié 
His 6th) Faber WS 21 if 
I. tHlarrison / 10S 41 ‘a 
\. F Reasbes 4 P lo 78 
Robert H. Hall 107 y . 
edward Bauma bas 4 ) 
1 \\ Verity 124 15 ;f 
Walter EK. Heibs 124 iS - 4 





(C. H. Denicke. New England Manager. 
Stockham Pipe Fittings Co. recently trans- 
ferred to Boston from Birmingham, Ala. 
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New York Golf 


The Plumbing & Heating Golf Assn. 
of New York started the 1938 season 
with a successful meeting held May 12 
at White Plains, N. Y. The work of 
the association this year is in charge 
of Francis Cronin, president; William 
i. Harmonay, vice-president; D._ B. 





kugene Duklauer, retiring president of 

Plumbing and Heating Golf Assn. of New 

York; John G. Shattuck, host; Francis 
Cronin, new president 


McDonald. vice-president; Glenn B. 
Van Buren, secretary and treasurer: 
and P. C. Platt, assistant secretary and 
treasurer. Committee chairmen are 
T. W. Powers, tournament committee; 
Joseph Woods, membership committee; 
and Jerry Edwards, handicap commit- 
tee. Mr. Edwards is assisted by C. P. 
Gabosch and Ernest Edwards. 

On May 12 when the season got 
under wav at Knollwood Country Club, 
4] members and guests attended. 
Prize winners are as follows: class “A” 

T. A. Johnson, Llewellyn Powers and 


T. W. Powers: class “B” Glenn B. 
Van Buren, C. H. Leibfried and Oliver 
Lanchantin: class “C”"-— Frank S. 


rarker, Claude S. Coleman and James 
Dwyer. 

Guest prize was won by Boyd Wat- 
son of Spang, Chalfant & Co., Inc. H. 
P. Bartlett of Grinnell Co., Inc., won 
the prize for being the golfer who 
came nearest to the cup on a short 
114 yd. water hole. He was within 


four feet of the cup 


Business Census 


The Bureau of the Census has re 
quested retailers and wholesalers re- 
ceiving the questionnaires now being 
sent out to return them promptly to the 
Philadelphia office. 

It is planned to issue the first releases 
showing such basic facts as sales and 
payrolls during August 
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A. G. A. E. M. Meet 


Increased advertising and the use ot 
the best possible media was cited as a 
chief need of gas appliance manufac- 
turers by Merrill N. Davis, president 
of the Assn. of Gas Appliance and 
Equipment Manufacturers, in opening 
the annual convention of the organiza- 
tion (White Sulphur Springs, W. Va., 
May 25-27). 

Extensive cooperation with retail 


- 
‘ 


dealer outlets was outlined by Mr. Da 
vis, who said that the national mer- 
chandising campaign now being con- 
ducted by the gas water heater divi- 
sion of the association is being spon- 
sored by approximately 95 per cent of 
the manufacturers of gas water heat- 
ers in this country. “They have en- 
rolled as participants practically every 
gas company of any size as well as 
nearly 30,000 retail dealers of gas wa 
ter heaters,” he stated. 

“The domestic gas range division is 
now planning to sponsor another im 
portant activity in connection with the 
new certified performance gas range 
which will get under way about the 
first of August,”” Mr. Davis continued 

Plans for the marketing of the new 
gas range—the result of a vear's re 
search—-were announced on Thursday 
Marketing of the new product is sched 
uled for about August 1, W. E. Der 
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Ace for Gemmill 


the Wilmington Country 





6,9 





Window display of Sovereign Plumbing and Heating Supply Co.. Athantie City, N. J. 


CINEERING Gemmill was in fine form, 
shooting a 40 on the first nine Rut the 
best was yet to come for his second 
nine total Was so 


The short 145 va twelfth hole pre 
sented a problem. Gemmill chose a six 
iron and lofted the ball high. It headed 
straight for the flag looked as though 


)' would land on the iree ty) If did 


about eight yards from the cup-—rolled 


li}? rently and dropped in) To Al Gem 
mill at membership in the hole-in-one 


club 


PREST-O-LITE TORCHES... 


Ideal for copper pipe installations 





ote sage Torches with Prest- 
O-Lite Gas produce instantly a 
clean, concentrated and exactly con- 
trolled flame of high temperature. This 
enables an operator to make joints 
neatly and rapidly without overheating, 
smoking up, or in any way damaging 
the thinnest solder-type fitting. The 
eficient ame and the small size and 
light weight of Prest-O-Lite Torches 
provide economical and convenient op- 
eration for every user. 

Your jobber will gladly demonstrate 
how Prest-O-Lite Torches will help 
you make copper pipe installations for 
heating, water and air-conditioning lines 


quickly and profitably. 


Prest-O-Lite A-6106 Torch (illustrated 
0 SE ae ee 


THE LINDE AIR PRODUCTS COMPANY 


Unit of Union Carbide and Carbon Corporation 


New York and Principal Cities 


In Canada: Dominion Oxyéen Co., Ltd... loroanto 


The word 





reat -4)-Lite 





ueed herein ie @ regietered trade-rmar* 











PREST-O-LITE GAS 
Prest-O-Lite Gas is 
readily obtainable through thou- 
sands of Prest-O-Lite Exchange 
Service Stations. 
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Group of Everett, Mass. master plumbers on a recent visit to the plant of Watts 
Regulator Company, Lawrence, Mass. 


Boston Brass, Inc. 


Abe Kerensky, Massachusetts 
Plumbing Supply Co., Ine., Boston, 
heads the group which recently pur- 
chased Boston Brass Co., Waltham, 
Mass. John Armstrong, the new presi- 
dent, has announced that the firm name 
has been changed to Boston Brass, Inc. 


lowing the death of Joseph Maynard, 
who carried on the business for 40 
years. Plans are now reported to be 
under way to increase the production 
facilities of the plant. There will be 
no change in the sales policy of the 
company, according to Mr. Armstrong. 
Announcements of new products will 
be made from time to time as develop- 
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Receive Gifts 


Recipients of water heaters given by 
Hedges-Walsh-Weidner Division, Com- 
bustion Engineering Company, Inc., 
Chattanooga, Tenn. at the N. A. M. P. 
Home Comfort Exposition in Cleveland 
were William J. Roth, Canton, Ohio; 
George Sykes, Lansdowne, Pa.; Philip 
& Green, Meadville, Pa.; Saltz Plumb 
ing & Heating Co., Canton, Ohio, all 
visitors at the campany’s booth. 


Wheeling Expands 

Wheeling Machine Products Com- 
pany, Wheeling, W. Va. has acquired 
Trimble & Lutz Supply Co. of that city, 
according to an announcement by E. 
W. Krause, president of the Wheeling 
Machine Products Company. 

Trimble & Lutz Supply Co. will op- 
erate as a separate subsidiary corpora- 
tion. The Wheeling company will con- 
tinue to operate its supply division and 
manufacturing division. A general ex- 
pansion program will be the result of 
the acquisition. The supply company 
has been in existence for 58 years, 
while Wheeling Machine Products 
Company was formed in 1918. Alfred 
Briese is vice president and treasurer. 

The Trimble & Lutz property con- 
sists of a four story building, 180 ft. by 








The new company was formed fol- ments progress. 120 ft. 


LOMPETITION?.. 


There’s No Such Thing For 
NEVER-SPLIT SEATS!” Says This 
Aggressive St. Louis Plumber. 


R. GILMORE is right. There can be no real competition 

for toilet seat business against any plumber who features 
the PATENTED hidden screw reinforcing of NEVER-SPLIT 
seats. He can prove to the most skeptical prospect that it is 
utterly impossible for these seats ever to warp, split, or 
come apart in the joints because the two halves are insep- 
arably locked together and cross-braced by two rigid steel 
screws 74% inches long and thicker than lead pencils. Write 
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today sure for full details Bs 

ogg this unique self-sell- ye . 

ing feature and NEVER- ,-*;, Jon Gumore, 3 ie 

SPLIT’S iron-clad guarantee. cog Mage men io ‘ - e 
POWERFUL GUARANTEE BOOSTS SALES : 

Every NEVER-SPLIT seat is fully guaranteed not to warp, split, fe 

or come apart in the joints; and finish of sheet-covered seats is further < 
guaranteed against cracking, chipping or peeling. With such a guar- : 

antee it’s easy to prove to any prospect that he can’t buy a better toilet . 

seat value at any price. 

s : 

NEVER-SPLIT SEATCO. 
‘ Dept. K-11 3 
LALhd thi aoe ARASAAAQAASS ea Evansville, Indiana A 
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Pem Taylor, newly appointed manager 
of Providence branch, Revere Copper 
& Brass, Inc. He has been located in the 
Boston office for a number of years 





Personals 


McAlear Mfg. Co., Chicago, has an- 
nounced that Earl G. Embree. will 
represent the company in the sale of 
fapor and vacuum heating specialties. 
His headquarters are in Charlotte, 
N. C. 





Barry Forman has been appointed 
to an advertising and sales promotional 
position by Peerless Electric Company, 
Warren, Ohio. 


Louis H. Lehman, president of Leh- 
man Sprayshield Co., Philatlelphia, is 
on a good will and promotion trip to 
the west coast. The itinerary includes 
stops in the northern, central and west- 
ern states as well as in Canada. 


J. J. B. Rutherford has joined the 
metallurgical staff of The Babcock & 
Wilcox Tube Co. as research metal- 
lurgist. Mr. Rutherford was formerly 
with U. S. Steel Corp. 


C. V. Haynes and James K. Peacock, 
both of Hoffman Specialty Co., Inc., 
Waterbury, Conn., have been elected 
life members of the American Society 
of Heating and Ventilating Engineers. 
A member since 1917, Mr. Haynes has 
been a member of the council, second 
vice president, first vice president and 
president. Mr. Peacock has held mem- 
bership since 1921. 


Lionel L. Jacobs is now associated 
in sales and market consulting work 
with A. L. Adams, 551 Fifth Ave., New 
York City. Mr. Jacobs has had twenty 
years sales and engineering experience 
in the specialty field, more particularly 
as both a manufacturer and dealer in 
oil burners. 


William N. Hurst has been named by 
Uniflow Mfg. Co., Erie, Pa., as its di- 
rect representative in Kentucky. 
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Edwin J. Bailey has been elected ex- 
ecutive vice president and general 
manager of William S. Roe, Inc., New- 
ark and Montclair, N. J., according to 
a recent announcement. Mr. Bailey 
has had 25 years of varied selling and 
operating experience in the industry. 

Alexander J. Kostellow has been 
named vice president in charge of mar- 
ket research and product development 
for Columbia Radiator Company, Mc- 
Keesport, Pa. J. B. Nason, Jr., presi- 
dent, made the announcement. 


Robert H. Heyer, metallurgist in the 
research laboratories of The American 
Rolling Mill Company, has been noti- 
fied he will receive the Charles B. Dud- 
ley Medal of the American Society for 
Testing Materials because his paper, 
“Analysis of the Brinell Hardness 
Test,” offered at the society’s 1937 
meeting was “an outstanding contribu- 
tion in the field of research.” 


Frank Aicher has been named to 
represent Hajoca Corporation, Phila- 
delphia in the south Philadelphia sec- 
tion. 


L. B. Hampton has been made man- 
ager of the Pacific northwest district 
of Crane Co., Chicago, succeeding F. 
A. Nitchy who is retiring after 46 
years service with the company. 
The district embraces the 
Washington, Idaho, nearly all of Ore- 
gon and Utah and parts of Nevada, 
Montana and Wyoming. 

Mr. Nitchy joined Crane Co. in 1887 
at Kansas City and, but for a four 
period from 1889 to 1893, has 
been with the company ever since. He 
joined the Portland, Ore., branch in 
1893, becoming manager there in 1898. 
He was both branch and district man- 
ager beginning in 1936, and after 
March 15, 1937, devoted his entire time 
to district supervision. 

Mr. Hampton joined Crane Co. in 
1903 at Salt Lake City, Utah. He be. 


States of 


year 





L. B. 


Hampton 


came assistant manager of the branch 
in 1911 and manager in 1915, remain- 
ing in that post until 1937 when he 











/] 


went to Portland as branch manager. 
Mr. Hampton’s successor as manager 
Robert C. 
man- 


of the Portland branch is 
Smith, who has been assistant 
ager. 

J. V. Brunner, manufacturer's rep- 
resentative, formerly located in Read- 
ing, Pa., has opened an office at 10 W. 
Main St., Richmond, Va., and will rep- 
resent the following companies: Sloan 





J. V. Brunner 


Valve Co., C. F 
Zurn Mfg. Co., 
Halsey W. Taylor Co. and 
Granitine Mfg. Co. (the last in the state 


Church Mfg. Co., J. A. 
Leonard Valve Co.; The 
Chicago 


of Virginia working under the supervi- 
sion of James P. Harper, Washington, 
D> C3. 


Charles E. Hart has been elected ex 
ecutive vice president of Chase Brass & 
Copper Co., Waterbury, Conn. succeed 
ing F. S. Chase as active head of the 


organization. Mr. Chase retains his 
title as company president Mr. Chase 
with the Chase 


became associated 


companies in 1924. 


New Distributors 


Sales Representatives, Appointments 





Bell & Gossett Co., Chicago has an 
nounced the appointment of Norman 
Brown as its representative covering 
San Francisco and surrounding 
tory . He will make his headquarters 
at 637 Minna St., San Francisco 


terri 


Hajoca Corporation, Philadelphia, has 
announced the appointment of Arthur 
W. Hall as New 


tive for several products 


England representa 
Pres. W. A. 


Brecht made the announcement 


Westfield 
Kennery 


Tryco Products, Inc., 


Mass., has appointed John V 
as its representative in Connecticut and 
William J 


in the New York Metropolitan district 


fabst as its representative 


Jas. P. Marsh Corporation, Chicago 
has named A. R. Bowman sales repre 
sentative for the Rochester, N. Y., te 


ritory. 











. 
leer 
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Harvey-Whipple, Incorporated, Spring- 
field, Mass., has announced the addi- 
tion of 30 new dealers appointed dur- 


ing May and early June. 


Swirling Heat, Inc., Arlington, Va. 
has appointed Behrer-Nason Company, 
New York City a distributor. 


Sheffler-Gross Company,  Philadel- 
phia has announced the appointment 
of Specialty Products Company, Bos. 
ton as exclusive distributors in the 


New England states 


Rhode Island Fittings Co., Hillsgrove, 
Rk I. has announced the following ap 
pointments: A. F. Horn as representa- 
tive in Maine, New Hampshire and Ver- 
mont: W. T. Pease as representative 
in Connecticut; M. E. LeBon as direct 
factory salesman in Massachusetts and 


Rhode Island. 


L. J. Wing Mfg. Co., New York City, 
has announced the appointment of 
Llovd C. Taylor, Richmond, Va., in 
charge of sales for that territory. 


J. A. Zurn Mfg. Co. has announced 
the appointment of sales representa- 
tives with headquarters as_ follows: 
Jack Paris, Fort Worth, Texas; Clar- 
ence J. Cook, Toledo, Ohio; J. V. Brun 
ner, Richmond, Va.: David Green, To 


ronto. Canada. 


Hajoca Corporation, Philadelphia, 
has announced the appointment of 
R. LL. Rudolph, formerly manager 6! 
the Columbus, Georgia, branch, as zone 
manager of the Georgia-Florida sec 
tion. Under his direction are branches 
at Savannah, Tampa, Columbus and 


Jacksonville. 


Business Changes 


and New Incorporations 





J. G. Gregory & Co., manufacturers’ 
agent, recently has moved to 230 E 
Ohio St.. Chicago. Formerly the com- 
pany was located at 228 N. LaSalle St. 


Thomas Shipley, Inc., has purchased 
outright all interests in York Oil Burner 
Co., Inc... according to a recent report. 
The York Oil Burner Co., Inc., is one of 
the early pioneers in the industry. 

According to A. J. Seiler. the new 
president of the company, plans are 
under way for an extensive expansion 
and merchandising program. The per 
sonnel of the reorganized York Oil 
turner Co., Inc., remains intact with 
KE I. Kraber as vice president; L. H. 
jrenneman as secretary and treasurer: 
and Lawrence Knapp as general sales 
manager, 


Century Engineering Corporation, 


Cedar Rapids, lowa, has announced the 


opening of a factory branch in the Gen 
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eral Motors Blidg., New York City. 
George Kelly, long associated with the 
company, will be in charge. Factory 
trained sales and service men will work 
out of this office, serving the New Eng- 
land states. M. D. McWilliams, vice 
president, made the announcement. 


Reynolds Metals Company, Incorpo- 
rated, Richmond, Va., has recently 
aken over the sale and promotion of 
the reflective insulating material for- 
merly sold by Reynolds Corporation, a 
subsidiary. The sale and promotion of 
air conditioning equipment and duct 
systems formerly handled by Reynolds 
Corporation have been taken over’ by 
tichmond Radiator Company, Union- 


town, Pa. 


The Pacific Plumbing & Heating Sup- 
ply Co., San Francisco, is taking space 
on Harriet St., between Howard and 
Folsoms Sts., for expansion of its busi- 


Hess, 


Standard Heater & Oil Equipment 
Co., 245 Cornelison Ave., Jersey City, 
N. J.. has announced the opening of 
a new sales and service office at 101 W. 
jist St.. New York City. Otto Lindy 


is in charge. 


William J. Foster & Sons, Ltd., has 
leased the two-story building at 1162 
Howard St., San Francisco. The firm’s 
former location was 355 Fourth St. 


The International Nickel Company, 
Inc., N. Y., has announced the estab- 
lishment of a new field office in the 
Grant Bldg., Pittsburgh. The office is 
under the direction of H. V. Beasley. 
This is the fifth field office opened by 
the development and research division 
to give manufacturers in various indus- 


trial districts prompt service. 
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Good News 


Seventy distributorships in _ five 
months is the record established by the 
Appliance Division, Brunswick-Balke- 
Collender Co., Chicago. 





American manufacturers have recent- 
ly enjoyed rushing export business. A. 
T. Simmons, export manager for the 
Williams Oil-O-Matic Heating Corpora- 
tion, recently visited Chicago to see 
a Shipment of oil burners valued at 
$85,000 bound for Sweden. “Believe it 
or not,” said Mr. Simmons, “American- 
made oil burners can be shipped from 
the factory in Bloomington, IIl., to ports 
in England, Sweden or Norway and yet 
travel little more than a hundred miles 
by land.” 


The John Douglas Company, Cincin- 
nati, has recently opened a new show- 
room at 332 Main St. The display rooms 
contain five complete bathrooms. There 
also is a large general display showing 
a complete line of kitchen sinks and 


lavatories. 





Oscar F. Carlson handing three new 

products to E. N. McDonnell, McDon- 

nell & Miller, Chicago, after the prod- 
ucts had received their final tests 





First shipments of the new McDonnell & Miller products ready to be sent to jobbers 


in various states. May 16 marked start of production on the new products 
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A.S.H.V.E. Semi-Annual 


© Human comfort in summer air conditioned enclosures is main 
topic at summer meeting of the American Society of Heating 


and Ventilating Engineers 


Further developments in the search to 
discover a more exact scientific factor 
of human comfort in summer air con- 
ditioned enclosures with a view to im- 
proving standards for the maintenance 
of correct summer cooling featured the 
semi-annual meeting of the American 
Society of Heating and Ventilating En- 
gineers (Hot Springs, Va., June 20 to 
22). 

In a program replete with technical 
papers dealing with many phases of 
heating and ventilating, particular in- 
terest centered in a symposium spon- 
sored by the society’s committee on re- 
search dealing with the comfort reac- 
tions of people in air conditioned of- 
fices, measurement of the shock effect 
upon entering or leaving cooled spaces 
and a study of seasonal variations in ef- 
fective temperature requirements. The 
object of the symposium was to pro- 
mote greater economy and efficiency in 
design and installation of air condition- 
ing equipment. 


Results of Tests 

That young women seem more com- 
fortable through a wider range of ef- 
fective indoor temperatures than do 
men, was the conclusion reached by 
Cyril Tasker, assistant director of the 
Ontario Research Foundation, Toronto, 
in a paper entitled “Cooling Require- 
ments for Summer Comfort Air Condi- 
tioning in Toronto.” F. C. Houghten, 
director of the ASHVE research lab- 
oratory, offered the results of studies 
in Minneapolis involving several hun- 
dred office workers to determine the 
shock effect of entering or leaving an 
air conditioned enclosure in which he 
found that persons over 40 years of 
age and of either sex were more tol- 
erant to changes in temperature and 
humidity than vounger subjects. 


In a second paper describing the gen 
eral reactions of persons to summe 


cooling and air conditioning. Mr. 





r~ Houghten 


Houghten found by actual tests that 
70 per cent of the persons studied de 
clared they felt “better” tha lid oth 
ers not exposed to air conditivaing. The 


general reactio of 66 per cent was 


“good,” including among the reasons 
“more comfort,” “better fficiency,” 
“free of colds,” “more pep,” etc. where 
as 34 per cent were dissatisfie. et 


tributing their discomfort to “being c.oo 
cold,” “drafty,” “too warm,” “stuffy,” 
“humid,” « te. 


** 





Aprroximately 300 engineers from 
all parts of the country attended 
this year’s meeting. The program 
was enlivened by many entertain- 
including outdoor 


ment features, 


sports. 








KF. E. Giesecke and W. H. Badgett of 
Texas A. & M. College, the former sec 
ond vice president of the _ society, 
topped off the discussion by tracing the 
seasonal variations in effective temper 
ature requirements, with special refe) 


ence to the transitional period between 
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summer and winter air conditioning. 
In a further effort to secure data in- 
dicating the effect of geographic loca- 
tion and differing climates on effective 
temperature requirements for indoor 
summer comfort, it was announced that 
additional tests will be conducted this 


summer in San Antonio, Texas, New 
York and Washington, D. C 
R A. Nielsen. Westinghouse Research 


Laboratories. 


Nuclei Content of the Air as Related to 


discussed “Condensation 


Air Freshness.’ Some other papers 
were “Studies of Summer Cooling in the 
Research Residence Using a Small Ca 
pacity Mechanical Condensing Unit” by 
\. P. Kratz and M. K 


research assistants S 


Fahnestock with 
Konzo and E. LL 


froderick: “A Test Method for Air 
Cleaning” by R.S. Dill, U. S. Bureau of 
Standards: “‘Air Filter Performances as 


Affected by Kind of Dust, Rate of Dust 
Freed and Air Velocity through Filter’ 
by Prof. F 


through Singie and Double Glazing” by 


B. Rowley: “Heat Transfer 


M. L. Carr, director, Pittsburgh Testing 


Laboratories, Leighton Orr. research en- 


gyineer for the same company, and A. C 
1.S.H.V.E 


Byers of the research lab 


oratrol Vv 





Kk. Holt Gurney. society president 


Another paper dealing with subjects 
in this classification was “Radiation and 
from Surfaces in Various 
Positions,” by G. B. Wilkes and CC. M 


K Peterson of Massachusetts 


Convection 


[nstitute 


of Te hnology 
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Sewerage Charges 


Cleveland recently passed a sewerage 
service charge ordinance, the second 
city to charge residents for the benefits 
they receive from new sewerage sys- 
tems. Minneapolis was the first. 

In Cleveland the charge amounts to 
10 per cent of the water bill. With the 
new $20,000,000 disposal plant, it is ex- 
pected that the city will be able to re- 
move 98 per cent of the impurities as 
compared to the 15 per cent now elim- 
inated. Certain industrial and domes- 
tic wastes are still to be removed from 
the source of water supply. 

In Minneapolis, several master plumb- 
ers have increased their business by 
selling and installing water meters for 
owners of private wells, since these per- 
sons must pay a charge as well as users 
of the city mains. 


A.S.H.V.E.Committee 


To assist the small home owner in 
getting the most from solid fuels for 
heating and to set standards for the 
guidance of the manufacturer, architect, 
builder and distributer is the program 
laid down at a recent Pittsburgh meet- 
ing of the new technical advisory com- 
mittee on solid fuels of the American 
Society of Heating and Ventilating En- 


gineers. Appointed oy W. L. Fleisher, 


FUNDAMENTALS are FOUNDATIONS [UJ 
of SUCCESS 


—— be successful in any field, you must have a thorough 
knowledge of FUNDAMENTALS .. . basic facts on which 
In the air conditioning field. 


this knowledge can be practically and simply acquired from 


your future progress depends. 


AIR CONDITIONING MANUAL. 


AIR CONDITIONING MANUAL is divided into two sections. 
The first contains 256 charts and blueprints. These diagrams 
are so fully explained that they may be applied to a par- 
ticular job even by one with little or no practical experience. 
The second section contains technical reference data which 
Also clearly explained, this section 
enables the user to apply the information of the first section 


supplements the first. 


in a more detailed fashion. 


You'll find the authoritative instructive contents of AIR CON- 
DITIONING MANUAL of vital importance to you in the esti- 
mating, installation or specification of equipment. Consisting 
of 238 pages, size 8!/,x1l, the cost of this MANUAL is only 


$3.00 per copy. Order yours today! 


DOMESTIC ENGINEERING COMPANY 
1900 PRAIRIE AVENUE, CHICAGO, ILL. 
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research chairman, the committee 
is undertaking a broad study of solid 
fuel burning problems under the chair- 
manship of Lt. Col. W. A. Danielson. 

Attention of the committee will be 
directed to the rating of residential coal 
burning equipment, the development of 
test methods, the rating of residential 
coal burning equipment, the develop- 
ment of test methods and the setting 
up of comparison standards for the per- 
formance of equipment with special 
reference to the economic considera- 
tions involved. 


Dayton Stickers 


A court test of the new Dayton, Ohio, 
sticker ordinance (DOMESTIC ENGINEER- 
ING, June, 1938) is indicated by a re- 
straining order recently issued by the 
Common Pleas Court. The order re- 
strains city officials from interfering 
with the business of two plaintiffs. 


N. C. Officers 


C. G. Creighton, Spartansburg, was 
made president of the South Carolina 
Assn. of Master Plumbers at their re- 
cent annual convention. W. H. Aiken 
is vice president and C. C. Thompson 
secretary and treasurer. 
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Lower Bucks 


At the annual election of the Lower 
Bucks and Montgomery County Assn. 
cf Master Plumbers (Pa.) the following 
were named: Irving Slight, president; 
E. B. Ely, vice president; George Brid- 
den, secretary; Walter Garvin, treas- 
urer; James Ahearn, Edward Scott, 
William Meldrum and Thomas Dono- 
hue, directors. A membership drive is 
planned. 


N. J. League 


State legislation requiring examina- 
tions and licenses for master plumbers 
will be sought by the New Jersey State 
League of Master Plumbers, it was dis- 
closed at that organization’s annual con- 
vention on June 18 in Atlantic City. 
The convention authorized its legislative 
committee to prepare such a bill for 
introduction in the legislature. Since 
the regular 1938 session has been ter- 
minated, however, it is believed that 
there is no hope for passage until next 
year. 

Clifford M. Jeffries, Trenton, was 
elected president; Frank Safino, Grant- 
wood, Harry Vogel, Passaic and Albert 
Fechtner, Newark, vice president; Al- 
fred J. Hoffman, Verona, secretary; 
Edwin R. Saxon, East Orange, treasurer. 
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Calif. Progress 


® Convention resolutions cover 
number of important sub- 
jects. 


Resolutions adopted at the convention 
of the California Master Plumbers Assn. 
recommended: the fixing of uniform 
fees affecting operations of bid depos- 
itories; elimination of job delivery of 
material in favor of delivery at master 
plumbers’ place of business if and when 
recommended by local associations; 
rigid enforcement of plumbing laws 
with special reference to the operations 
of handymen and other’ unlicensed 





Talks by national officers and state 
President Hawley were reviewed in 
last month’s issue. This report con- 
tinues the story of the California 
convention. 











workmen; the withdrawal of certain 
provisions in Government specifications 
for public buildings that were consid- 
ered unworkable and discriminatory; 
an amendment to the state license law 
preventing general contractors from 
taking out licenses covering one branch 
of work and then switching to the 
plumbing business. 

Urging that still greater thought be 
devoted to the advancement of adequate 
apprentice training, B. A. Newman rec- 
ommended the use of “A Manual of Pro- 
cedure for Establishing Local Plumber 
Apprenticeship Standards and Related 
Instruction for Plumber Apprentices.” 
He reported that classes are now being 
held in Los Angeles, San Francisco, 
Oakland, Bakersfield, Long Beach, Glen- 
dale; that classes in Sacramento and 


Fresno have been opened. 
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The sanitation report was read by 
Secretary McLeod, in the absence of 
Charles M. Swinnerton, chairman. 
Tailer camp regulation was thoroughly 
discussed. San Diego regulations were 
reported ideal; regulation in unincor- 
porated areas was reported difficult. It 
was shown that the committee’s work 
was facilitated by the use of question- 
naires which revealed that plumbing 
laws are mostly in the hands of build- 
ing departments rather than health de- 
partments. It was also shown that 
plumbing departments are supported by 
fees paid by master plumbers and 
journeymen, considering which the mas- 
ter plumber should exercise a 
lively interest in safeguarding his wel- 
fare. 


more 


Fair Trade Rules 


Background and development of fair 
trade practice rules as established in 
California was presented by Chairman 
H. Dixon, whose Sacramento associa- 
tion pioneered the movement. Now it 
is in effect also in San Francisco, Oak- 
land, Berkeley, Albany, Salinas, Fresno, 
San Jose, Stockton, San Mateo and 
other cities. Fifteen locals, many em- 
ploying full-time managers, were re- 
ported to be operating under the rules. 

Clyde Hickman, Long Beach, heading 
the plumbing law committee, advocated 
the firm establishment of county ordi- 
nances to be followed by the ultimate 
welding of such enactments into a 
state law. The state contractors li- 
cense law was discussed by Arthur Al. 
ber, Contractors License Bureau, who 
revealed that there are 32,000 contrac- 
tors licensed in the state. 

Total attendance at the convention, 
including guests, was in excess of 700. 
Two hundred and thirty-seven members 
were present, 191 of them delegates. 


Some of those present at recent convention of California Assn. of Master Plumbers in Sacramento 





cy 
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L. A. Apprenticeship 

Effective May 26 was the amendment 
to Section 4 of the Los Angeles Munici- 
pal Code, providing for the regulation 
of apprentices. As amended, that sec- 
tion of 94.14 now reads: 

“Not to exceed one apprentice shall 
be employed or shall be working on any 
lot or continuous parcel of land under 
one ownership, for each master or 
journeyman plumber who is actually 
and personally engaged in the installa- 
tion of plumbing on such lot or prem- 
ises and the buildings or structures 
thereon. No master plumber shall hire 
or employ any journeyman plumber 
unless such journeyman plumber holds 
a valid, unexpired, unsuspended and 
unrevoked certificate of qualification as 
a journeyman plumber as provided in 
this ordinance. No plumber 
shall hire or employ an apprentice in 
violation of any provision of this arti- 
cle. No journeyman plumber shall hire 
or employ an apprentice in violation 
of any provisions of this article. No 


master 


person shall cause or suffer any other 
person to violate any provision of this 
article.”’ 

As chairman of the apprenticeship 
committee of the California State Mas- 
ter Plumbers Assn., B. A. Newman of 
Fresno, pointed out that the code is a 
distinctly forward step. 


Pollution in India 
deaths in India since May 
15,000 with entire vil- 


Cholera 
are more than 
lages wiped out by the disease, accord- 
United 
jodies of cholera victims have 


ing to reports from the Prov 
inces. 
been thrown wholesale into rivers sup 
plying drinking water, thus checking 
efforts of sanitary officers to halt the 
epidemic. 
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Directors and officers of Minnesota association: back row—Charles Olson, William 

Galena, Henry C. Harvey, H. Merwin Porter, William Carlson, P. 5. Thornton and 

Ben Benson; front row Henry Hanson, Walter Dahly, William Neihart and Otto T. 
Nelson 


Texas Sanitation 


New officers of the Associated Master 
Plumbers of Texas, Inc., are Felix 
Wahrmund, San Antonio, president; W. 
kK Jameson, Houston, first vice presi 
dent; Jerome Pandres, Dallas, second 
vice president; Fred W. Geyer, San 
Antonio, secretary and. treasurer. 

Theme of the recent state convention 
as enunciated by retiring Pres. Clayton 
Lee was that plumbers owe it to them- 
selves to so service the users of plumb- 
ing that the public will come to regard 
the plumber as a professional man who 
has a code of ethics which puts the 
matter of efficiency and the interest of 
the public above profit. He and other 
speakers spoke of the need of proper 
plumbing inspection to prevent disasters 
similar to the New London School de 
struction with the consequent heavy 


loss of life, and the elimination of epi- 
demics that may result from old and 
worn plumbing or incorrect’ installa- 
tions. 

The convention went on record as 
endorsing a drive to bring about the 
passage of a bill to establish a minimum 
of sanitation for the small town home 


and the farm home. 


Michigan Officers 


New officers for the Michigan Assn. 
of Master Plumbers are: Alfred Mitchell, 
Saginaw, president; John Quibell, Flint, 
vice president; Howard Reed = (re- 
elected), secretary. Directors are Rob- 
ert Colton, Detroit; J. A. Diehl, Kala- 
mazoo:; Bert Lindebaum, Bay City, and 
Flovd Temple, Pontidc. These officers 
were elected at the recent state con- 


vention. 
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Montana Officers 


At the annual convention of the Mon- 
tana Master Plumbers Assn., held in 
Helena recently, James F. Regan, Miles 
City, was elected president. Walter 
Arnold, Butte, was elected vice presi- 
dent and Thomas Luebben, Dillon, sec- 
retary and treasurer. 


Hartford Code 


Hartford, Conn., has adopted an ordi- 
nance amending its plumbing code 
Section 399 of Article 29 to read as 
follows: “(1) The installation of local 
vent pipes is optional. (a) Local vent 
pipes from fixtures when installed shall 
be entirely distinct from other ventilat- 
ing ducts (except toilet room ventilat- 
ing ducts), flues or pipes in the struc- 
ture. (b) Local vent pipes in which 
condensation may collect shall be pro- 
vided with drips. Such drips shall 
either be connected as an_ indirect 
faste or to the house side of the fix- 
ture trap.” 

Section 398 of Article 29 is changed 
to read as follows: “Ventilation pipes 
or ducts from fixtures and toilet rooms 
shall have no connection whatever with 
other ventilating ducts or pipes in the 
building. Mechanical ventilation will 
be permitted provided same is approved 
by the department of building.”’ 


Pass Examination 


Derby, Conn., recently adopted a city 
ordinance which provides that all 
plumbers must pass an examination 
and take out a license. At the first ex- 
amination the following plumbers 
passed the test successfully: 

Frank Turro, John P. McCarthy. 
Walter G. Keller, John Anroman, Alfred 
Componi, Adam Coppola, Barney Sche- 
part, Mayor George P. Sullivan of the 
Derby Gas & Electric Co., John R. 
Kelehey and Paul H. Keller. 





Group picture taken at the recent convention 





of the Minnesota Master Plumbers Assn. in Minneapolis 
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MAKERS ALSO OF THE USTAR" “4 UNAVAL" AND "CROWN" VALVES 
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ABOVE—When the Control Valve 
is closed, water circulates continu- 





























CONTROLLED HEAT 


MAINTAINS A BALANCED CONDITION BETWEEN 
OUTDOOR AND RADIATOR TEMPERATURES 


Different from anything you have ever known...a radical departure from the conventional 
forced hot water system ... and a truly sensational contribution to better heating! For the 
first time, Hoffman Hot Water Controlled Heat accomplishes, in full measure, the 
fundamental purpose of all heating systems. 
Through a system of coordinated controls, radiators are supplied with water at the 
temperature required to exactly offset the heat loss of the building. 
Water is continuously circulated through the system, receiving just enough hot 
water from the by-passed boiler to keep radiators at the proper degree for 
any outside temperature. So smoothly is the heat supply modulated that 
overheating and “‘Cold 70” alike are eliminated and room temperature 
maintained at a constant level, regardless of the weather. 
Hoffman Hot Water Controlled Heat is completely automatic 
and adaptable to either one or two-pipe installations, 
new or already installed. For full operating details 











SELERS SEND FOR and installation instructions, write to 
stl at VIS BOOK the Hoffman Specialty Co., Inc., 
sso yA Aaa awd Dept.RX-7, Waterbury, Conn. f= 
¥ 


Water Controlled 
Heat. 





Made by the makers of Hoffman Venting Valves, Supply Valves, Traps and Pumps 
.. Sold everywhere by leading Wholesalers of Heating and Plumbing equipment. 
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License Upped; 

Grand Fork, N. D., has placed in ef- 
fect a new plumbing ordinance which 
raises the license fee from $10 to $25 
for established concerns, and $100 for 
new companies just starting in busi- 
ness. Both master and journeymen 
plumbers are required to pass an ex- 
amination supervised by the city exam- 
ining board. 


Coolidge Plumbing 

When the plumbing installations in 
the new, nearly completed home of Mrs. 
Calvin Coolidge, wife of the former 
President, in Northampton, Mass., were 
found not to conform to the city’s 
plumbing code, Inspector Carl Eddy 
ordered the fixtures in the four bath- 
rooms disconnected. 

A leader in the attack on the ordi- 
nance, which requires venting in plumb- 
ing installations, was Mayor William 
H. Feiker. “I can’t see any reason why 
people can’t have something new in the 
way of modern plumbing if they want 
it.’ the United Press quoted Mayor 
Feiker as saying. 


Stress Distribution 


Adopted at the annual convention of 


the Louisiana Assn. of Master Plumbers 
was a resolution condemning distribu- 
tion of plumbing supplies through un- 
qualified agencies. Apprenticeship and 
legislation were other important topics. 
Kighty attended. 

Arthur H. Kussman, New Orleans, 
was named president; August H. Gri- 
maldi, New Orleans, vice president; E. 
L. Kimble, New Orleans, secretary and 
treasurer. A committee of O. P. Mc- 
Gregor, James F. O’Neil and W. J. 
Riley was appointed to represent the 
organization in legislative matters. 
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New Program 

A “Certified Registered 
Plumber” program, looked 
distinct step forward if it 
through, was explained at the June 2 
meeting of the Philadelphia Master 
Plumbers Assn. by James Rhoads, state 
president. He said that the program 
will involve a lot of work in educating 
architects, builders and home owners 
to insist upon work by a certified, reg- 
istered master plumber. William C., 
Stranaghan spoke on the same subject. 

The other item of major importance 
discussion of the state’s new 
which was explained by 
Book, chief of the 
also discussed 


Master 
upon as a 
can be put 


was a 
boiler law, 
Blaine M. 
division. He 


boiler 
relief 


valves. Members at the meeting pre- 
dicted that a bill will be presented to 
include relief valves on all low pres- 
sure boilers. 
Indiana Officers 

All officers of the Indiana Master 


reelected at the 
John H. Nie- 
consecutive term. 


were 


Pres. 


Plumbers Assn. 
convention, 
woehner for a third 
Fred J. Eibel, Gary, is vice president, 
and Lindo I. Reynard, Richmond, sec- 
retary and treasurer. Directors are 
Earl L. Clevender, Joseph B. Fleck, A. 
C, Sandberg, Charles Kantman, Joseph 
G. Hayes and Harry A. Hattersley. 


recent 


Camden Stickers 


Contrary to an earlier erroneous re- 
port, the sticker ordinance of Camden, 
N. J., is very much alive. At the June 
2 meeting of the Camden County Mas- 
ter Plumbers Assn. it was stated that 
the weekly reports of stickers are re- 
ceived regularly by the inspection de- 
partment. One exception was 
and recommended for a follow-through 


noted 
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by the plumbing department. Rumors 
indicate a test case in the near future. 

Of the total number of fixtures sold 
by the supply houses during May, 53.4 
passed through the hands of 
master plumbers. The remaining 46.6 
per cent were installed by licensed con- 
tractors under the jurisdiction of the 
city plumbing department in accord- 
ance with the local code. These figures 
are taken from the official report. 

At the meeting Lind ap- 
pointed a committee of Robert B. Moir, 
T. Milnamow, III, and John Schumann, 
Jr., to draft a against the re- 
vised Government bidding rules applica- 
able to plumbing, heating and electrical 
contractors. This was to be 
sent to U. S. Senators, Congressmen 
and the Director of Procurement. 

A zone take up prob- 
lems throughout the county and vicinity 
and to try to adjust conditions which 
now with master plumbers 
working outside of the city of Camden, 
was Plans reported 
for a joint meeting with the Suburban 
Social and for the annual 


per cent 


President 
protest 
protest 
committee to 


conflict, 


appointed. were 
Association 


picnic. 


N. J. Golf 


The May Plumbing 
and Heating Trades Golf Assn. of New 
Jersey was held at the Braidburn Coun- 
try Club, May 26. A. R. 
Gasewind was host for the day. Schnei- 
der won first and J. Geiss second in the 
kickers. In the 
their own 
Reamer 


meeting of the 


Madison on 


morning nine hole 
guests had 
kickers, B. 


Powers second. 


afternoon the 
win- 
The 
prizes in the 
afternoon eighteen hole play: Burns, 
Stille, B. Relyea, J. Weaver, V. Dennis, 
Cashman, Gasewind and Nimmo (tied), 
many 


eighteen hole 


ning first and L. 


following members won 


Lang. Heavy rain prevented 


from finishing. 





More than 100 master plumbers attended a sales meeting given by Ruud Mfg. Co., 


in Dayton, Ohio recently 
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New officers and trustees of New Jersey association: C. John Klimbach, second vice 

president; George F. Werner, national director; A. F. Ruehl, first vice president; 

Ed. Geyer, retiring president; Joseph Berg, secretary; Dan C. Black, trustee; Benjamin 
Labor, trustee; George F. Brenner, president 


Obituaries 


H. T. Cole 


Henry T. Cole, 68, chairman of the 
board of directors of United States Ra- 
diator Corp., Detroit, died in that city 
ou June 7. He is survived by his 
widow and two daughters. 





R. L. Kruecke 


Roy L. Kruecke, 39, president and 
treasurer of United Plumbing & Heat- 
ing Supply Co., Milwaukee, died May 
20 in Madison, Wis. Surviving are his 
widow, one son, his father and two 
sisters. 


H. C. Jennison 


Herbert C. Jennison, 
Conn,, technician for all plants of the 
American Brass Co., died June 12. He 
first joined the American Brass organ- 
ization as a laboratory worker in the 
Ansonia, Conn., plant. He served in 
several capacities until he finally was 
named technical supervisor in charge 
of the metallurgical and technical pro- 
cesses in all American Brass plants. 

Mr. Jennison was a member of the 
American Society for Testing Materials, 
the Society of Automotive Engineers, 
the American Institute of Electrical En- 
gineers, American Institute of Mining 
and Metallurgical Engineers and the 
Electro Chemical Society. 


Bridgeport, 


L. W. Sleep 


Lewis W. Sleep, for 50 years propri- 
etor of one of the oldest plumbing and 
heating businesses in Canada, died re- 


cently in Wolfville, N. S. His firm was 
founded by his father over 75 years ago 
and has been in the same location ever 
since. Mr. Sleep is survived by one son 
and two daughters. 


John Maddock 


John Maddock, 91, until 1926 presi- 
dent and treasurer of the former John 
Maddock & Sons Company, pottery 
manufacturers of Trenton, N. J., died 
May 28 at his home in that city. In 
1895 Mr. Maddock founded the com- 
pany which bore his name and oper- 
ated it until its closing 31 years later. 
He is survived by his widow, three sons 
and three daughters. 


J. V. Young 


J. V. Young, 55, for many years en- 
gaged in the plumbing and heating 
business in San Francisco as a mem- 
ber of the firm of Gilley-Mank-Young 
Co., died in his home there June 5. At 
the time of his death Mr. Young was 
chairman of the conference committee 
of the San Francisco Assn. of Master 


Plumbers. He was a past president of. 


both the California and San Francisco 
associations. 


J. A. Campbell 


John A. Campbell, 82, a leading pot- 
tery manufacturer of Trenton, N. J., 
died June 2 at his home in that city 
after a lingering illness. As part-owner 
of the Trenton Potteries Company, Mr. 
Campbell expanded the organization 
from a humble beginning near the end 
of the last century to the point where 
the firm became one of the larger 
manufacturers of sanitary ware in the 
East. He became general manager of 
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the company in 1906, president in 1910 
and remained active in this and many 
other fields of business until shortly 
before his death. In 1924 the Trenton 
organization became a Crane Co. sub- 
sidiary but Mr. Campbell remained as 
active head. Mr. Campbell is survived 
by his widow, and a daughter. 


Theodore Ahrens 


Theodore Ahrens, 78, former presi- 
dent of American Radiator & Standard 
Sanitary Mfg. Corp., died June 12 in 
Louisville. He was a founder and first 
president of Standard Sanitary Mfg. 
Co., which he headed for 30 years. In 
1929 he helped form the American 
Radiator & Standard Sanitary Mfg. 
Corp. 

Chief among Mr. Ahrens’ charities 
was the Ahrens Trade School, Louis- 
ville, to which he donated $500,000. He 
retained a constant interest in the 
school, particularly in the trade classes. 

Mr. Ahrens began work in his father’s 
brass foundry at the age of 13. In 
1880 he opened a plumbing shop in 
Louisville, purchasing in 1886 an inter- 
est in his father’s firm. With the 
growth of the bathroom as an impor- 





Theodore Ahrens 


tant feature of the home, the company, 
manufacturing plumbing supplies, pros- 
pered. The firm began making enamel- 
ware in 1893. In 1903 a consolidation 
with nine other companies formed the 
Standard Sanitary Mfg. Co., and Mr. 
Ahrens was named president. His 
direction was extended to the American 
Radiator Co. at the merger of the two 
organizations. 


H. W. Seymour 

H. W. Seymour, 64, former vice pres- 
ident in charge of sales for Crane Co., 
Chicago, died June 2 in Washington, 
D. Cc. Mr. Seymour joined Crane Co. 
in 1905 at the Baltimore, Md., branch. 
He later was manager of the Balti- 
more and Washington, D. C., branches 
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and came to the general office in Chi- 
cago in 1925 as general manager of 


sales. He became a vice president in 
1929 and retired April 1 of this year. 
Surviving are a son and a daughter. 


G. H. Wobensmith 


George H. Wobensmith, 61, Philadel- 
phia representative for several leading 
manufacturers, died June 2 in Phila- 





G. H. Wobensmith 


delphia. He was well known in the 
industry, having been sales manager for 
Hajoca Corporation, Philadelphia, for a 
number of years. Surviving are his 
widow and one brother. 
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F. R. Cordes 


Fred R. Cordes, 52, secretary and 
treasurer of the Cordes Supply Co., Mil- 
waukee, died suddenly June 14. He 
had been associated with the company, 
which was founded by his father, for 
30 years. Surviving are his widow and 
one brother, Roy, who is president of 
the supply firm. 


New Contractors, 
Business Changes 





Cresham, Ore.—The Peterson & Mor- 
lan Plumbing & Heating Co. has been 
established by Melvin Peterson and 
George Morlan. 

Sedro Wooley, Wash.—The Cheever 
Plumbing Co. has been established at 
Northern Ave. and Metcalf St. by 
Adolph Dowman and H. G. Cheaver. 

Western Pipe & Steel Co., 333 Mar: 
ket St., San Francisco plans construc- 
tion of a $100,000 plant located at the 
corner of California Ave. and G. St. 

Los Angeles.—-The Ashburn Brothers 
Heating Co., Inc., has been chartered 
with a capital of $50,000 by George R., 
Glenn A., John S., Grant &. and Robert 
M. Ashburn. 





Sl 


Woodland, Wash. — The Woodland 
Plumbing, Heating & Sheet Metal 
Works has opened under the manage- 
ment of A. E. Grolbert. 

Beverly Hills, Calif—-The Teague 
Plumbing Co. has been established at 
450 North Canon Drive by Glacy A. 
Teague of North Hollywood. 

Detroit.-The Central Pipe & Supply 
Co., 15215 12th St., has been chartered 
to engage in the plumbing supply busi- 
ness. 

Portland, Ore. 
moving his plumbing and heating busi- 
ness to S. E. 17th Ave. and Hawthorne 
Blvd. 

Detroit——The Griffin Plumbing & Con- 
struction Co., 15333 Mansfield St., has 


Justin B. Lewis is 


been incorporated to engage in the 
plumbing and heating business. 


Convention Dates 





October 25-26.— PORCELAIN Eighth 
annual meeting of the Porcelain Enamel 
Institute, to be held in Cleveland. 


December 5-10. POWER Thirteenth 
National Power Show, to be held in New 
York City at the Grand Central Palace. 


December 7-9. N.A.M Annual con- 
vention of the National Assn. of Manu- 
facturers, to be held in New York (ity 
with headquarters in the Waldorf Astoria 
Hotel. 


‘TIOGA 


COMPRESSION STOP and STOP & WASTE 


<— C-9-TIOGA 


<— C.1-TIOGA 


Compression Stop 


Compression Stop and Waste 
Copper Tube “‘Swet’’ Type 
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In Convention Assembled 


® Cleveland meeting colorful climax to convention season— 


Grand Parade in costume a 


elected 


Setting a new high in accomplishment 
enthusiasm, the twentieth annual 
convention of the Women’s Auxiliary 
of the N. A. M. P. gathered in the public 
Cleveland June 6-9. 


and 


auditorium in 


Headed by Mrs. George E. Doench, 
president, the members convened at 
the opening session of the National 
Assn. of Master Plumbers, and all but 
stole the show from the men. _§Intro- 
duced by President Kruse as his com- 


rade in arms, President Doench told of 
the auxiliary program and its plan to 
make the children of the nation “plumb- 
ing conscious.” She declared that 
“Plumbing must begin in the cradle.” 
President Doench introduced the of- 
ficers of the auxiliary and called upon 
Mrs. Rose Friend and Mrs. E. D. Horn- 
brook, as the “Mothers of the auxili- 
ary,” to say a few words. Mrs. L. J. 
Kruse, wife of the retiring national 
president and herself an auxiliary direc- 
added her greeting as did Mrs. 
H. M. Porter, wife of the new national 


highhight—All officers are re- 


president. Mrs. Mabel McAndrews, na- 
tional parliamentarian, was introduced 
from the floor and all of the auxiliary 
officers were presented with bouquets 
from the banks of flowers which buried 
the stage. 


Officers Reelected 

The officers of the national auxiliary 
for the coming year, all of whom were 
unanimously held over from last season, 
are as follows: Mrs. George E. Doench, 
Cincinnati, president; Mrs. H. L. Rose, 
Jr., Cambridge, Mass., first vice presi- 
dent; Mrs. J. J. Corcoran, Jersey City, 
N. J., second vice president; Mrs. Wil- 
liam E. Miller, Washington, D. C., third 
vice president; Mrs. Joseph J. Mueller, 
Wauwatosa, Wis., treasurer; Miss Alma 
Niesen, Cincinnati, secretary; Mrs. 
Rose Friend, Milwaukee, chaplain; Mrs. 
E. D. Hornbrook, Kansas City, Mo., his- 
torian; Mrs. W. E. McAndrews, Tampa, 
Fla., parliamentarian; Mrs. F. S. Dun- 


away, Wichita, Kansas, auditor. 


Before the opening session of the 
auxiliary the Past Presidents’ Club met 
in the Hotel Cleveland with Mrs. E. D. 
Hornbrook presiding and a _ luncheon 
for directors and officers was also held. 
Following the luncheon the directors 
held their meeting after which a recep- 
tion for all members took place. In the 
evening auxiliary members joined with 
the men in enjoying a first class vaude- 
ville show. 


On a flower decked stage flanked 
With the national and auxiliary flags, 
the first regular business’ session 


opened on the morning of June 8 with 
introduction of all officers, directors, 
and past presidents. After President 
Doench called the business meeting to 
order all joined in the national anthem 
followed by invocation. Mrs. E. D. 
Hornbrook traced the history of the na- 
tional auxiliary from its founding and 
announced that a volume which she has 
prepared covering all past events in the 
history of the auxiliary will one day 
be presented to the organization as its 
permanent record of accomplishment. 


Committees Appointed 

Chairmen of committees were ap- 
pointed by President Doench as fol- 
lows: auditing committee, Mrs. A. R. 
McGonegal, Arlington, Va.; credential 








Outstanding figures at the auxiliary meetings in Cleveland included, left to right: Mrs. George E. Doench, national president: 


Miss Alma Niesen, national secretary; Mrs. 


W. E. Miller, third national vice president; Mrs. Rose Friend, chaplain; Mrs. E. D. 


Hornbrook, historian and past national president; Mrs. W. E. McAndrews, parliamentarian; Mrs. J. Preston Perham, past national 
president; and Mrs. Henry Blank, wife of the new national vice president 
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Views above and below of the grand auxiliary parade in Cleveland give an idea of the costumes worn and banners carried by 
approximately 200 women who, led by a brass band and a police escort, marched from the Hotel Cleveland to the convention hall 


committee, Mrs. E. B. Kleine; resolu- 
tions committee, Mrs. W. EE. Me- 
Andrews: memorial committee, Mrs. 


W. E. Miller; courtesy committee, Mrs. 
Henry Bunker, Jr. 

After the session a luncheon was 
held in Hotel Cleveland. Then began 
perhaps the highlight of the convention 

the grand parade. Starting at the 
hotel and aided by a police escort and 





annual 
Aux- 


news of the 
the Women’s 
National Assn. of 
be published 


Additional 
convention of 
iliary to the 
Master Plumbers will 


in our next month’s issue. 











a brass band, approximately 200 auxili- 
ary members marched in costume and 
with flowing banners across the city to 


the auditorium. Ninety-year-old Mrs. 
Rose Friend, Chaplain, headed _ the 
parade, the organization of which had 


been largely in the hands of Mrs. Foster 
Fanning, national Winter 
Park, Fla. Each local and state auxili- 
ary wore identifying dress; the Cleve- 
land auxiliary carried colored um- 
brellas; the Denver group black 
hats; others displayed bright colored 
sashes and all received a great ovation 
when they entered the halls of the 
Home Comfort Exposition in the audi- 


torium. 
The final business session took place 


June 9 with President Doench introduc- 
ing N. A. M. P. Vice Pres. H. M.: Porter, 
who complimented the auxiliary on its 
work during the The re- 


director, 


wore 


past 


year. 


by Mrs. H. L. Rose, 


who pointed 


sponse was given 
first vice president 
that the auxiliary 
social organization but 
out a serious work program. 

gratulated Mr. Porter on his 
as N.A.M.P. 


out 
was not purely a 
rather carried 
She con- 
coming 


term president. 


Buffalo Outing 


Mrs. Margaret Westphal is chairman 
of a committee of the Ladies Auxiliary 
of the Master Plumbers Association of 
Buffalo, N. Y., which will hold an 
ing at the home of Mrs. Henry J. Ritter 
at Hamburg-on-the-Lake, July 17. Other 
members of the committee for the 
affair are: Mrs. Gordon Webster, Mrs. 
Arthur Huck, Mrs. Jacob Schunk, Mrs. 
Charles Leins, Mrs. Julius Irr, Mrs. 
William Ludlow, Mrs. George Martinke, 
Mrs. Roy Noah, Mrs. Fred Uhl and 
Mrs. Albert Kranichfeld. 


out- 


Mahoning Valley 

A meeting of the Women’s Auxiliary 
to the Mahoning Valley (Ohio) 
Plumbers Assn. was held June 14 in 
Youngstown. Mrs. Aug. A. Schmutz 
was the party which fol- 
lowed. At Mrs. Ab. Weinberg 
scored high honors and Mrs. Carl Moss 


Master 


chairman of 
bridge, 


second. Refreshments were served. 


New Auxiliary 

The June 10 meeting of the Progres- 
sive Master Plumbers Assn. of Mary- 
land was devoted to the formation of a 


women’s auxiliary. There are 35 mem- 


serve as nucleus for growth. 
Schubert 


chairman 


bers to 
Mrs. 
temporary 
A. Peters 
the 
into its 


was selected as 
and Mrs. 
secretary It is 


George 
George 
temporary 
the auxiliary to invite 
the 
without 


intention of 


membership wives of all 


master plumbers, reference to 


their organization affiliation. 


The meeting was arranged by Chair- 
Frank A 


man Reger 


N. Y. Convention 


Officers elected at the annual conven- 


tion of the New York auxiliary were 
Mrs. Henry J. Nord, president; Mrs 
Allen Westphal, first vice president; 
Mrs. Henry Bilhaz, second vice presi- 
dent; Mrs. J. O. Stapf, secretary; Mrs. 
Herbert Holloran, treasurer; Mrs. 
Stockenger, Mrs. Metcalf and Mrs. 


Stapf, trustees. 

The 
meeting was a 
tion. The meeting itself 
by Mrs. Jacob Stockenger, Mrs. William 
Bloeth the Mrs. 
Bush of Binghamton address, 
Excellent 


the 
conven. 


luncheon which preceded 
the 


was 


feature of 
opened 
gave invocation, and 
made an 
the 
plished during the past year were made 
by the 
dents. 


reports of work accom- 


various local auxiliary presi- 
the 
report on sanitation, the 
efforts of the the 


good of the industry by bringing to the 


importance was 
told of 


promote 


Of outstanding 
which 
women to 


attention of the public the relation be- 
tween plumbing and public health. 
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a Questions 
DIGGING F 

*? 
. 

CUTS COSTS EADERS 

OF INSTALL- 

ING UNDER- , 
GROUND Tank Problem .. . . Next Question 
PIPING 

° 2 
pond No Lost Time ia ’ Reproduced below is the question presented to readers in the 
May issue of Domestic ENGINEERING together with the answer 

Be _ No Lost Motion © which was selected as one of the best of a large number of sound 

solutions. 

OPERATION OU can now make every minute and every — 


e movement count on your underground piping 
FUNCTIONS installations. There’s no wasted effort ... no 
costly wasted moments when you put the TROJAN 
WITH ONLY to work for you on this type of work. Two sep- 
ONE JAW arate jaws grip and release pipe automatically, 
OR BOTH moving any desired length forward . . . continually 
... at the rate of two feet per minute regardless 
TOGETHER = of direction handle is moved. May also be used 
e as : pusher, forcing new pipe in a straight line 
without necessity for excessive trench digging. 
OPERATES There are many TROJAN advantages which you, 
IN SMALL as a practical man, will readily appreciate. Not 
SPACE the least of these are its low cost and its ability 
to make money for you. It will pay you well to 
investigate. Write for details. 


The 


Mfd. by 


FRAIZ 
RAIZER Ro ?aA 


& 
SCOTT Combination Pipe 


An Extra Profit 
from ELKAY Showers 


Here is your big Op- 

















portunity to beat 
“Old Man Depres- 
sion’ this summer by 
Making Extra Profits 


from the _ installation 


of 


ELKAY ‘‘Sturdibilt’’ 
Shower Bath Cabinets 


Whether on new construction or remodeling jobs, 
there is an ELKAY Shower Bath Cabinet to meet 
every individual need — to fit every purse. 


Write today for new illustrated literature DE-7 with 
suggestions for New Ways to Increase Your Profits. 


EL AY CTS. 4a. 


4710 W. ARTHINGTON STREET, CHICAGO, ILLINOIS 


ELKAY PRODUCTS ARE DISTRIBUTED THROUGH 
RECOGNIZED PLUMBING WHOLESALERS 























A tank is fed by a pipe which discharges water into 
the tank at the rate of 20 g.p.m. for a five minute inter- 
val, then stops for ten minutes, then discharges again 
for five minutes, again stops and continues this cycle 
indefinitely. If the emptying pipe on the tank flows 
at a constant rate of 10 g.p.m. and there are 60 gal. in 
the tank when the filling pipe begins tts cycle, how many 
minutes will elapse before the tank is drained dry? 





CYCLES 





FLOW IN GALLONS 


25 30 35 
TIME IN MINUTES 











Fig. 1—The graphs on this chart given an accurate and 
informative solution to the May Readers Problem. See 
text for full explanation 











Here is the solution: “The problem presented in the 
May issue of Domestic ENGINEERING Is an interesting 
one and may be solved by several methods. The writer 
has chosen a simple graphic method because practical 
men in the plumbing industry realize fully the value of 
such analyses and the problem in question is especially 
interesting when thus treated. 


ADDITIONAL INFORMATION 


“Such a graph not only shows how many minutes are 
required to drain the tank but also yields a great deal of 
other useful information. For example, we find that 
the graph of the discharge crosses that of the supply 
at a point representing 26 minutes of elapsed time after 
the start of the first cycle which is indicated by the 
zero mark on the horizontal scale. Thus 26 minutes is 
the answer to the problem. One might also note that 
at the end of 15 minutes the tank had just 10 gal. in it. 
At the end of 18 minutes 220 gal. had gone into the 
tank and 180 had been removed, leaving 40 gal. in the 
tank at that instant. Under some circumstances it might 
also be desirable to know how many cycles would be 
complete before the tank was emptied and an exami- 
nation of the chart shows quickly that 1445 cycles are 
required. 

“The preparation of such a chart is obviously simple 
and gives, in a single operation, considerable data that 
might otherwise be quite difficult to obtain. 

“That the above is correct may be readily proven as 
follows: 60 gal. already in the tank plus 200 gal. added 
during two 5 minute feed periods equals 260 gal. Two 
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TURBINE 


WATER SYSTEMS 


ARE MAKING NEW FRIENDS EVERY DAY 


DEALERS from MAINE to CALI- 
FORNIA and ALASKA to CUBA are 
adopting BURKS exclusively. 















Because of 


® Larger dealer net profit 
@® World wide user accept- 


ance 
® Unmatched performance 
record 

© Recognized low wmainte- 


nance cost 

Jobber stocks available in 

every section 

® Greatest water system 
values 

® Unequalled efficiency 

® Exclusive Burks features 


ASK YOUR JOBBER 
Or write the factory re- 
garding Dealer Franchise 


The New Burks Super 

Niagarette with — 12 

gallon tank — Pump 

rubber mounted — 28 
foot lift 


AS LOW AS 


LIST 
F.0.8. FACTORY 
DECATUR PUMP COMPANY e@ DECATUR, ILL. 














Cross section view of the New Bettendorf Double-Heat 
Oil Burner, Model MV. 





OIL BURNERS ARE 
SELLING THIS YEAR 


The patented and exclusive features in Bettendorf Burners 
offer sales opportunities not found in any other make of 
burner. 
There's nothing else like them on the market—They’re far 
in advance of the conventional type of burner. 
In these models you can insure: 

(1) A Patented Method of preheating the air for combus- 


tion which produces a higher degree of flame effici- 
en 


cy. 
(2) A Patented Method of relieving combustion pressures, 


which eliminates pulsation and vibration in heating 
plants. 


BETTENDORF offers you worthwhile selling features that 
have a strong appeal to prospects, and enable you to dis- 
regard price competition. 
Don't fail to write for complete information on BETTEN- 
DORF DOUBLE HEAT BURNERS—They’re away ahead of 
the field and easiest to sell. 


MICRO-WESTCO, INC. 


BETTENDORF, IOWA 


New York Chicago 
90 West Street 


613 W. Wash. Blvd. 
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We have all sizes, 3, 4, 
5 and 6 tube. 





Sez = 


Quit Your Pushing 
And Shoving 





We're doing the best we can 
It’s your fault not ours 


OL durn it all, quit your romping on our heels. 
Stop doing all that pushing and shoving us. 
What if we have now and again, here lately, been 
a bit slow making deliveries right on the dot, of our 
Slenderized Radiators. 
Seems funny to you now don’t it, as how so many 
radiator plants is running only part time, and ours 
is going full tilt, and then some to keep up with 
orders. 
Maybe it’s because our Slenderized ones is made so 
good none others are as good. 
Maybe too, they are better looking; smoother cast- 
ings and all that. 
Might also be because we have a full line o’sizes 
from a three tube up to a six. 
Then again, it might be because such a lot of you 
want what Burnham makes, because Burnham makes 
it, which is reason enuff all by itself. 
Well anyway, what I started to say is, that we got 
caught up last week, and can now make shipments 
on all sizes any day you want them, and even some 


pal 


BURNHAM BOILER CORPORATION 


days you don't. 


poe 

Vanufacturers of Heating Equipment Since 1873 : * 

Irvington, New York Zanesville, Ohio ‘ . 
m 

Export Department see 

50 Church Street, New York City one 
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hundred and sixty gal. divided by 10 g.p.m. withdrawn 
equals 26 minutes to empty the tank with the next feed 
cycle still 4 minutes away.” 

The method used in answering this question is ap- 
plicable to many problems encountered in the plumbing 
and heating field and has the obvious advantage of giving 
a clear, graphic solution which may be understood by the 
most unmathematical prospect or customer. 


How Would You Answer 


This . 4 
Question’ 

A certain pneumatic water system tank requires the 
fumping in of 400 gal. of water to raise the tank pres- 
sure from 40 to 89 lb. per sq. in. A period of 10 min- 
utes is required to raise the pressure through this range. 
If it requires 8.6 lb. per sq. in. pressure to overcome the 
friction in the line and the total lift from the water 
level in the well to the tank is 30 ft., how many kilowatt- 
hours of current will be required to pump up the tank 
with a direct connected motor of 90 per cent efficiency 
and a pump of 70 per cent efficiency? 


This is a practical problem of a type frequently encoun- 
tered in actual practice. Prospective purchasers often want 
an accurate estimate of the cost of operation of equipment 
to be installed and the ability of the contractor to provide 
an accurate answer is an important factor in gaining the 
confidence of the purchaser and making him a regular cus- 
tomer. The most accurate and interestingly written reply 
to this question will be paid for and published in the Sep- 
tember issue of DoMEsStIc ENGINEERING. 
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To those contractors who are meeting 
most satisfactorily today’s demand for 
safety, comfort, convenience and economy, 
is going the greatest volume of profitable 
heating business. These are the requisites 
which CADWELL Heating Specialties sup- 
ply most dependably under all operating 
conditions. To place yourself in the CAD- 
WELL profit picture investigate the entire 
line. See your wholesaler without delay. 


Illustrated are the No. 45 Unit for Hot 


Water Heating Systems and the No. 25 
Temperature Pressure Relief Valve. 


LL MFC.CO, 


Established 1894 
MEW BRITAIN, CONN. 
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PRODUCTS 
for DEALERS 


Motorized Pipe 
Vise Stand 


A pipe vise stand, shown in the accompanying illus- 
tration, has just been announced, The stand is equipped 
with a power unit and chuck which enables the user 
to thread, cut and ream all sizes of pipe up to 2 in. 
inclusive, by power. 

The announcement states the pipe is gripped in a 
universal, bar-operated, scroll type chuck and is re- 
volved by the power unit concealed in the upper part 
of the stand on which the pipe is usually mounted. The 
die-stock, cutter or reamer is placed on the pipe in the 
conventional manner with the handles resting on sliding 
arms which are built in the sides of the stand. When 
the power is turned on the sliding arms take the torque 
of the pipe tools as the operations are performed. 

This new motorized pipe vise stand is announced by 
The Oster Mfg. Co., Cleveland. 








New Vise Stand New Modern Bathtub 


New Modern 
Bathtub 


A new bath—described as embodying advanced fea- 
tures of safety, practicality and sculpturesque beauty, 
has just been announced. 

leatures pointed out for this new bath include lower 
sides which are easily stepped over; a wide, flat bot- 
tom providing a sure footing for shower bathers as well 
as desirable length and width for tub bathers; increased 
water holding capacity; fast draining and a broad, flat 
rim which serves as a comfortable seat. The company 
states that this new bath has been designed to harmon- 
ize with other of its fixtures—lavatories and closets— 
to form matched sets. 

This new bath has been announced by Kohler Co., 


Kohler, Wis. 


Tempering 
Valve 

Shown in the accompanying illustration is a temper- 
ing valve which was announced recently. It is designed 
to protect the user of domestic hot water from possible 
injury through contact with water heated to an exces- 
sive temperature. 
This new tempering valve automatically mixes cold 
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@ Air-furnace malleable iron; dense, close-grained 
cast-iron; production and inspection methods de- 
veloped over a period of 86 years—these are the 
ingredients. The product is a complete line of 
fittings known throughout the world for their uni- 
form dependability—TIME-TESTED dependability 


which saves tempers and speeds production. 


JARECKI MANUFACTURING CO, 


Erie, Pa. 
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this Housing ever 
Breaks or Distorts we 


will replace it Free. 
THE RIDGE TOOL CO 
FLYRIA._ O 
> ——s 


Maia te ici 
Costs...with this Really 
Guaranteed FILED 


Millions of RIGID users find their 
wrench costs have dropped because this 
extraordinary wrench lasts far longer. 
They find their expense for wrench 
repairs cut fully 75% because of that 
RitaiD guarantee. 
These savings are important these days. 
The safe all-alloy RIAQIB does better, 
easier work. Safe powerful chrome mo- 
lybdenum jaws and handle. Adjusting nut 
always spins easily in all sizes, 6” to 60”. 
Cut your tool expense—order RIFAID 
wrenches today from your Supply House. 


The Ridge Tool Co., Elyria, Ohio 
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water with the hot water delivered from the tank or 
heater and delivers it to the house service pipes at a 
safe temperature, the announcement-states. Valves are 
regularly set at the factory to deliver water at approxi- 
mately 140 deg. Fahr. A wide range of temperature 
adjustment is possible, however, it is pointed out. Tem- 
peratures as low as 100 deg. Fahr. and as high as 160 
deg. Fahr. can be obtained by a simple adjustment of 
the valve. 

This new tempering valve is announced by Watts 
Regulator Co., Lawrence, Mass. 





Tempering Valve Scotch Marine Boiler 


Scotch Marine 
Type Boiler 


The accompanying illustration shows a Scotch ma- 
rine type of heating boiler which was announced re- 
cently. This unit is described as a self-contained, 1n- 
ternally-fired, cylindrical steam generator. 





















=) The Wrench for Pipes Against 
Flat Surfaces—the handy RIGID End Pattern 


Grips pipes in coils, against walls or floor, 
in tight places — saving time and trouble. 
Buy from your Supply House. 


lle (ID PIPE TOOLS 








one piece... 
pliable... 
feather edge 
on boot... 
Readily calked 


super ROOF 


FLANGE 


sold only 
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The furnace section of the boiler extends full length 
from front to rear head, it is pointed out, and is well 
below the water level under the return tubes. In this 
manner it is entirely surrounded by water. A bottom 
blow-off keeps the water clean, it is indicated. The 
i shell of the boiler is constructed of flange steel with 
55,000 to 65,000 Ib. per sq. in. tensile strength. The 
return tubes measure 3 in. and are constructed of 12 ga. 
copper alloy. 
This new Scotch marine boiler is announced by Ke- 
wanee Boiler Corp., Kewanee, III. 


Three 
Heating Units 


Recently announced were a new oil burner, the first 
the company has produced; a warm water heating sys- 
tem; and a packaged radiator heating system. The illus- 
tration which appears on the next page shows the cir- 
culator which is used to force water through the warm 
water heating system. 

The packaged radiator heating system is for use in 
small homes having either steam or hot water boilers. 
This packaged steam system is described as providing 

F 140 to 240 sq. ft. of radiation. All pipes, controls, 
4 etc., are boxed together. Charts are provided to con- 
: tractors and are arranged in such a manner that the 
contractor can quickly estimate the cost of any job. 
‘ The heating unit for the warm water system requires 
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only a small space in the wall at any point the home- 
owner wishes to place it. This unit is housed behind a 
small grille in each room. The new oil burner will be 
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When You Need a 
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Centrifugal Pump 






Let Gardner-Denver 
Assure Complete 
User Satisfaction! 















In canneries and tanneries... in paper mills and 
sugar mills . . . in sewage disposal plants, chemical 
plants . . . and wherever liquids containing sizable 
solids must be pumped, Gardner-Denver has a 
better pump for you to recommend. Types J and K 
side-suction sewage pumps are non-clogging. They 
will handle solids having a diameter of one pipe 
size smaller than pump size. They are specially 
proportioned and designed to give trouble-free 
service. They are so efficient that they soon pay 
fot themselves in power savings. 

Gardner-Denver has valuable information for 
you to use in recommending centrifugal pumps for 
specific services. Full information is yours for the 
asking—send for bulletin! Gardner-Denver Com- 
pany, Quincy, Illinois. 
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sold separately for attachment to existing -boilers and 
also as a complete burner-boiler unit. 

These new heating units have been announced by 
American Radiator Co., New York City. 











Air Valve 


Water Circulator 
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Radiator 
Air Valves 


The illustration presented herewith shows an angle 
pattern radiator valve which is one of four new valves 
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announced recently. 

These valves, it is indicated, were designed with 
ample capacity to vent radiators quickly and thoroughly. 
The internal construction provides liberal clearances 
which will prevent dirt from clogging and interfering 
with valve action, except under abnormal conditions, the 
announcement states. An important feature is provided 
in the crimped base construction which is described as 
absolutely leak proof. 

These new radiator air valves are announced by Hoff- 
man Specialty Co., Waterbury, Conn. 











EK RE’S a pump that’s easier to sell | Plumbers: Dependable 
—it looks different, is different. | : Merchandise Makes 


Simple in design, extremely sturdy, all 


parts are enclosed, protected from dust Profits Multiply 


and dirt yet readily accessible. 





You will be surprised at the interest 
. Does the quality of your plumb- 
this new pump will create when you dis- 
play it—an interest you can translate ing and heating supplies assure 
into dollar profits because, despite its | trouble-free, long-lasting installa- 
many advantages, the new Crane Shal- 
low Well Pump is priced to give you 
quick sales. 

Ask the Crane Salesman or write to- | you install the best in materials and 


day for complete information and our — | Sistures, Per tile better meacchen- 


tions? Remember, you save and 








save plenty in the long run when 


special dealer proposition. 
dise, always look to the responsible 


Ft . re A N a = plumbing and heating supplier in 


your vicinity. 
VALVES - FITTINGS - PIPE - PLUMBING - HEATING - PUMPS 


CRANE CO... GENERAL OFFICES: 836 SOUTH MICHIGAN AVENUE. CHICAGO 


NATION-WIDE SERVICE THROUGH 134 BRANCHES AND MORE THAN 500 WHOLESALERS aU stake sinohaslclacme Gner 


Get all the facts on the New Crane Finance Plan operating under aveliicvelellcimidele mhallure: Co. 
F. H. A. approval, at Government Rates. ‘4 M 
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Boiler YOU GET THE ADVANTAGE 


Accessories 
The three illustrations show, respectively, a pressure of money spent to improve 
limit control, a low water cut-off and an electric water the products you use 


valve which have just been announced. 

The low water cut-off may be installed, it is indicated, 
simply as a low water cut-off or as a combined cut-off 
and low water alarm when employing a switch which 
closes on a small drop in the water level to complete an 
alarm circuit. The electric water valve is listed as con- 
sisting of the company’s straight thrust valve mechanism 


WHEN YOU ASK FOR 


BARRETT 


STOPS and WASTES 


alee 










Limit Control Low Water Cut-Off Water Valve 


operated by a compound leverage which is described as 
assuring a positive and powerful closure against water 
pressures up to 150 Ib. When this valve is used in 
combination with the above-mentioned cut-off, the two 
units become a boiler water feeder and low water cut- 
off combination. Pressure limit control was designed 
for use on the company’s low water cut-off or for use 

on built-in models which have tappings provided for its efficient brass goods as to choose a good journeyman in 
; . preference to a poor one. Both situations add up to the 
installation. same thing. Inferior products and inferior workmen waste 
costly time which cuts your profit by increasing installation 


%& It's just as good business sense to choose mechanically 








costs. 
Because you're in business to make money ... and faulty 
products hinder journeymen ... the mechanical merit of 


Barrett Stops and Wastes ought to be worth a few seconds 
consideration. Comparison will reveal mechanical improve- 
ments that speed up installation .. . that reduce installation 
costs. Extra threads for easy starting . . . heavier “hexes’’ 
that make wrenches grab quickly and hold firmly ... a 
valve body with heavier walls of uniform thickness to 
eliminate risk of distortion . . . and a combination of 
stuffing box features that prevent time-wasting leaks. 


Have your wholesaler send over half a dozen Barrett Stops 
and Wastes. Make a labor-saving comparison of them 
with those you are now using ... fhe test will prove it's 
a good idea to insist upon Barrett rough brass goods. They 
save time ... and a plumber's time costs real money. The 


Now- 


DOMESTIC HOT WATER Successfully 
from a HOT WATER HEATING SYSTEM | se creverano prass MFG. COMPANY eee 


new, modern oval handle is another indication of how 





money is spent to improve the Barrett products you use. 


A truly economical domestic hot water heating unit. with ; & Waste 

a simple efficient hook-up that defies the cooling action 4610 Hamilton Avenue s Cleveland, Ohio Ground Key Line 

which takes place periodically in a circulating hot water Waterworks Brace 
Coods 


heating system. Pressure is equalized at inlet and out- 


let openings. thwarting the circulator’s cooling action. 
Standard Round “'O’’ Tankless Heaters have a remov- 
able cast iron flanged head for easy removal in clean- 
ing. Spiral copper tubing forms the generous sized 
heating element and the entire unit is easy to install. 


Used on Steam heating boilers also. 
Send for our new descriptive sheet on this and other 


Standard Heaters. PLUMBERS’ ROUGH BRASS GOODS 


STANDARD HEATER & OIL EQUIPMENT CO. | gum 
248 CORNELISON AVENUE JERSEY CITY, WN. J. | 
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THERE WILL BE 
SHOWERS OF 
SALES IF YOU 
SHOW THE 
ADAPTO LINE 











Weather forecast may predict “no showers” but the plumber 
who shows and pushes Mueller Adapto Showers will be show- 
ered with sales. 

Nearly everyone appreciates the added convenience of a 
shower but they do not know how easily they can install a 
shower right on their present bathroom installations without 
the customary alterations and repairs. All that is necessary is 
to explain the simplicity of these installations—they will prac- 


tically sell chemselves. 


eS CO. 


Decatur, lil. 
VITAL SPOT PRODUCTS 
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These boiler accessories have been announced by Mc- 
Donnell & Miller, Wrigley Bldg., Chicago. 


Screw Anchor 


for Fixture Installation 

The accompanying illustration shows a recently an- 
nounced screw anchor as it appears when used in wall- 
board. Uses listed for the screw anchor are for fasten- 
ing plumbing fixtures, bathroom and other accessories. 

The company states it is not necessary to tear out 
plaster work to “back up” for installations when using 
these anchors. The hole is drilled in the wall—either 
lath and plaster wall or solid wall—and the anchor is 


This illustration shows 
three steps in the in- 
stallation of the screw 
anchor described here 





inserted. The head of the screw is tapped until the 
cap prongs are imbedded and the cap is snug against 
the wall. The screw is then turned up until the fingers 
are expanded. The screw is then removed and the 
anchor 1s ready for use. A modification of this same 
screw anchor is used in the repair of boiler leaks. 

These screw anchors are announced by Croessant Ma- 
chine Works, Reading, Pa. 








GOOD TERRITORY 
STILL OPEN / 


For Dealers interested in 


=< Fast: selling 


FREDERICK STOKERS 


We're offering a Liberal Dealer Prop- 
osition on this completely modernized 
and re-styled line of Anthracite and 
Bituminous Stokers for domestic and 
commercial use. Youll be interested. 


look it over. No loliteolikels whatsoever 


The FREDERICK IRON & STEEL CO. 


Fast Street 


FREDERICK, MARYLAND 
Builders ol Good Stokers tor Yad) Years 
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NEWS of PATENTS 


Plumbing 


2,093,091. Valve. Harry McCarthy, Kewanee, Il, and 
French Hugh Morehead, New York, N. Y., assignors to Wal- 
worth Patents, Inc., Boston, Mass., a corporation of Mas- 
sachusetts. 














2,092,994 
COMBINED PIPE JOINT AND SEWER STOP 


2,095,645 
BATH FIXTURE 








2,094,170. Device to be Used in Connection With Toilet 
Bowls. Clarence L. Heald, Sigourney, Iowa. 

2,095,645. Bath Fixture. Fred H. Lewis, Chicago, III. 

2,092,994. Combined Pipe Joint and Sewer Stop. Ernest L. 
Vogt, Louisville, Ky. 











2,101,514 wit 
PIPE THREAD PROTECTOR 2,101,991 
FLUSH TANK VALVE APPARATUS 





2,101,894 


2,102,082 
BATHTUB HANGER PIPE JOINT 





2,101,514. Pipe Thread Protector. Louis R. Schmaus, 
Milwaukee, Wis., assignor to The NoKoRode Company, Mil- 
waukee, Wis., a corporation of Wisconsin. 


2,102,082. Bathtub Hanger. William B. Lucke, Wilmette, 
Ill. 


2,101,894. Pipe Joint. Roger C. Boughton, San Fran- 
cisco, Calif. 


2,101,991. Flush Tank Valve Apparatus. Walter H. Fin- 
ley and Charles H. Hamilton, Nashville, Tenn. 
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Master Septic Tank 


The San-Equip MASTER Septic Tank makes 
the entire plumbing installation more reliable. 
Its improved intake permits sewage to enter 
the tank rapidly, keeps the intake baffle clear 
and thereby reduces the likelihood of clogging. 
Protection that eliminates hardships for the 
homeowner, headaches for the builder and 
future trouble for yourself. 


Tell your builder what you know about Septic 
Tanks. Make him see the-value of installing 
San-Equip MASTER. It’s a quality installa- 
tion that requires less servicing than inferior 
tanks. 


If your regular jobber does not stock 
San-Equip Master Tanks, let us ship on 
approval from our nearby warehouse, 
billing you later as you instruct. WRITE 
for our free descriptive booklet; it will 
help you sell this better Master Tank. 


SAN-EQUIP INC. 
647 E. Brighton Ave., Syracuse, N. Y. 


Vertical Septic Tanks Drain Pools 
San Solvent Septic Toilet Systems 














WRITE FOR INFORMATION ON ALL. ITEMS 








































PLEASE THE OWNER... 
MAKE MORE PROFIT 


Sell These Approved 


TEMPERATURE CONTROLS 


4 J 
*, ¢ 
Conpon® 





G-A Temperature Controls are approved by An- 
thracite Industries Laboratories and by the Under- 
writers’ Laboratories—because they're safe, sensi- 
tive, outstandingly reliable. They’re approved by 
dealers everywhere—not only for their high quality 
—not only for the lasting satisfaction which they 
insure to owners—but because they offer both dealer 
and jobber a wider margin of profit on every instal- 
lation. 


G-A Controls have been proved by years of hard 
usage in thousands of installations. Contractors 
and heating engineers recommend them for trouble- 
free performance. Check the complete G-A line at 
your jobber’s. Or write for full details. 










IMMERSION 
WATER SWITCH 


This attractive, compact, re- 
liable instrument can be used 
in any two or three wire cir 
cuit using either high or low 
voltage current. A snap action, 
single pole, double throw, double 
break switch operates between 
pure silver contacts held firmly 
together until the instant of 
breaking. Also available as Fan 
Switch. 





THERMOSTATS—SINGLE and DOUBLE 


G-A Low Voltage Thermostats 
are unsurpassed in sensitivity and 
dependability. The unique de- 
sign of the base, which permits 
a free circulation of air, con- 
tributes to its immediate _re- 
sponse to temperature changes. 


Each instrument is tested and cali- 
brated before leaving the factory, 
but can be easily adjusted in the 
field by a simple nut adjustment. 


CONTROL MOTOR 


G-A Control Motors are designed 
for use on draft and check dam- 
per controls, and can also be 
used on mixing dampers, gas 
valves and similar equipment. 
No outside transformers, dust- 
tight case. Rust proof. Power- 
ful. Sturdy. Altogether depend- 
able. 
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& WRITE TODAY FOR COMPLETE CATALOG 
AND PRICE LIST OR SEE YOUR JOBBER 


GLEASON-AVERY, INC. 


Auburn, New York 
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New Information 
and Aids to Sales 


Ash Removal 


Information 

Anthracite Industries, Inc., Chrysler Bldg., New York 
City, has just issued two bulletins dealing with various 
types of structures which can be built for the removal 
of ashes from boilers by the gravity method. Line draw- 
ings are used extensively in both bulletins to show the 
type of under-boiler construction used in each instance. 
Detailed line drawings with dimension tables are pre- 
sented and may be used for actual construction pur- 
poses. Each bulletin measures 8% by 11 in. and is 
printed in two colors. 


Flush Valve 


Catalog 

The Imperial Brass Mfg. Co., 1231 W. Harrison St., 
Chicago, has just issued a catalog showing its modern 
flush valve combinations. This piece of literature meas- 
ures 814 by 11 in. and it contains 24 pages. The flush 
valve combinations are shown complete with roughing- 
in drawings. Thirty-six of these combinations are shown 
and. described. The book includes complete data on 
flush valve connections, syphon-preventing  shut-offs, 
closet seat bumpers and repair parts. 














O7 
DEPENDABLE 





EH NGINEERS who have used Kennedy Valves 
know that they are thoroughly reliable in 
eve t. Every Kennedy Valve type can 
be p Bares upon to close tightly, open easily, 
and give lastingly good service. You are safe 
when you standardize on Kennedy. Descriptive 
bulletins sent on request. 


The Kennedy Valve Mfg. Ce., Elmira, N. Y. 

















BUY KENNEDY PRODUCTS FROM YOUR LOCAL DEALER 
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Plumbing Fixtures 


Literature 

Fisher Brass Co., Inc., Marysville, Ohio, has just an- 
nounced the issuance of a 53 page catalog devoted to 
descriptions and illustrations of its line of modern plumb- 
ing fixtures. The catalog is bound loose-leaf in a heavy 
yellow cardboard cover. Tabbed page edges are pro- 
vided to make reference easy. The booklet is divided 
into five sections. ‘These sections are respectively: kit- 
chen, lavatory, bath, laundry, and measurements. The 
book is well indexed and profusely illustrated, 


Catalog Sheet on 


Increasing Water Pressure 

A catalog sheet, measuring 81% by 11 in., has just 
been issued by Endurable. Products Co., 1316 Bankers 
Security Bldg., Philadelphia. This piece of literature 
expiuns the working details of the company’s appliance 
for cleaning water pipes between house foundations and 
the street without interrupting the water service. The 
shect measures 8% by 11 in. and it is printed in two 
An illustration of the device itself is shown. 


~~ 


CC rte ITS, 


Pumps, Water Systems, 


and Accessories 

The Everite Pump & Manufacturing Co., Inc., Lan- 
caster, Pa., has just issued a loose-leaf folder in which 
is bound a catalog describing its line of water pumps, 
another catalog which tells about the company’s line of 


ey 
€ ns leapt 
r do, Ff oe aid | 
a of " Pa Lyre 
a. 4 ’ > eae Be oe 
oP er A & * 





i "taut tia? 

HE next time you are in a pub- 

lic place, drop in and take a 
look at the soap facilities in the wash 
room. In a great many cases you 
will have uncovered a good pros- 
pect for soap dispensers. 
Why not go after this soap dis- 
penser business in service stations, 
restaurants, schools, office build- 
ings, theatres. hotels and other 
places where cake soap is waste- 
ful, unclean and unpleasant to use 
and where the public demand is 
for clean, sanitary soap dispensing 
equipment? 
With Watrous Liquid Soap Dis- 
pensers you can offer not only the 
finest and most sanitary soap dis- 
pensing equipment for any type of 
job, but also a means of substan- 
tially reducing soap expense. 
Get started today by writing for 
complete information. 


THE IMPERIAL BRASS MFG. CO. 
1231 W. Harrison St., Chicago, Ill. 






y 
* 






@ There is a of Watrous 
dispenser to suit every require- 
ment... various models for 
wall mounting, others attach to 
lavatory tops, foot or knee 
operated types for hospital use, 
gravity systems with central 
soap container and portable dis- 
pensers of both floor and table 
types. 





THEY PAY FOR THEMSELVES IN THE SOAP THEY SAVE 
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MILVACO 


BELLOWS TYPE TRAPS 


SET NEW 
STANDARDS 
oe 

ENDURING 
EFFICIENCY 
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Fig. No. 
%” and 34” 


400 ft 


25-4 
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cap 
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Fig. 


200 ft. cap. 


and Here Are & Important Reasons Why 


1 The MILVACO -Bellows is one-piece Phosphor 
Bronze construction, hydraulically formed, provid- 
ing uniform wall thickness. 


There are no joints or seams at points of stress, 
insuring an absolute maximum of resistance to 
mechanical fatigue or failure in operation. 


The added resiliency and greater flexibility of the 
MILVACO Bellows insures more sensitive operation 
and positive seating accuracy. 


Every MILVACO Bellows is pre-tested and thor- 
oughly inspected before being assembled in the 
trap body. 

MILVACO Bellows type traps are made in exact 
accordance with rigid MILVACO precision stan- 
dards and are guaranteed to meet the most exact- 
ing service requirements for which they are recom- 





| mended. 
MILWAUKEE WISCONSIN 
Manufacturers of 
MILVACO HEATING SPECIALTIES AND APPROVED BRONZE VALVES 


































































a 8 sizes (%” to 8”) Cadmium plated finish. 


i quality. Comes with chain attachment for 
mounting to post or tree, 


l-piece (pat.) drop-forged jaws. Solid center 
prevents bending of smallest pipe or lightest 
conduit. Drop-forged base, Drop-forged Han- 
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The body 
ARMSTRONG B R O "s. 
Standard Vise is of Certi- 
fied Malleable Iron with 
an unbreakable drop- 
forged steel hook. The 
Jaws, which are replace- 

able, are tool steel with 
milled teeth. This is a quick-action vise accu- 
rately made for lifetime service with oval 
shaped handle ends that will not pinch hands, 
special steel screws have double-wear threads. 





















The Post (open-side) Vise is of identical 


The ARMSTRONG BROS. Chain Vise has 


dle. Hardened Steel Nut. Tested Chain. 


ARMSTRONG BROS. 
TOOL CO. 
a he Tool Holder People’ 


323 WN. Franciseo Ave., Chieago, U. 8. A. 
Eastern Warehouse and Sales: {99 Lafayette St., New York 
San Francisco Lendon 
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water systems, and two price lists of its pumps, water 
systems and accessories. Accessories are also described 
in the two catalogs. The catalogs are printed in two 
colors ana are bound in the loose-leaf cover which is of 
heavy paper. Illustrations are used profusely through- 
out the literature. 


Catalog on 


Valve Line 

Walworth Company, 60 East 42 St., New York City, 
has just issued a catalog covering the company’s com- 
plete line of valves, fittings, pipe and tools. This book 
contains 602 pages. In the center of the booklet is a 
red index which permits quick reference to each class 
of product listed in the book. Arrows on the red index 
pages point to the section markers at the beginning of 
each classified section. The company has asked that 
all those making requests for this book do so on their 
company’s letterhead. 


On Industrial and 


Commercial Plumbing 

A detailed guide for the installation of plumbing and 
heating equipment in industrial buildings has just been 
issued by Crane Co., 836 South Michigan Ave., Chicago. 
This booklet, which is printed in two colors, covers by 
word and picture, such subjects as the importance of 
proper sanitation in industry, the dangers of back-si- 
phonage, typical installations, lavatories, faucets and fix- 
tures for wash sinks, showers, drinking fountains, water 











Made for Long Rugged Service 





Boiler Tube Cleaners, Flue Brushes, Wire Heater 
Brushes, Handy Cleaner Brushes, Fire Brooms, 


Track Brooms. 
Tempered Steel 
The Worcester line is complete. 
Catalog gladly sent upon request. 


WORCESTER BRUSH and SCRAPER CO. 
10 AUSTIN STREET WORCESTER. MASS. 
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closets, urinals, sinks and plumbing brass. Heating 
equipment and industrial hospital equipment are also 
described. The booklet contains 32 pages and it meas- 


ures 8% by 11 in. 


Boiler 
Specialties 

Two folders have just been issued by McDonnell & 
Miller, Wrigley Bldg., Chicago. One of these pieces 
of literature announces a double-purpose low water cut- 
off, a new electric water valve and a new pressure limit 
control. The second piece is a condensed catalog and 
price list which was effective May 15, 1938. Each 
folder contains four pages and measures 8% by 11 in. 
The advancements made in the interior construction of 
the three new units are portrayed in detailed and cross- 
sectional illustrations. Fourteen pieces of equipment 
are illustrated in the condensed catalog. 


Heating 
Specialties List 

Watts Regulator Co., Lawrence, Mass., has just is- 
sued a condensed catalog and trade price list. Its pur- 
pose 1s to acquaint the plumbing and heating trade with 
company’s line of heating specialties and to list the price 
of these items. The literature measures 8% by 11 in. 
and contains six pages. It is printed in two colors. 


Among the items illustrated and described are tempera- 
ture and pressure relief valves, pressure regulators, hot 
water heating regulators and circulators. 





ALL DEALERS INTERESTED IN GREATER SALES 
AND PROFITS WILL DO WELL TO LOOK AT 
KOL-MASTER THE LARGEST AND MOST 


COMPLETE LINE OF SINGLE RETORT, UNDER.- 
FEED, SCREWFEED STOKERS IN THE INDUSTRY! 
(More than 40 models ranging in capacity from 
$0 fo 1600 Ibs. per hour.) Write for Catalog 300. 


* 
KOL-MASTER CORP., OREGON, ILLINOIS 
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Valves have 


Fairbanks 


a unusual strength and long life. 
% They are made of the highest 


“> grade materials, uniformly distrib- 

uted and accurately machined through- 
out. Before leaving our factory every 
valve is carefully inspected and tested. 


In every detail, Fairbanks Valves are built % 
to withstand severe service and assure low main- 


tenance cost. 


Your satisfaction is assured by our experience 


of over fifty years in the manufacture of valves. 


Distributors everywhere sell Fairbanks Bronze ° 
and Iron Valves for low, medium or high + 
pressure, with screwed and flanged ends, in. 
globe, gate, angle, check and cross patterns. 


Write today 
for Catalog 
No. 21. 


THE FAIRBANKS 
COMPANY 


Valves, Dart Unions, Hand 
Trucks and Wheelbarrows 


Executive Offices: 
395 Lafayette St., 
New York, N. Y. 


Boston, Pittsburgh — Distributors 
in Principal Cities ; 
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Factories: Binghamton, N. Y. 
Rome, Ga. 
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SPECIAL SINKS 
to fit any space 


Non-absorbing and non-staining, Alberene 
Stone is ideal for sinks and laundry trays. 
Tongue and groove joints with hidden 
bolts, permanently cemented, have the 
strength, solidity and tightness of one- 
piece units. 

As you know, Alberene is natural quarried 
soapstone. Acid-, heat-, and wear-resist- 
ing. It can be shaped, sawed and fabri- 
cated in any desired shape or form with- 
out danger of chipping or spalling. 
Order Alberene Sinks of any dimensions 
to fill any desired spaces. Shipment will 
be made within one week from the receipt 
of order and complete details as to sizes, 
openings, etc. 

Write for special price on the Alberene 
44” Laundry Tray, plain and in Duco 
colors. 











ALBERENE STONE CORP. OF VIRGINIA 
419 Fourth Avenue, New York, N. Y. 
Quarries and Mills at Schuyler, Va. 


LBERENE 


STONE § sinks-TRAYS 


ee 














N 
‘The Kind bou Swear By and Never at™ 


NYE SOLID 
MALLEABLE STOCK 
With Adjustable Guide 








Capacity \%” to 1” Pipe 


This stock regularly furnished with Nye No. 1 
Solid Skip Tooth Threaded Throat Dies. Will take 
solid 24%4x2'4% Square Dies of any make. 


The die fits snugly and is held securely to the stock 
by two screws, assuring perfect alignment with the 
pipe. Die may be removed by partially loosening 
the screws and sliding it out sideways. 


In addition to pipe % to 1”, the compact adjust- 
able guide will accommodate a 1” coupling when the 
operator finds it necessary to thread short nipples. 


Will also handle bolts from \% to 1”. 
ASK YOUR JOBBER 














The NYE Tool & Machine Works 
4120-30 Fullerton Avenue, Chicago, Ll, U. S. A. 
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Cold Storage— 


(Continued from Page 37) 
For example, some fruits must be placed in ice cream 
cartons and covered with simple syrup to maintain 
color and body. Fish can be stored also, but to prevent 
the odor spreading to other stored goods they should 
be immersed in water before freezing in order to form 
a shell of ice about them. 

After processing, all foods must be quickly frozen be- 
fore being placed in storage lockers in order to avoid 
objectionable odors, drippage from lockers and uneven 
heat gains in the locker room. 

The design of the sharp freezing room has undergone 
considerable change since the first plants were put in 
operation. The sharp freezing room in these early plants 
maintained room temperatures from 5 to 10 deg. Fahr. 
below zero and depended upon the gravity circulation 
for the necessary air motion. The result was that the 
products froze rapidly but unevenly. In the case of 
meats, the lower portion of each piece froze more rap- 
idly than the top, resulting in “burning” on the under- 
side of the package and the formation of large ice cry- 
stals in the upper portion. Such large ice crystals are 
undesirable since they cause bursting of the cell tissues 
with the result that the meat juices are lost and the 
texture of the meat spoiled. The sharp freezing rooms 
of the more recent plants are provided with forced air 
circulation with capacities which allow as many as four 
air changes per minute over the product. This design 
accomplishes an even and thorough job of freezing with 
temperatures as high as 10 deg. Fahr. above zero, Under 









Furnished in 2%” to 8” sizes, 
wi h switch and transformer for 
shut-off service. Or with switch, 
transformer and thermostat 
where desired. 





MOTOR-OPERATED 
WEBSTER CONTROL VALVES 


For Low Pressure Steam Service 
Wherever a motor-operated control valve is required 
for low-pressure steam service, the Webster Main 
Steam Control Valve gives long-time effectiveness at 
a cost well below what you would expect to pay. 
my By the makersof This compact, durable unit has 
4 proved its worth as an integral 
Vo tem feature of Webster centrally con- 
Steam Heating trolled Systems of Steam Heating. 
Now available for use separately. Prices on request. 


S 1888 | WARREN WEBSTER & COMPANY, CAMDEN, N.J [193g g 
~ Pioneers of Modern Steam Heating — 


>| 50 YEARS OF HEATING PROGRESS | < 


R._ presentatives in €0 principal U. S. Cities—Darling Bros., Lid., Montreal, Canada 
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these conditions the meat is frozen without dehydration 
and with a minimum of ice crystal formation. The 
higher temperatures permit correspondingly higher rela- 
tive humidities and also require smaller compressor sizes. 

The steps in calculating losses for the sharp freezer are: 

1. Estimate the number of pounds of product per 
day by multiplying the number of lockers by 2 Ib. 

2. Calculate the heat gain to reduce product to freez- 
ing point by the following equation: 


Lb. of product * temperature difference & U.75 








24 hours * 0.67 
= Heat gain in Btu. per hour 
where 0.75 is the approximate specific heat. 
3. Calculate the heat gain to freeze the product with 
no change in temperature by the following equation: 


Lb. of product & 115 Btu. per pound 


24 hours x 0.67 
stu. per hour 





Heat gain in 


where 115 Btu. per pound ts the heat of fusion of the 
product. 

4. Calculate the heat gain to reduce product tem- 
perature from freezing to 10 deg. Fahr. above zero by 
the following equation: 

Lb. of product * temperature difference 


0.45 


24 hours * 0.67 
= Heat gain in Btu. per hour 
where 0.45 is approximate specific heat after freezing. 


THULE 
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UHC 


LTESrteu 
PRECISION 


Merchant Couplings 
Nipples . . . Caps 


Thoroughly Tested — Accurately 
made, in accordance with the 
highest plumbing standards. 
Couplings made from solid bar 
and seamless tubing: Nipples 
made from new tested pipe. You 
can ALWAYS depend on “X-L” 
Quality Fittings. 
Sold by Recognized Distributors 


and Jobbers in the United 
States and Canada 








[WHEELING MACHINE 
iPRODUCTS COMPANY 
WHEELING. W. VA. 
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INSTALLATION COSTS ° 


Quality equipment properly installed and correctly serviced is a win- 
ning combination you can always depend on to bring that satisfied cus- 
tomer’s recommendation so valuable to every business. You’ve always 
been able to control the quality of your equipment; and NOW you can 
control the quality of your installation and service work. 

More than 100 leading manufacturers are officially endorsing and 
recommending the Training Program being conducted by the Refrigera- 
tion & Air Conditioning Institute under the direction and supervision 
of factory engineers, working right in the industry, so as to provide you 
with a source of dependable, highly skilled refrigeration and air con- 
ditioning service engineers. This New Type of Craftsman, created 
especially for the Refrigeration and Air Conditioning Industry is,in a 
way, a composite of all the crafts employed in air conditioning work 
insofar as they are used in Air Conditioning installations. He can help 
you increase your net profits in three ways:—first, Eliminates the need 
for costly training; second, Reduce your service expense; third, Helps 
to develop new business through satisfied customers. He is then, a man 
who can become a definite asset to your business from the first day his 
name is added to your payroll. 

The individual qualifications of each man trained by the Refrigeration 
& Air Conditioning Institute is recorded in a form which enables you to 
select, at a glance, the man best suited to your needs. ... Mr. Em- 
ployer, will you let us shoulder your Training Costs and help you solve 
your man-power problem ? 





MORE THAN 100 LEADING MANUFAC. mo oo r 
TURERS “OFFICIALLY” ENDORSE AND ae 
PRESIDENT 


RECOMMEND THIS TRAINING PROGRAM 


Division of the Industrial Training Corporation 
2130-2158 Lawrence Avenue ° 
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GALVANIZING 


Galvanizing—the armor against corrosion—must 
have no weak spots. Wessels Range Boilers are 
given a heavy, tough coating of pure zinc spelter 
inside and out by the hot dip process. 





Searching inspection — inside and out—and if 
bare spots appear, back it goes for repickling 
and regalvanizing. 

There is profit in Wessels Boilers—WRITE FOR 
DATA — “Wessels Welded’ — ‘Double Seal’ — 
"Star Naco.” 


D.D.WESSELS & SONS Co. 


1625 EUCLID AVE., EAST ; 
DETROIT, MICHIGAN ‘ 


WéssELs Range Boilers 


are better... Here's why 
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“NEW TYPE OF CRAFTSMAN” 
TO REDUCE YOUR SERVICE AND 





REFRIGERATION & AIR CONDITIONING INSTITUTE 


CHICAGO, ILLINOIS 
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1 44 Pages 


Write for Copy! == 
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| Bathroon $$$ _= 


A ag nate 




































No matter what you may 


WHAT want ... whether it be a 


competent employee ...a 
change of position... anew 


YOU business ... a new partner 


... used tools or equipment 


WANT . . . @ Classified advertise- 


ment will put you in touch 
with the parties you want 


CLASSIFIED to reach. The cost is very 


little but may mean much to 


ADVERTISING 7°" in returns. 



























YOUR FITTING PROBLEM 


IS SOLVED 
when you say 


“SQUARE GEES, 


Fittings 














MALLEABLE.CAST IRON 


DRAINAGE. BRASS 
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9. The heat transmission through the insulated walls, 
floor and ceiling is obtained by multiplying the coef- 
cient of transmission by the number of sq. ft. wall, ceil- 
ing and floor surface by the number of degrees tempera- 
ture difference between the interior of the quick freez- 
ing room and the adjoining rooms. 

6. The heat gain from lights in use in the freezing 
room is obtained by multiplying the wattage by 3.4 to 
give Btu. per hour. 

7. The heat gain from occupancy is obtained by mul- 
tiplying the number of people working in the freezing 
room by 870 to give the Btu. per hour for the period 
of occupancy. 

8. The heat gain for the doors is obtained by multi- 
plying the factor for door loss by the number of cu. ft. 
in the room by the number of degrees temperature dif- 
ference between the quick freezing room and the ad- 
joining rooms. 

9. To the total of the above, add a safety factor of 
approximately 12 per cent to obtain the total heat gain 
for the room in Btu. per hour. 

In order to avoid dehydration, the relative humidity 
in the quick freezing room must be maintained at ap- 
proximately 90 per cent requiring, therefore, that a 
temperature difference not exceeding 10 to 15 deg. 
Fahr. exist between the refrigerant and the room tem- 
perature. 

The temperature in this room must be maintained con- 
stantly at 10 to 15 deg. Fahr. above zero with a relative 
humidity of 90 per cent. Refrigerating equipment and 
temperature controls must be selected with the greatest 
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CONDITIONED 


of course—the largest area of modern 
hotel air conditioning is found in the 
world’s largest hotel, where all the 
lobbies, dining rooms, meeting rooms, 
and a substantial number of guest 
rooms are air cooled — delightfully 


STEVENS 
HOTEL 
CHICAGO 


On Michigan Avenue 
Overlooking Chicago’s natural air conditioner — 


Lake Michigan 
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‘amount of care as undue variation in temperature or 
failure of equipment may result in heavy losses due to 
product spoilage. The heat gain for this locker room 
may be appreciably reduced by providing cooled ante- 
rooms or vestibules in order to reduce heat gain through 
the doors and also to help dehumidify the incoming air 
and thus prevent undue accumulation of frost on the 
cooling coils in the locker room. 

Following is an outline of the calculations necessary 
to secure the total heat gain for the locker room. 

1. Obtain the heat transmission through walls, floor 
and ceiling by multiplying the number of sq. ft. of sur- 
face by the temperature difference between the interior 
and adjoining rooms by the coefficient of transmission 
for the construction used. 

2. Obtain the heat gain through doors by multiply- 
ing the door loss factor by the number of cu. ft. in the 
room by the temperature difference between the storage 
room and vestibule. 

3. Obtain the heat gain from lights in use by multi- 
plying wattage by 3.4 to obtain the Btu. per hour. 

4. Estimate the heat gain from occupancy by assum- 
ing a constant occupancy of two persons per hundred 
lockers multiplied by 870. 

5. To the total of the above items, add approximately 
15 per cent as a safety factor. 

Another advantage of using refrigerating 
units for the chill room and the freezing and storage 
rooms is that defrosting may be accomplished by shut- 
ting one unit down and diverting the compressor dis- 
charge from the other unit through the cooling coils 


separate 
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willhelp you win 
really profitable contracts 





Bathe-Rite shower cabinets ‘go 
whole hog’’ for the plumber. You 
furnish ALL the parts for the in- 
stallation — not just the valves. 
head and drain. Bathe-Rite cab- 
inets—simple and easy to install 
—provide you with money-mak- 
ing work you want to do—and at 
prices that enable you to get the 
contract. 


No other home improvement 
matches the profit possibilities of 
this low cost modern shower cab- 
inet that fits in practically any 
corner or closet. Hundreds of 
leading plumbers are selling 
Bathe-Rite today. Bathe-Rite na- 
tional advertising to architects. 
hotel managers, and home own- 
ers helps locate prospects—makes 
contracts easier to get. 


Write now for the colorful free 
Bathe-Rite folder and complete in- 
formation on these attractive cab- 
inets that are ready for instant 
shipment. 


Milwaukee Stamping Co. 


816 So. 72nd Street, Milwaukee, Wis. 
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SHOWER 
CABINETS 


Priced to sell at today’s 
market —the Bathe-Rite 
line is the national leader 
in shower cabinets. The 
line is complete — cab- 
inets from $34.85 to 
$275.00. 











Yard 
Hydrants 


Wall 
Hydrants 


Street 
Washers “O. 
Fire 
Hydrants 


Sold only through regular 
wholesale channels 


Send for specification sheets. 


John C. Kupferle 


Foundry Co. 
St. Louis, Mo. 

































































EVERITE warer systems 


FOR FARMS 
AND SUBURBAN HOMES 


Made to serve—not to service, 
Everite shallow and deep well 
pumps make friends wherever 
installed. Profit and prestige 
accrue to dealers who handle 
“the best pump that money 
can buy.” New catalog now 
ready. Some territory avail- 
able for progressive dealers. 


WATER SYSTEMS @ SUMP PUMPS @ HOT WATER CIRCULATORS 
EVERITE PUMP & MFG. CO., Inc. 
LANCASTER, PENNA. 
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Beer Incomes can now 
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| S atis fy "STALLATIoy 
| : IN Pasy 
, Champagne Appetites /_,,/'. 


@ The new 1938 COAL CARBURETOR—a 
more economical and fool proof method of 


! automatic heat. i x h 2 C 0 A l 


Savi in fuel h he F.H.A. 
| ————— CARBURETOR 


@ Tremendous market. Low in price. Minimum c om Pp any 


sales resistance. Large margin of profit. 


@ Exclusive Distributor’s franchises available for * 
certain territories. 


NEW BRUNSWICK 
@ Complete information upon request. WRITE 
TODAY. . NEW JERSEY 











GIVE YOUR CUSTOMER AN INSTALLATION THAT 
WILL OPERATE EFFICIENTLY! 


THOMPSON'S FREE PLAN SERVICE IS FOR YOU. 
Obtain Your Detailed Layout of a Thompson Con- 
cealed Lawn Sprinkling System Today. 


THOMPSON MANUFACTURING COMPANY 
2251 East 7th St. Los Angeles, Calif. 


“ "a errer vatve.--mean PROFIT! 


; 
































No. 33 DUAL FLOAT VACUUM 
BREAKING AIR VALVE 














Typical of the entire line, this valve is designed and constructed 
to give peak performance... net bigger profits on every job. 
Accurately controls venting throughout entire one-pipe system 
Tamper Proof Vent Lock, 5 Venting Speeds, Large Orifice 
Upper Corrugated Float and many other built-in features assure 
simple, positive action. See your jobber or write us. 


SLATER MFG. CO., wakericco. mass. 
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which act as condensers for the system remaining in 
operation and accomplish the defrosting in a period of 
about 15 minutes. Because of the short period required, 
defrosting can be done frequently, thereby maintaining 
coils free of ice and frost with resulting lower operating 
costs and more rapid heat transfer. A receptor is placed 
under the unit defrosting and all condensation is col- 
lected. 

In addition to the air conditioning and refrigerating 
requirements of such storage plants are the regular 
plumbing requirements. A sink is needed in the pro- 
cessing room, water and waste connections for the re- 
frigerating units, toilet and lavatory accommodations for 
attendants and tenants. 


Check List— 


(Continued from Page 39) 


8. Am I using modern direct mail selling and col- 
lecting methods to increase sales and economy? 
Personalized direct mail advertising still pulls if it 
carries a strong appeal according to numerous contrac- 
tor-dealers in a position to know and personal letters 
still beat the out and out dun when it comes to collecting 
past due bills. A good letter will often save a personal 
call and thus means a real dollar saving. 

9. Am I constantly checking over past customer 
files for additional remodeling prospects? 

It is twice as easy to sell a past customer as a stranger 
most contractor-dealers interviewed agree. The mak- 
ing of a contact is half the deal, but in the case of past 
customers they already know the dealer and hence are 
half sold. Many dealers check back a few weeks after 
a job is installed to see that everything is still all right. 
This free recheck can often result in new business and it 
builds good will. It may be made cheaply by telephone 
from past customer files. 

10. Am I actually asking everyone to buy, and are 
my employees salesmen, regardless of other 
duties? 

Today customers seldom buy major installations with- 


out being pushed for the order. Dealers insist that it 1s 


often on the third or fourth solicitation that resistance 
finally crumbles and the job is wrapped up. Selling 
methods of kindred lines of merchandise have made it 
necessary for many dealers today to take a more ag- 
gressive selling attitude. 








| Hol-Anchor Adjustable 












Bath Tub Hangers 


Five Reasons Why 
You Should USE THEM 


l They provide the most positive and efficient 

installation method for securely leveling all 
types of built-in tubs. 

2 Easily and economically installed; attached to 
studding with only two lag screws. 
“oat as jacks to raise or lower tub to proper 
level. 

4 Delivered to you packed in box, with screws 
and bolts for complete installation. 

5 Permanently holds tub in place and reduces 
the possibility of settling to the minimum. 


Sold through recognized Plumbing Sup- 
ply Houses. 
For Further Details Write 












Hollaender Hanger Co., 1833 Sycamore St, Cincinnati, 0. 
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11. Am I applying a clean-up and modernize cam- 
paign to my own business as an example to my 
customers ? 

The power of suggestion is tremendous according to 
successful dealers surveyed. A modernized shop with 
modern displays, good lighting and spotless windows 
spells success for the dealer, attracts trade and suggests 
renovation to the customer in need of new plumbing 
and heating equipment. The drive for remodeling must 
begin at home. 

12. Am I tying in with the Business Building cam- 
paign for the plumbing and heating industry as 
a constructive selling force? 

The current campaign to build business is designed 
to aid the contractor-dealer in getting more business 
through his own constructive effort and has as addi- 
tional incentive a first prize of an International Truck. 
Other prizes will be announced shortly, all going to deal- 
ers for increasing their business. 

13. Am I taking active part in civic and group ac- 
tivities to multiply my contacts and sales? 

Survey shows that customers like to buy where they 
are known. Especially in periods of so called recession 
people are giving their business to friends, according to 
contractor-dealers interviewed. Dealers actively par- 
ticipating in fraternal, municipal and social organiza- 
tions and projects report benefiting very materially from 
these additional contacts and also enhance their business 
standing in the community. 

14. Am I using the present business conditions as 
an incentive for hard work rather than an excuse 
to let down on the job? 

The wide-awake dealers interviewed are finding com- 
petition less at present because many competitors have 
let down on the job. Business today goes not to the 
dealer who sits home wondering why jobs are few; it 
goes to the dealer who is on his toes. Says Mr. A. E. 
Rose, South Side Chicago contractor-dealer : “Our bust- 
ness today is good. When times are slack we go out 
after the orders. You won't find any men loafing here. 
We use the dull periods to prepare detailed presentations 
for use on evening calls.” 


Model Store— 


(Continued from Page 41) 
public who have become acquainted with them through 
magazine, newspaper and radio advertising. 
“All our plumbing and heating equipment is of the 








THE TRAPS THAT SET THEIR OWN STANDARDS 


that assures efficient heat- 
ing. The Marsh line is 
complete. It includes dia- 
phragm and bellows type 
radiator traps, float and 
thermostatic traps 
and inverted bucket 
traps for a wide 
range of services 
and pressures. Ask 
for latest bulletins. 


® The product of long ex- 
perience, Marsh Radiator 
Traps have that sensitive, 
precise 
operation 






JAS. P. MARSH CORPORATION 
2051 Southport Ave., Chicago 
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For anc 
Stone, 
Briek, 





Amazing NEW Lead Al- 
loy Paine Lead Anchors 
hold beyond anything 
else of their kind. Ex- 
treme flexibility, easy 
flowing, greater strength. 
ideal for use in most 
fragile as well as toughest ma- 
terial. Send for sample today. 


THE PAINE COMPANY 





Dept. (87 
FIG. 910 2947 Carroll Ave.. CHICAGO 
79 Barclay Street, NEW YORK 


BARBER Gas 


Pressure Regulators 


Barber Kegulators have every- 
thing that a Quality Regulator 
must have—compact, attractive ap- 
pearance in keeping with the mod- 
ern trend in heating equipment de- 
sign—high precision standards of 
manufacture—operrate at very low 
pressure drop. All bronze body, 
brass working parte. Sizes “4” to 
1%”, A. G. A. approved. Write to- 
day for catalog and prices on the 
complete line of Barber Conversion 
Burners and Kegulators. 


The Barber Gas Burner Co. yoy, 
3702-4 Superior Avenue i”, 1 


CLEVELAND OHIO 





ANCHORS 


(lead expansion) 


BEST 


horing in 
Cement, 
Slate, 
Marble, 
Tile and 


similar 
mate - 
rials. 





, in “*. “%*. 4”. 
and 2” 
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4”. 1% 
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CLAYTON & LAMBERT MFG. CO., DETROIT 
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Thousands have found Sulflo superior 
to any cutting oils ever used before. 
We ure so convinced that you teo will 


find this true we offer a % pint can of 
TRIAL CA N Sulfio free. Give us your jobber’s name 
when writing for your free can. 





Cut Perfect Threads—Get Tighter Joints. Use 
Sulfio on your next threading job. Saves time 
and tools. Does a better job in half the time. 
Ask your jobber. 

Sulflo 
Corporation 
of America 
701 Spring St. 
that flows Elizabeth, N.J.| 


MODERN CUTTING OIL 








Sulphur 
THE «.- 























ADAMS ENGINEERING CO. Inc. 


230 East Ohio sie oe IHinois 




















A Summer Specialty 


Double Shower Fixture, 
at Very Low Price 








Complete with cast brass shower head, 
Sherman Shower Valve and Galvanized 
Goose Neck. 


A big seller. 
Send for Circular and Prices 
Sold by jobbers. 


H. B. SHERMAN MFG. CO. 


Dept. D, 
BATTLE CREEK, MICH., U. S. A. 


KAINER 
CIRCULATING 

















: : SYSTEMS * 


Above the well known Kainer Governer 

Model 8-2, below the Bag Circeu- 
lator. These mejor wu work ce- 
ordinately and ore fully ye F in 
— bulletin form. ave you your 
copy 


Write for Bulletin No. 66 Today! 
KAINER & COMPANY 


761 Mather St. Chicege 
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most modern type. We employ only electrical equip- 
ment for cleaning sewers, thawing pipes and cleaning 
furnaces and hot water boilers. 

“In addition, we purchase merchandise only in large 
lots and make our payments so that we can take our 
discount on such purchases. By operating in this man- 
ner, we are able to save a tidy sum each year.” 

To build store traffic, the Zien Plumbing & Heating 
Co. accepts payment of gas, telephone and electric bills. 
“Where many plumbers regard such a service as too 
much bother, we find it a big help in discovering pros- 
pective customers,” Mr. Zien explained. “And speaking 
of customers, I have found that a policy of making the 
customer feel that he is always right—with the exception 
of exttraordinary cases—is a sound one. It is a consider- 
able aid in keeping the goodwill of patrons. 

“For example, one customer complained that a faucet 
which we had previously fixed was leaking again. Our 
records showed that the work had been done more than 
a year ago. When we explained this to the patron, and 
told her we would adjust it despite the length of time 
which had elapsed, she was greatly surprised and apolo- 
getic, saying she thought it had been done only within 
the past few months.” 





Pilot Charts— 


(Continued from Page 49) 


sewer or soil pipe shall be made through condensing or 
receiving tanks of proper form and size to prevent the 
steam, vapor, gases or hot liquids from entering 1‘e 
sewer or soil pipe. 

On this subject of steam discharges the pilot drawings 
illustrate the point in more detail. 

The principal difference observed is that one city dis- 
charges steam wastes indirectly to the house drain while 
the other one discharges directly. The condensing tank 
itself makes the discharge indirect and also makes it 
incapable of harm to the house drain or sewer. 

Elizabeth has a very valuable requirement in regard to 
ithe soil pipe connections. This important code require- 
ment is frequently omitted entirely from codes. 

Section 41. The waste pipes from any plumbing fix- 
tures in any building shall not be connected with the 
lead bend of the water closet, but there must be a sepa- 


NOTE... 


these DANDY F ad 


@ Has a soft seat. 
@ Does not swell. 
@ Resists alkali. 


That's why the DANDY Tank 
Ball has long been recognized 
by the trade as ‘‘tops’’ for de- 
pendable service. And now the 
DANDY Tank Ball has a unique 
added advantage. Packed in an 
AIR TIGHT container, it re- 
mains FACTORY FRESH at 
point of sale. Let these DANDY 
advantages work to YOUR ad- 
vantage .. . order from your 
wholesaler. 


LAVELLE RUBBER CO. 
424.N. WOOD ST. CHICAGO, ILL. 
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rate “Y” branch outlet left in the soil pipe for all other 
plumbing fixtures. 

In the matter of garage drainage the pilot drawings 
serve to clarify the printed codes to a great extent, and 
this is true for both cities. The requirements for garages 


are shown at 7-E and 7-S. Syracuse has recently 
amended its code relative to the plumbing of garages; 
the amended regulations being: 

(a) Every garage or other structure, for the sale or 
repair of automobiles, which is provided with a water 
supply of either a temporary or permanent character, or 
in which automobiles are washed, cleaned or repaired, 
shall be provided with proper means of draining the 
floors in such a manner that no drainage therefrom shall 
flow over any street, alley or paved approach. 

(b) Any drain in the floor of any garage or other 
structure for the sale or repair of automobiles, whether 
required to be provided under paragraph “A” of this 
section or not, shall have a special sewer connection and 
shall discharge into an intercepting trap which shall be 
located inside of the building and connected with the 
house sewer. 

(c) This trap shall be so arranged as to intercept all 
oils, gasoline, or other inflammable fluids, as well as 
sand, silt and other solids, for the purpose of excluding 
same from the sewerage system. It shall be water tight, 
of substantial masonry construction, so located as to be 
easily accessible for cleaning and inspection, shall be 
provided with a standard castiron manhole frame and 
cover, and shall have a depth of not less than 3 ft. below 
the grade of the drain pipe, with a net capacity of 75 
cu. ft. =e 

(d) Such traps shall have the accumulated oils and 
other inflammable fluids pumped or otherwise removed 
therefrom at regular intervals and shall be so maintained 
as to insure the exclusion of the same from the sewerage 
system. They shall also be kept free of sand, silt and 
other solids, and will be subject to a periodical inspec- 
tion by the Department of Public Safety. 

(e) Every existing garage or other structure used 
for the sale or repair of automobiles shall be provided 
with a floor drain and garage intercepting trap in ac- 
cordance with this section, within sixty (60) days after 
notice from the Commissioner of Public Safety. 

One of the desirable features of this code is that it 
defines clearly what garages must have special drainage 
arrangements. This is a matter frequently neglected in 
drawing up a code. 





For Efficiency--Strength 
- - Durability -- Economy 
E-Z RADIATOR’ E-Z SEVEN-IN-ONE 

HANGER CONCRETE INSERTS 
Orders shipped on Only one size is needed 


date of receipt re- for = ee pipe — 
a2 ers, ' 
gardless of quantities. rs, whether using pipe 






or rod. 
Used by leading ar- Easily 
chitects, contractors adju st- 
and U. S. Govern- able 
ment, Quick, easy in- with 
stallation. Adjustable play for 
horizontally and ver- expan- 
tically. sion. 





@ Write for Details 


HEALY-RUFF COMPANY, 770 Hampden Ave., St. Paul, Minn. 
Also Manufacturers of E-Z Lavatory Hangers 





DOMESTIC ENGINEERING 105 











COPPER 
FLOATS 





0-SO 


Quality Merchandise 
DOES MOST TO STIMULATE 


Consumer 
Confidence 





) 4’xS’ Oval Float 





5’ Round Float Incorporated 1907 


THE AYLING & REICHERT CO. 
3047 N. ERIE ST. TOLEDO, OHIO 























REIF-REXOIL, INC., 35 CARROLL ST., BUFFALO, N. Y. 


Manufacturers of Rexoil Conversion Burners, Boiler Units, Furnace Units and Direct Fired Conditioners 





























“WARNOC K- 
Triple Wear Wrenches 


The strap is arranged in such a 


The Warnock wrench is easy to adjust 
Notice, 


way that it can be drawn absolutely tight in one movement 
too, that this strap is triple folded at the point of greatest strain 


For chrome, brass and nickel plated pipe 


WARNOCK MFG. CO., Worcester, Mass. 























THE DOLE VALVE COMPANY, CHICAGO, ILL., U. S. A. 
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AN EPPLEY HOTEL 


As resplendent as a new car, the 
modernization of lobbies, rooms 
and suites in the Fontenelle in- 
spires universal praise. Latest in- 
novations - including Air-Condi- 
tioning for year round comfort. 


Varee Restaurants. 


® BLACK MIRROR ® COFFEE SHOP 
¢ BOMBAY ROOM 


WELCOME TO 
THE WORLD 
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he wise traveler knows that 
the most he can get for his 
~~ money is @ good night's rest in « 
7 Rar friendly, pleasant atmosphere. In 
Pittsburgh he stops at the Henry, 
where he can practice prudent 
economy and yet enjoy the ut- 
most in genuine comfort. 


FROM SPO swore 
$259 WITH BATH 


FRANK PARKE, Geni. Mor. 


FIFTH AVENUE 
AT SMITHFIELD 
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al these Cook ches 
a HOT SPRINGS 


Ld NATIONAL PARK, ARKANSAS 
@ . 


PE , Rebuild your pep and restore health at Hot Springs, 

~cugegmad tp where outdoor sports are bracing and invigorating, 
and where the healing waters of 47 Government 
owned and supervised thermal springs give new 
life and happiness. America’s favorite vacation land. 


/ voy  MEALTH-VACATION 
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HOTEL, APARTMENTS AND BATHS 
Comfortable rooms and beautiful 2,3 and 4 room 
apartments. Two fine restaurants. All sports and re- 
creations available. Rates very moderate, from *1.5° 


EASTMAN 


HOTEL AND BATHS 
Convenient in location, situated in its own pri 
vate park... Government supervised bath 
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The choice is easily made. The Andrews 
Hotel is situated in the center of the 
downtown district - a few steps to shops 
and amusements. Guests are always com- 
fortable in pleasant, homelike rooms. Ap- 
petizing food for breakfast, luncheon 
and dinner - served in the Coffee 
Shop...Garage service...All 
rates are reasonable. 


rn i A 


ANDREWS 


ANDREWS Jiote" Mn 


~— house under the same roof... 500 attractive 
rooms, exceptionally low rates from ‘2 single. 






















THEODORE F. STELTEN MAWAGER 
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SITUATIONS OPEN 


CREST — THE SPECIALTIES THAT 

are special—Invites your application 
as salesman direct to Master Plumbers. 
Write fully and confidentially, giving 
your complete selling experience. <Ad- 
dress CREST MFG. CO., 463 48th Ave., 
Long Island City, New York. 








SPLENDID OPPORTUNITY FOR RE- 

liable man known to Plumbing Sup- 
ply Jobbers in Northern New Jersey to 
represent established manufacturers’ 
agent, carrying major lines. State low- 
est salary to start, experience, and if 
owner of a car. Address Key 515-D, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 


SALESMEN WANTED CALLING ON 

plumbing trade or jobbing trade. O. 
J. SEGUIN MFG. CoO., 890 St. James 
Ave., Springfield, Mass. 


SITUATIONS WANTED 
WANTED 


by graduate mechanical engineer, position in 
the engineering laboratory of an air condition- 
ing or diesel engine manufacturer. Some expe- 











rience in the former. Age 22; unmarried, am- 
bitious. Will go anywhere. Address Key 
511-D, ‘‘Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 


REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED. NEW 
small patented plumbing article, fast 
seller, can be sold to all handling 
plumbing supplies. Representatives to 
carry accounts. Sample and literature 
sent on request. E-Z SPECIALTY 
COMPANY, 2138 W. Indiana Avenue, 
Philadelphia, Pennsylvania. 


LINES WANTED 


MANUFACTURER OF SHOWER 
doors with sales organization covering 
the Metropolitan New York district, 
wishes additional items for its men. 
Can supply storage space, assembly, de- 
livery and installation, service if de- 
sired. PEERLESS SHOWER DOOR 
CO., INC., 788 Union Street, Brooklyn, 
New York. 














MCDONNELL © 


Boiler Feeders and 
Low Water Cut-offs 


@ Ask 
sales 
data covering types and 





for complete 
and installation 








RATES: Eight cents per word, 
® including heading and 
address. For keyed address count seven 
words. Minimum advertisement, $2.00 
per insertion. Cash must accompany 
order. For rates on bold face advertise- 
ments in this section write to Classified 
Advertising Department, DOMESTIC 
ENGINEERING, 1900 Prairie Avenue, 
Chicago, Illinois. 




















ESTABLISHED RESPONSIBLE MANU- 
facturers’ representative with excel- 
lent warehouse facilities in Chicago, 
can handle additional staple plumbing 
or heating line. Will sell on commis- 
sion or carry own accounts. Address 
Key 487-D, “Domestic Engineering,” 
1900 Prairie Avenue, Chicago, Illinois. 





U. S. Government Repre- 
sentation 


Will accept reputable lines from responsible 
manufacturers for sales exclusively to Govern- 
ment. Fully equipped to give you Washington 
office. Capable staff, sales or special commis- 
sions. Legal investigations. Cannot accept 
conflicting or competing accounts. At this time 
would like manufacturers accounts of porcelain 
and enameled ware; toilet seats; shower fix- 
tures; flush valves; marine plumbing equip- 
ment and castings; mechanical rubber. All 
communications are professionally confidential; 
if we cannot give consideration due to conflict- 
ing accounts will frankly say so. Address Key 
513-D, “Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 





FOR SALE 





FOR SALE: PLUMBING AND HEAT- 

ing business in one of the large cities 
on the Pacific Coast in Oregon. Doing 
$100,000.00 business yearly. Old com- 
pany, well established, in business fif- 
teen years. Doing large volume of 
business today. Address Key 496-D, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 





PLUMBING AND HEATING BUSINESS, 

sales and repairs. Southeast Missouri 
City of 5,000. Opening for Sheet Metal 
Man. Bargain for quick sale. Estab- 
lished 20 years. Address Key 510-D, 
‘Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 








;Patented seam and spud con- 
struction assure super- 


QUAN- 


NEW BATH TUBS FOR SALE 

tity of 5’ 6” IL. E. Old Style Pembroke 
Type, Double Shell, Blank or Drilled. 
First Quality. Address Key 509-D, “Do- 
mestic Mngineering,”’” 1900 Prairie Ave- 
nue, Chicago, ILllinois 


BUSINESS OPPORTUNITIES 








Fast Selling Approved 
Novelties 


in the plumbing business, patented in all Euro- 
pean Countries, pending in Washington. Owner 
for a short time in United States wishes only 
serious contract with big plumbing, cast iron 
drainage and fixture manufacturer of good 
reputation. Address Key 514-D, “Domestic 
Engineering,” 1900 Prairie Avenue, Chicago, 
Illinois. 





MISCELLANEOUS 
PLUMBERS’ CONTRACT 


blanks (fine for estimating on small FHA 
jobs), Job Tickets, Time Sheets, Letter Heads, 
etc., for plumbers our specialty. Reasonable 
prices and prompt attention to inquiries and 
orders. Write for samples. 


LOUIS FINK & SONS CO. 


Trades Building, Laurel Springs, N. J. 





MANUFACTURERS: DETERMINE 
your available business in each state 
and formulate sales quotas the reliable 
and easy way , with the aid of the 
Sales Quota Sheet The 1938 edition, 
now available, is more complete than 
ever before. Plumbing, heating and 
combined plumbing and heating sea- 
sonal curves now included. Will help 
to detect and correct weak points in 
your distribution. Price per copy $2.50 
Write for your copy today Address 
Marketing and Research Bureau, 1900 
Prairie Avenue, Chicago, Illinois 


PLUMBERS’ BIN LABELS 








Send for free samples and prices for plumbers’ 
bin labels, Metal Card Holders, Ceiluloid Card 
Protectors and Blank Cards. Haddon Bin 


Label Co., Haddon Heights, N. J. No Agents. 









































sizes for boilers of any 
make — any size — with 
any type rok | fring any 
pressure up to 150 Ibs 


McDONNELL & MILLER, 1306 Wrigley Building, Chicago’ 
ARRAS RNR eo ONES SA LL ARE Ae 








3 strength. 
S Guaranteed leak-proof. 
Write for folder. 
THE REICHERT FLOAT 
@ MFG. CO 
















| 1 2238 Smead Ave. Toledo, O. 
= Floats and Rubber Tank Bails 
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Gentlemen: 
VALVES Please send me my copy of the new WALWORTH 
ritTINGS Catalog 89. 





VALVES, FITTINGS, 
PIPE AND TOOLS. 


Many thousands of users are finding this 
new Walworth catalog of great practical 
assistance. It is complete .. . and indexed 
so as to be most useful. Your copy is 
ready —filled from cover to cover with 
valuable, up-to-the-minute data, including 
100 pages of indispensable engineering 
tables, charts and other information which 
will simplify layout work. » » » Just clip 
the coupon, or drop a line to the Walworth 
Company on your letterhead. When you 
get your copy of Catalog 89 you will ap- 
preciate more fully the true meaning of 
the Walworth policy, ‘the right valve for 
each and every service.” 











WALWORTH COMPANY, 
60 East 42nd Street, New York, N. Y. 


Name ; : Position 
Company 

Address 

City 
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to the sale of SHERWOOD Ball Cocks. But they're strings 
which, in many instances, will lead you directly to a substantial 
volume of profitable plumbing business. 


It has long been SHERWOOD 's contention 
country 


.. borne out by the 


actual selling experiences of plumbing contractors all over the 

that, to secure your fullest share of the remodeling 
dollar, you must first have the proper means of approach . 
offers you. 


. an > 


effective entering wedge such as only the SHERWOOD Ball Cock 
For, unquestionably, the SHERWOOD Ball Cock will get you in. 
Folks in your locality are no different than those in hundreds of 
other American communities. They all want the freedom from 
those all-too-common bathroom annoyances such as incessant 
whistling and gurgling occasioned by inferior ball cocks. 
these folks how these annoyances can be permanently eliminated 
with SHERWOODS. Tell them how SHERWOODS close against 
in water savings 


Tell 
any city water pressure and how they soon pay for themselves 
is a SHERWOO 
customer. 


And remember, price is no obstacle for there 
exactly suited to the budget of each individual 
By and large, you'll 

SHERWOOD “sstory. 


tind your 


customers receptive to the 
And it is in this receptive frame of mind 
that you'll find them most agreeably open to suggestions for 
other needed plumbing improvements. 
jobber. 


Get in touch with your 
Order a stock of SHERWOOD Ball Cocks today and go 
after this business the simpler, SHERWOOD way. 


SHERWOOD BRASS WORKS 
6331 EAST JEFFERSON AVE. 


DETROIT 
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